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The Czechoslovakian Peridot 
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Revue de l’Hologerie-Bijouterie has an 
interesting article on the above subject 
which should be of value to our readers. 
We give a translation: 

“We have already talked about the 
Czechloslovakian garnet, ithe ancient garnet 
of Bohemia, which our new relations with 
the Little Entente should’ make it.our duty 
to recount. But the garnet is not the sole 
interesting stone which this country pro- 
duces. There are others, perhaps less well- 
known or used, though demanding our 
attention, and among them we must mention 
the peridot, which is likewise termed 
chrysolite and also olivine. 

“This stone is found, principally in the 
district of Korsakov, in the immediate 
vicinity of the paradise of North Bohemia 
where it is certainly known for a long time. 
Mention is made of it about 1600 by the 
physician of the emperor Rudolf II, 
Boetius de Boot; but it was not till much 
later that it was sought after systematically 
and to be cut. It is of interest that this 
is the only peridot-bearing soil susceptible 
of being worked that exists in all Europe. 

“Peridot is a silicate of magnesium and 
iron, in color yellowish-green or olive green, 
often of sufficient transparepce and, being 
not too hard, presents lively brilliance after 
polishing. This stone is even less hard than 
quartz crystal, hence can be easily damaged 
should it be used in the bezel of a ring or 
in other similar jewels much exposed to 
wear. On account of its price it may be 
compared to the less costly precious stones. 
This circumstance, anyway, has not hindered 
it from being the favorite of King Edward 
VII. 

“Olivine mineral is widely diffused in the 
different kinds of rocks and constitutes an 
important element in certain eruptive rocks, 
notably at Korsakov, where it is met with in 
basalts in the form of isolated or agglomer- 
ated grains. One should not say that, in 
this district, this stone is an object sought 
for uninterruptedly; nevertheless, the heaps 
of crushed basalt which are found on the 
summit of the mountain would appear to 
indicate that tentative exploitation has been 
done. It is probable that, in the course of 
the last 50 years, the sole seekers have been 
the inhabitants of this region, armed with 
heavy hammers, breaking up the blocks of 
basalt to see if they could find chrysolite. 
To tell the truth, these blocks enclose such 
very frequently but, unfortunately, the 
grains are too small and often deteriorated 
by atmospheric influences. 

“Of recent years the most beautiful 
specimens in this category have been dis- 
- covered in the basalt quarry of M. Fanta, 





of Semyle, in the mountains of Na Rovuem. 
Although Czechoslovakia is not able to 
furnish, so far. as peridots go, but very small 
stones, it is nevertheless true that attempts 
could be made to intensify the use of these 
stones in jewelry. The Czechoslovakian 
peridot could be combined, :perhaps, with 
garnets from the same place. ‘Mounted in 
gold, these two stones of such different color, 
produce a very lovely effect. All the same, 
we could not advise their use in rings, for 
the peridot is soon ruined in such a case 
and is not slow in losing its lovely bril- 
liance.” 








The Idol’s Eye 


“Early in the XVIII century a French- 
man named Pierre Duban, who served in the 
armies of the Indian Company, was taken 
prisoner, sold into slavery, and taken to the 
Empire of the Grand Mogul. He was bought 
by a college of priests who officiated in the 
pagoda of the Dalai Lama. Pierre Duban 
was a humorous sort of boy whom his mis- 
adventure did not affect at all. He was full 
of facetia and adroit with his hands. He 
enlivened the priests and did a whole lot 
of little services for them so that they took 
an affection to him. He gained their confi- 
dence entirely and they gave him the over- 
seeing of the numerous slaves of the com- 
munity. 

“The favorable treatment which he en- 
joyed did not hinder him from regretting 
his distant country and his lost liberty. 
Pierre Duban contrived at means for flight, 
this was not difficult for him; they let him 
go and come as he wished. But he did not 
wish to depart without his traveling staff. 
The temple possessed immense riches. The 
pillars and walls were coated with gold, the 
altars and idols were of solid gold, but all 
that was not at all transportable. Duban 
had recourse to precious stones. They were 
there in great numbers and he hesitated be- 
tween them for quite a while. 

“The colossal statue of Jemka Pharuz 
was worth 80 lacs of rupees, making the 
sum of 76 millions in Europe. Its clothes 
were of the finest linen stitched with gold 
and surcharged with precious stones and 
carbuncles. The Mede hat, three stories 
high, that it wore on its head, was covered 
with diamonds of all shapes and _ sizes. 
Lastly, the two eyes were two enormous 
diamonds of incomparable brilliance and 
beauty. 

“In the dark, guided by their scintillation, 
Duban penetrated the pagoda one night, ap- 
plied a ladder to the statue of Jemka Pharuz, 





tore out his right eye and replaced it with a 
piece of crystal that he had shaped like it, 
then, having put back the ladder and closed 
the temple door again, he skipped into the 
country. Next day the priests learned of 
his disappearance, but it was several days 
before they perceived’that one of ‘the eyes 
of the idol did not shoot forth the fires it 
did formerly, so Duban had time, before they 
set about the pursuit, to join.a caravan of 
merchants, Persians and Turks, with whom 
he passed himself off as an Armenian trader. 
The French adventurer crossed Mongolia, 
reached the Indies, visited Persia, went 
through Turkey in Asia and a part of Euro- 
pean Turkey. 

He had not parted with his diamond. At 
last he arrived at Odessa in a French ship. 
There he entered into relations with two 
Polish Jews named’ Moses Artubinski and 
Joseph Nimiski. At the end of his re- 
sources, he offered them the eye of Jemka 
Pharuz, and, after parleying an entire 
month, he passed it over at the price of 
200,000 francs; but, under pretext that they 
did not have sufficient liquid assets, Artu- 
binski and Nimiski only gave him 10,000 
crowns in good sounding pieces. For the 
remaining 170,000 livres, forming the 
balance of the sum, they gave him a most 
lovely sapphire of 133 carats. 

“The two Poles departed for Moscow, 
where they sold the eye of Jemka to the 
Empress Catherine for the sum of 2,000,0UU0 
payable in cash and a life interest of 15,000 
rubles. What has become of it under the 
Soviet rule? Never a doubt but what it 
has been stolen or sold....As to the 
sapphire, Duban passed through Italy trying 
to sell it. He went first to Rome to offer it 
to Pope Benedict XIII, a Pontif of modest 
tastes who did not want it. He next went 
to Venice where he showed his precious 
stone to the Doge without success, to the 
Procurator, the proveditores, the senators. 
At last he was more lucky at Ferrara, 
where Duke Jean d’Este paid 200,000 francs 
for the sapphire, which became part of the 
treasure of the House of Este till the French 
Revolution, when the Duke Hercules ITI. 
despoiled of his estates, sold it to create 
resources. 

“After having passed through the hands 
of several jewelers, it was acquired by a 
hispodar of Moldavia, on whose death, in 
1814, the English Ambassador at Jassy pur- 
chased it on account of Princess Charlotte, 
daughter of the Prince of Wales. The 
sapphire has now become part of the 
property of the crown of England.”— 
Lefevre Saint-Ogan, in Le Grand Négoce. 








A leader of a farmers’ contingent would 
probably object to being referred to as a 
bice-head, wooden he? —The Credit 
Monthly. 
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manship are unquestioned 
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Miscellaneous Notes on Precious Stones 








By Dr. George F. Kunz 

















DIAMONDS FROM SOUTH AFRICA 


Gomes very careful experiments have 

been made by J. R. Sutton, to determine 
why the South African diamonds of all 
kinds, from the blue ground adhere readily 
to the grease tables, while those from the 
surface yellow ground are much less easily 
caught.” As the experimentor found that 
there was much more carbonate of lime in 
yellow ground than there was in blue 
ground, the question arose whether, if 
plentiful enough, the carbonate of lime 
spreads itself on a diamond surface in a 
crust capable of being wetted. From: the 
results reached, Mr. Sutton thinks it 
justifiable to draw the following conclu- 
sions : 

“Yellow ground contains more calcite 
than blue ground does. 


“Calcic carbonate in suspension, or solu- 
tion, deposits itself readily in thin layers 
on a diamond surface to approximate to 
the consistency of the common minerals in 
the pulsator concentrates. 


“This deposit being more easily wetted 
than a bare diamond surface is, the surface 
tension in water is increased, and that in 
grease decreased accordingly. Hence the 
coated diamond behaves like an equal mass 
of limestone on the grease tables.” 


The writer notes that should thick lime- 
stone coating completely enclose a diamond, 
so that it would inevitably be rejected by 
the grease table, the stone might well 
chance to be cast aside as a valueless piece 
of white mineral. Still, heavily coated 
diamonds are occasionally found, coming 
mostly from the Bultfontein Mine, prob- 
ably because the prevailing striated surface 
of Bultfontein diamonds is best adapted to 
retain the limestone coating, and partly be- 
cause of the abundance of calcite in this 
mine. However, they are also found 
occasionally at Wesselton and Dutoitspan. 
A notable fact regarding these particular 
lime-coated diamonds from blue ground is 
that the coating is not aragonite, for if 
boiled with cobalt nitrate, it remains color- 
less. Hence it must have been taken up 
at a late stage in the history of the matrix, 
and at a low temperature. 


A black incrustation is quite common, 
especially at Wesselton; it is quite thin 
and is found to consist of an aggregation 
of minute dull specs. Not improbably it 
is of a similar composition to the black 
spots often included in diamonds. These 
black coatings at Kimberley may be 
amorphus or crystalline diamond, or even 
graphite, as with some black-coated dia- 
monds of the Premier Mine. Mr. Sutton 
conjectures that a study of these black in- 
crustations or spots may eventually explain 
much about the diamond macle, and justify 
this name, as most of the macles are spotted, 





1J. R. Sutton, “Overgrowths on Diamonds,” 
Trans. Royal Soc. of South Africa, Vol. IX, Pt. 
I, 1921, pp. 87-104. 


sometimes in strange streaks that run along 
the grain 
a 

WORKING CONDITIONS IN PREMIER MINE 

As to working conditions in the Premier 
Mine, Ross Frames, who presided at the 
annual meeting held early in March, 1922, 
stated that the scale of operations at pres- 
ent being carried on at the mine was the 
lowest possible short of shutting down, and 
he noted that the law would not have per- 
mitted an entire cessation of mining under 
present conditions. He finds himself in 
agreement with the chairman of the De 
Beers mines as to the uncomfortable com- 
petition of the so-called “Bolshevik dia- 
monds” which have sufficed to satisfy the 
small demand. The general manager, D. 
McHurdy, reported that mining and wash- 
ing operations were restricted to the shifts 
of eight hours each per diem from the 
beginning of November, 1920, to the end 
of February, 1921, and subsequently one 
shift per diem until June 30, when all pro- 
ductive work was cut down to five shifts 
per week. Mining had been confined 
practically to the 410-ft. level in the several 
sections of the pipe area. The quantity of 
blue ground available above the lowest level 
so far developed, namely, 460 feet, was 
39,000,000 loads. The average depth of 
the mine is 294 feet, an increase of 6 feet 
during the last year.’ 

*x* * x* 


EXPOSITION TO KOSTER CAVES 


The noted South African geologist, 
Harold Scott Harger, has left Johannesburg 
as the leader of an expedition to the Koster 
Caves, beneath which, according to a 
theory, there flows an unknown river whose 
waters bear along the diamonds which 
eventually find a resting place in the Trans- 
vaal. It is the belief of Mr. Harger, that 
the diamond deposits here were due to the 
action of underground rivers, and therefore, 
this cave territory is about to be thoroughly 
explored. 

x * * 
DIAMOND WITH EMERALD HUE 

Quite recently there was found in the 
Bloemhof district of the Orange Free State 
a blackish looking diamond of five and a 
half carats’ weight. When cut, the interior 
of the stone had a most beautiful emerald 
hue. The cut gem thus secured weighs 
one and a half carats, and has a high value 
of the rarity of green diamonds. 

xk *k * 


KALAHIRI DIAMONDS, LTD. 

The Kalahiri Diamonds, Ltd., has secured 
a valuable share interest in the diamond 
fields of the Africa Exploring Co., which 
owned four new diamond claims in the 
Postmasburg diamond region, which has 
been asserted to be the most promising dis- 
covery since the Premier Mine. With a 
revival in the diamond industry the owners 





1The South African Mining and Engineering 
Journal, Johannesburg, March 11, 1922. 
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in this new field will have an opportunity 
to develop its real quality.’ 
* * * 


SALE OF CONGO DIAMONDS 


After the taking of certain tentative steps 
by the sales office in Antwerp for Congo 
diamonds toward an agreement with the 
London Diamond Syndicate, negotiations 
were finally entered into with the Anglo- 
American Corporation, which exploits the 
Guiana and Bahia diamonds, and is exten- 
sively interested in the Southwest African 
diamond mines. This resulted in an agree- 
ment covering the sale to this corporation 
of the entire output of Congo diamonds, 
estimated at 450,000 carats for the current 
year. Some Congo diamonds of inferior 
quality, about 15 per cent. of the whole, 
are excepted, and remain at the disposal of 
Belgian merchants, by whom they are sold 
at Antwerp for prices determined by the 
English dealers in rough goods. The agree- 
ment is not said to be regarded with favor 
in Antwerp, especially as it can be prolonged 
for several years, and the Belgian dealers 
are disposed to blame the Minister of 
Colonies for his failure to object to it. The 
statement is made that Otto Oppenheimer 
will before long open a London office for 
the sale of Congo diamonds. 

+ *£-s 


WORK IN CONGO REGION 


The development work in the Congo 
diamantiferous region is usually accom- 
plished by sinking rows of pits or trenches 
across the valleys, the interval between the 
pits or trenches being generally about 100 
meters. When the work is accomplished, 
cross-section maps are made of the pits, 
the depth of the overlying gravel and the 
contour of the bedrock being indicated. 
The gravel recovered from the diggings. is 
worked and classified in screens of the 
hand-rocker type, and the classified products 
are then treated on Joplin jigs, the concen- 
trate being sorted for the diamonds. Fol- 
lowing these operations reports are made 
out, showing volume of gravel washed, 
number and weight of diamonds recovered, 
and the percentage of each size of classified 
gravel computed on the basis of the total 
quantity of the material worked.’ 

LL. 


ALLUVIAL DIGGINGS AT MOSFSBERG 


Another rush to new diamond fields has 
developed in South Africa, the Mecca in 
this case being the alluvial diggings at 
Mosesberg, 60 miles N. E. from Kim- 
berley. The news comes that 15,000 diggers 
have staked out claims here, having been 
attracted from all parts of the Union and 
also from Rhodesia. A line of prospective 
diggers, each man carrying four pegs, 
extending over four miles, patiently (or 
impatiently) awaited the reading of the 
proclamation which opened the diggings, 
and no sooner had it been completed than 
there was a wild stampede to the deposits. 
Fortunately no one was hurt in the rush, 
and the disputes which inevitably sprang 
up were amicably adjusted. Soon a great 





1The South African Mining and Engineering 
Journal, Johannesburg, March 4, 1922. 

2J. E. Robison, “Experiences of a Mining 
Engineer in the Kasia Diamond Fields, Belgian 
Congo,” Mining and Scientific Press, Nov. 5, 1921, 
p. 947. 
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canvas Camp arose on the spot the shelter 
the diamond-seekers. The territory is 
within the bounds of the Orange Free 
State. 
* * * 
DIAMOND YIELDS IN VARIOUS DEPOSITS 


Regarding the diamond content of the 
various deposits, it has been stated that in 
1912 four loads from. Kirks Hill, Capetown, 
Australia, yielded 1,010 carats of diamonds 
and 200 pounds of stream tin, equivalent to 
429 carats per cubic yard. In the South- 
west African Protectorate as high a yield 
has been reported as 200 carats per cubic 
meter. The alluvial deposits of the Vaal 
River in South Africa had occasionally 
produced as much as 50 carats per load of 
1,600 pounds, or 1 part in 72,575 parts. At 
the other extreme, Kimberlite with a dia- 
mond content of only 0.05 carats per load 
has been mined at a profit.’ On the other 
hand, the returns of the Premier Mine in 
the Transvaal for the sixteen years 1907- 
1919, shows an average diamond yield of 
.235 carats per load of 1,600 pounds—The 
De Beers average was higher. 

* * * 
DIAMOND UNIONS IN ANTWERP 

The diamond industry of Antwerp is 
organized in two great unions, one of which, 
the “Belgian Jewelers’ Association,” is 
composed of the diamond merchants and 
brokers, while the other, “The General 
Diamond Workers’ Union of Belgium,” 
comprises the cutters and polishers. The 
two organizations work harmoniously to- 
gether to solve the labor problems which 
may arise, for the leaders on either side 
have reached the conclusion that the best 
results can only be secured by friendly 
co-operation, 

* * * 
DIAMOND PRODUCTION OF SOUTH AFRICA, 
1913-1920 

The diamond production of South Africa 
for the eight years 1913-1920 is officially 
given as follows: 





No. of — Value 
From mines ....... 19,545,096  £53,981,131 
Alluvial diamonds... 1,372,750 10,226,061 
ME. sitetacchond 20,917,846  £64,207,192 


This gives an average value of 60 shil- 
lings 4.68 pence per carat, being an average 
of 55 shillings and 2.85 pence for the mine 
diamonds, and 134 shillings, 5 pence for the 
alluvial stones. 

* * * 
DIAMONDS PRODUCED IN CENTRAL AFRICA IN 
1921 

It is officially reported that the production 
of diamonds in the diamond field of Central 
Africa, in 1921, was es follows: 





Carats 

SN I icc dada din damned 174,000 
Portuguese West Africa............ 107,000 
DE - wivbiitenwimeasenuminnnail 281,000 


As the mines were not worked to full 
capacity during a considerable part of the 
year, the quantities above given by no means 
indicate the full productive resources of 
diamond fields in this region? 

Sydney H. Ball, “Diamonds,” Engineering and 
Mining Journal, Vol. 109, No. 22, p. 1208. 

*Communicated- by Mr. S. H. Ball, of New York, 
under date of May, 1922, 
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WEIGHT AND VALUE OF UNCUT AND CUT DIA= 
MONDS IMPORTED 1919-21 


The weight and value of the uncut and 
cut diamonds imported in 1919, 1920; and 
1921, and the average value per carat, were 
as follows: 

Uncut Diamonds 


Weight in Average 

carats Value per carat 

IY cnc exis 290,797 $20,315,758 $69.86 
Me ivieune 121,082 10,527,362 86.94 
ee 36,120 2,257,299 62.49 

Cut Diamonds 
re 525,559 $64,222,947 $122.19 
ne 304,075 45,444,999 149.45 
ee 255,517 26,338,455 103.04 
x * * 
ARKANSAS DIAMONDS 
Of the diamonds recovered from the 


Arkansas diamond regions, those of canary 


57 
drawn to the ground: from:legendary reports’ 
of certain glassy looking pebbles that. had! 
been observed by the early miners when 
cleaning up their sluice boxes to recover 
the gold accumulated between the riffles. 
The early placer miners had no idea of the 
possible value of the bluish pebbles that 
they had thrown away so freely with the 
rest of the gravel on their dumps. Years 
afterward, Macauley, a Scotchman, had some 
of them examined by a competent authority, 
who pronounced them sapphires of good 
grade. * *k x 

Opal mining was almost abandoned in 
the Australian fields in 1921, the only official 
returns being 32 ozs. worth £100. While 


‘herding their cattle, stockmen are said to 


have noted from time to time large outcrops 
of opal, but there was no inducement to give 
up their profitable employment for the un- 
certain gains of opal mining. At Jundah, 





IMPCRTS OF CUT DIAMONDS AND PEARLS ACCORDING TO SOURCE 


Diamonds, cut, but not set; dut. 


Pearls and parts of, not 
strung, nor set, dut. 


Imported from: 1919 1920 1921 1919 1920 1921 
_. $2,033,268 $2,506,090 $638,443 $5,982,654 $3,861,617 $3,543,425 
Netherlands ........ 53561019: S1,Q26261 11497228 ieceeese deccecee thovveees 
NI AE icaidicnaiehi’ hile wibinle alias Sh RE aS ee 
United Kingdom .... 6,664,911 3,003,534 1,873,039 5,347,460 3,235,320 802,949 
CERES BOLE A 2 cae CI 81,003 79,452 48,637 
Other countries...... 1,963,749 8,911,134 305,328 «129,883 201,383 143,792 





$64,222,947 $45,444,999 $26,338,455 $11,541,000 $7,377,772 $4,538,803 .- 





color and of a mahogany shade of brown 
are considered especially notable. There 
are also some of a pink or blue color, and 
at times a frosted or etched white diamond 
is found. The stones from near the surface 
were often fragments or fractured pieces, 
but at a slight depth in the undisturbed vol- 
canic ground this fragmentary condition was 
no longer observable. Estimated on a color 
basis, the yield may be divided thus. 40 
per cent of white stones; 37 per cent of 
brown diamonds; 22 per cent of those of 
yellow hue, and. about one per cent of bort. 
* * * 

At Kansas City, Mo.; on Nov. 2, 1921, a 
‘fine Arkansas diamond, weighing two and 
one-third carats, was presented to Hanford 
MacNider, the newly elected Commander 
of the American Legion. The presentation 
address was spoken by ex-Gov. Charles H. 
Brough, and he lavished praise upon the 
quality of the diamonds found in the peri- 
dotite near Murfreesboro, Pike County, Ark. 

* * * 
EARLY FINDINGS OF MONTANA SAPPHIRES 

Some interesting details of the early find- 
ings of Montaha sapphires are given by 
Donald C. Simpson. The locality was El 
Dorado Bar, on the Missouri River, where 
gold washings had been carried on since 
1860. Of the discovery of sapphires here the 
writer says :* 

“The bar itself was a huge bench of 
gravel, perhaps half a mile wide by two 
miles long, and of varying depths. The 
gravel lay on a slate bed-rock, and at the 
point where operations were proceeding 
when I worked there, the gravel and surface 
soil were only about 6 ft. deep. It seems 
that the attention of the company had been 


1Can. Min. Jour., Apr. 28, 1922. 


the Assistant Mining Registrar reports that 
although no: important new finds have. been 
made in that district in 1921, still some. very 
good specimens of opal. have been turned in 
from different localities by two men, and 
that they’ contemplated putting in twelve 
months of work there as-a test;* . 
* ee * 43 


ARAGONITE EMBEDDED IN LAVA 


Embedded in lava on the island of Hawaii 
have been found some very attractive speci- 
mens of aragonite in hemisphere and botry- 
oidal masses, the variety being so beautiful 
as to recall in hue the nearly related sub- 
stance of the pearl. The discoverer, in 30 
years’ engineering experience there, had not 
met with anything so pleasing, and pro- 
nounces it to be the only example of any- 
thing even approaching a semi-precious stone 
which has been found in the Hawaiian 
group, long reported to contain no such 
minerals except the widespread olivine. Even 
in this case only a very small number of 
specimens were brought to. light from the 
interior of an immense mass of lava in the 
course of blasting rock for construction 
purposes. Legendary lore has given to 
these little globules of aragonite the name 
“Pele’s Tears,” as the Goddess Pele, who 
long reigned over the great volcano Kilauea, 
the largest and most accessible active vol- 
cano in the world, is said to have wept 
copious tears at a time when the subter- 
ranean fires seemed to be dying out, and 
these tears falling into the mass of lava 
became solidified into the likeness of pearls. 
The name Pele’s hair has long been given 
to the hair-like gloss spun from the molten 
glassy lava. 





1Queensland Government Mining Jowrnal, Aprib 
15, 1922, p. 142. 
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The News from. England 











Cheaper Novelty Jewelry for Christmas—London Jewelers Featuring Silverware 
for Holiday Trade—The Luderitzbucht Diamond Fields—Court Shoes with 
Jeweled Heels and Buckles—Diamonds Worn at Opening of 
Parliament—Jeweled Presents for Belgian King 














LonDON, Dec. 1.—Price reductions will 
distinguish the new type jewelry and pre- 
cious metal articles now being stocked by 
the jewelers for Christmas. Prices, gen- 
erally, will be lower than they were for last 
Christmas novelty lines. This has been 
made possible by a reduction in working 
costs, the manufacturers say. Among the 
cheap grade lines intended to appeal to the 
masses this Christmas are Venetian bead 
necklaces in shades of blue, green, pink and 
red. There are tiny new clocks, very ac- 
curate and dependable, suitable for the bou- 
doir or the mantel shelf, run by minute 
motors. Another novelty line handled by 
the jeweler for the Christmas trade is the 
glass tumbler. It is curved in the middle 
and gilded in narrow lines both down and 
round, forming little squares. Inside each 
little square a tiny spray of flowers is 
painted in oils. 

x & & 

As is usual at this time of the year solid 
silverware gets a prominent place in the 
display windows. Some novel articles have 
been designed in silver for the Yuletide shop- 
per. There are artistic little powder jars 
‘in tortoise shell with silver covers and silver 
match cases which open like a pocket book, 
the matches being retained on the tear-off 
principle. These also are made in best gold. 
The pheasant knife-rest is a good novelty 
piece. It is fashioned in best silver in the 
shape of a pheasant the tail of which ex- 
tends out horizontally, forming the rest for 
the knife, the back of the birl being hollowed 
to take the knife point. A novelty shaving 
stand in silver contains a swivel circular 
mirror at the top. Half-way down the rod 
stand is a clip for the shaving brush and 
at the bottom near the base of the stand is 
a tray containing a basin, a container for 
holding water and a spirit lamp beneath by 
which hot water can be obtained in a few 
seconds. There is also a line of dinner table 
bells in silver with bird handles. Some very 
fine examples of Cornish pottery fashioned 
as powder bowls and filled with potpourri, 
white and gilt pottery jars, and gold and 
opal tinted powder boxes with hinged lids 
are being shown for the benefit of women 
buyers. 

x ok x 

The workings of the Luderitzbucht dia- 
mond fields among the African sand wastes 
of the South-West Protectorate (formerly 
German) have just been reopened since 
their abandonment in 1914. The brown 
sand hills of the coastal belt are rich in dia- 
monds, according to a returned traveler in 
London. Luderitzbucht was built by the 
Germans in the midst of the sand waste in 
which within a radius of a hundred miles 
not a blade of grass nor a tree will grow. 
The town has electricity, splendid buildings 
and fine shops. The diamond fields are just 
outside the city where diamonds are found 
by sifting the surface gravel. These places 
ate “Verboten.” The city has its own sea- 


side resort and its shops are crammed with 
goods. Prices are lower than elsewhere in 
the country and most goods come direct 
from Germany. But the mark is not recog- 
nized. Now that the diamond industry out- 
side the city is opening up again, prosperous 
times are prophesied for the place. Trans- 
port is by mule-trolley over narrow gauge 
tracks. Native labor to develop the dia- 
mond fields is now being accumulated by the 
diamond companies around Luderitzbucht. 
* * * 


Court shoes with jeweled heels and buckles 
of brilliants are decreed by fashion to be 
the latest esssential of the well-dressed so- 
ciety woman of London. Embroidered foot- 
wear is now all the rage. Dance shoes are 
featured by floral designs worked in vivid 
silks with such decorations as embroidered 
and jeweled birds in flight. There is no end, 
seemingly, to the variety and style of the 
present season’s dance shoe and in many in- 
stances there can be seen silk stockings that 
match the bejeweled and embroidered shoes 
with similar designs and decorations that en- 
circle the ankle and the lower part of the 
shin. 

x ok Ok 

The Sons of Gwalia, Ltd. is going to 
rebuild the mill at its gold mine in West 
Australia and practice “selective mining.” 
When the 25-stamp mill is ready for work 
again the company hopes to develop its re- 
sources which were brought to a standstill 
by a destructive fire in January, 1921. The 
restoration of the fine-grinding section of 
the mining plant was finished last September. 
Selective mining is made necessary, the di- 
rectors say, by the high cost of labor, and 
will involve the treatment of ore above the 
average grade of the mine if profits are to 
be earned. 

x kf 

The wonderful display of diamonds at the 
recent opening of Parliament here leads the 
trade to think that the diamond has re- 
gained its old-time position as king of gems. 
The popularity of the diamond is undoubted. 
Today the demand for diamonds in Europe 
has restored to the gem all its old-time pres- 
tige. Those people who presaged the pearl 
as the successor to the position of honor so 
long held by the diamond were confounded 
at the brilliant ceremonial victory achieved 
by the diamond at the parliamentary event. 
Many wonderful and heretofore unsuspected 
pieces made their appearance at the gorgeous 
state gathering. Family heirlooms, evidently 
reset and rearranged, appeared for the first 
time in years. The dazzle and glitter of 
first water diamonds were everywhere. Cer- 
tainly, the display of fine pearls, emeralds 
and rubies was hardly less impressive. But 
diamond girdles, headdresses. hair decora- 
tion and corsage embroidery easily predom- 
inated. The real surprise was the massive 
display of old-time jeweled pieces that had 
come under the modern jeweler’s clever 


59 


fingers and had been made over into really 
artistic and refined decorative sets in keep- 
ing with the advancing trend of present-day 
fashions. 
* * * ; 
Among some gorgeous jeweled presents 
reported from Brussels as just made to the 
Belgian king by Ethiopian representatives 
is a wonderful harness composed entirely 
of gold and bespattered with precious gems. 
Its value is said to be almost priceless. 
Other gifts included jeweled shields, sabres 
and lances, one of the shields having been 
the personal property of the Emperor Men- 
elik. 


AN ALLEGED ABSCONDER 











Man Formerly Employed as a Salesman by 
a Trenton, N. J., Jewelry Concern 
Arrested in Jacksonville, Fla. 


TRENTON, N. J., Dec. 6—After having 
been traced to a number of cities in the 
United States, Frank A. Horne, Lambert- 
ville, near Trenton, who was employed as 
a salesman by the Kaplan Jewelry Co., in 
the Forst-Richey building here, has been 
arrested in Jacksonville, Fla., on a charge 
of absconding with considerable jewelry 
belonging to the local concern. Captain of 
Detectives Harry Botschart has sent Detec- 
tive Walter Greene to the southern city to 
bring the fugitive to Trenton. No definite 
information can be obtained as to what is 
alleged to have been taken from the Kaplan 
company by the salesman. 

After it was reported that Horne had 
disappeared it was believed that he would 
soon return, but one of his notes in a bank 
in Lambertville went to protest, and, 
according to the police, had to be met by © 
the endorser. It was then decided that the 
salesman had made a getaway of a perma- 
nent character, and the Trenton and Lam- 
bertville police started the search for him. 
He was traced to Newark and later to 
Jacksonville, where he was taken into 
custody. 

Horne formerly resided on George St., 
Lambertville. He secured large consign- 
ments of jewelry as an agent, and 
maintained headquarters on Church St., 
Lambertville. 








The dates for the next convention of the 
Nebraska Retail Jewelers’ Association have 
been set for Feb. 13-14, 1923. The conven- 
tion will be held at Hastings with headquar- 
ters at the Clark Hotel. A banquet will 
be given on Tuesday night, Feb. 14, while 
the night of Wednesday, Feb. 15, will be 
given to the Nebraska order of Ku-Ku’s, 
who will give one of their famous annual en- 
tertainments for all jewelers and their wives 
present at the convention. Special prepara- 
tions will be made to entertain the ladies 
during the convention hours and the jewelers 
of Hastings will put forth every effort to 
make this a grand success. On Monday 
night, Feb. 12, all the Jeweler 24-K. Clubs 
of the State will hold their first meeting of 
the year at the Clark Hotel. This will be a 
combined meeting of all the State clubs, at 
which ideas will be exchanged, and State 
President Fenton B. Fleming of Lincoln will 
tell how the Second District Club has made 
such a success of its club meetings. 
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Making True Sapphires in Good Shape 
















Identical with the 
fine Natural mined 
ea ss Stone in all but origin 


HOPE SAPPHIR’ 


















Cushions 





A TRUE SAPPHIRE 










In the depths of its allur- 
ing, velvety-blue color, the 
Cushion Hope Sapphire 
is as soft as the softest of 
velvet cushions. 
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HOPE SAPPHIRE 











Triangles 












The Triangle Hope 
Sapphire is truly the 
elernal triangle — everlast- 

ing, unalterable, unchangeable. 
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HOPE SAPPHIRE 
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Diamond-Shapes 
















Hopes in Diamond-shape are the hopes of many women. 
Diamond-shapes in WHopes, appropriately 
mounted, are often as not the 
true realization. 











fo Octagons \ 


The eight-sided Hope Sapphire 
f- — puts one in mind of the eight com- 

mon properties of Hope Sapphires 
and genuine sapphire, viz.: color, 
hardness, brilliance, chemical com- 
position, physical characteristics, 
refractive index, crystallographic 

structure and everlastingness. 






















Cushion Antiques 








A Hope Sapphire, in Cushion An- 
tique or other cut, is so absolutely 
everlasting that it has every possi- 
bility for becoming an actual an- 
tique, preserved and passed down \ WA 
from. one owner to another, cen- 

tury after century. 
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Unfavorable Conditions in the Hanau Jewelry Market 














HH ANAU is one of the great German 
-“* centers for the manufacture of fine 
jewelry and perhaps the greatest for the 
manufacture of jewelers’ novelties. The in- 
dustry in general has had a bad year, ac- 
‘ cording to a report from Consul F. T. F. 
Dumont, at Frankfort-on-Main, although 
a number of manufacturers had exhibits at 
the Seventh International Fair at Frank- 
fort, October 8-14, few orders were taken. 
It is stated by the trade in general that 
the demand for goods of all kinds has to 
do with what is fashionable rather than 
with that which is valuable or artistic. No 
orders of any consequence are being re- 
ceived for the latter, buyers taking only 
sufficient for immediate needs. The diffi- 
culties experienced by manufacturers in 
obtaining sufficient platinum and gold have 
turned them to the extensive use of silver 
and platinum-plated silver in the making of 
articles of personal adornment and for pur- 
poses of utility. 


Brooches, pendants and belts of silver in 
wrought work or encrusted with semi- 
precious stones are very popular as well 
as enameled brooches and pendants set in 
silver. There is still a demand for ivory 
in quantities in the form of carved roses, 
pendants and chains. There is also a 
demand for “art” chains composed of glass 
beads of various sizes and colors and for 
fine silver chains with beads and semi- 
precious stones grouped or spaced. Arm 
bracelets of galatite are selling fairly well. 
The latest novelty in bracelets, called the 
“shimmy,” although angled, is said to fit 
the arm comfortably. Onyx earrings in 
long drop or ring form, with perhaps a 
crystal bead attached, are offered. The 
demand for imitation pearl necklaces is 
reviving as well as for the French style of 
pendants with marcasite, baroque pearls, 
and carved work, attached to small silver 
neck chains. Marquise rings with marcasite 
and large semi-precious stones in a thin 
silver setting are noticed among the displays 
of the products of the Hanau shops at the 
present time. x 

In art jewelry, flat bits of carved ivory 
of oval or angled form are sold as pendants 
or brooches and also colored agates and 
semi-precious stones with silver embellish- 
ments. Of greater popularity is handmade 
silver jewelry, with or without semi- 
precious stones, in the form of brooches, 
pendants, necklaces and bracelets. There 
are also odd bits of corroded and etched 
brass in the same forms as well as molten 
glass set in metal as pendants. Ceramics, 
majolica and other clays are shown in 
brooches, pendants and buttons. For men, 
sleeve links are in great demand, and 
besides the usual mother-of-pearl buttons 
set in silver, semi-precious stones of 
cabochon cut are used. “Platinoid” in fine 
links is used instead of chains of gold and 
silver and for chatelaines as well. Fobs 
for men are made of silk cord with small 
tassels in white or black. There is to. be 
seen excellent work in ivory, such as 
dancers in various costumes and positions, 


and Japanese landscapes framed in real 
ebony, the latter intended for the export 
trade. 








AN INTERESTING DECISION 





Commissioner Daniels Holds that Present 
Rule of Long Island R. R. Co. as to 
Transportation of Jewelry in 
Baggage is Not Unreasonable 


Wasuincton, D. C., Dec. 7—A decision 
by the Interstate Commerce Commission in 
the case of Mrs. E. I’. Berkley Jones versus 
Long Island Railroad Co., et al., Docket 
No. 12547, and written by Commissioner 
Daniels is to the effect that the present rule 
of the defendant railroad governing the 
transportation of jewelry in baggage is not 
unreasonable or otherwise unlawful. 

The case, to which reference has pre- 
viously been made in THE JEWELERS’ Cir- 
CULAR, grew out of a loss of jewelry from 
a trunk which was shipped by the .om- 
plainant from Long Island to Kirkwood, 
Mo., the value of the jewelry being placed 
at $250, claim for which was filed with the 
Missouri Pacific road and declined. When 
the trunk was checked Mrs. Jones declared 
the value of the trunk and contents to be 
not in excess of $500, or $400 in excess of 
the value permitted with the extra charge 
and paid charges on the excess value. She 
did not at the time disclose to the agent 
the nature of the contents of the trunk, 
nor was she requested to do so. 

Rule 4 of Agent Pratt’s baggage tariff 
I. C. C. No. 10 is in part as follows: 


(b) Personal baggage consists of wear- 
ing apparel, toilet articles and similar 
effects in actual use, and necessary and 
appropriate for the wear, use, comfort 
and convenience of the passenger for 
the use of the journey, and not intended 
for other persons nor for sale. 

* * * * * * * * 


(d) Money, jewelry, negotiable papers 
and like valuables should not be en- 
closed in baggage to be checked. The 
carriers issuing and concurring in this 
tariff will not be responsible for such 
articles in baggage. 


Rule No. 9 of the same tariffs contains 
a list of prohibited articles and while it 
does not name jewelry, money or negotiable 
papers or other articles referred to in the 
rules above, it does provide that no articles 
not specifically authorized in that tariff may 
be checked or transported in baggage service. 

The decision hinges on what the Com- 
mission terms a question of tariff interpre- 
tation. After this the report says: “The 
terms ‘wearing apparel, toilet articles and 
similar effects in actual use, etc.,’ taken 
by themselves might, in a sense, be construed 
to include jewelry. The courts have held 
variously with respect to the classification 
of certain articles as baggage. Some have 
held that jewelry was in fact baggage while 
others have held the reverse. The question 
is whether the particular tariff under 
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consideration provides for the acceptance of 
such articles as jewelry in baggage. 
‘Money * * * negotiable papers and 
like valuables’ according to the rule, would 
fall in substantially the same class as 
jewelry, so far as acceptance by the car- 
riers is concerned, but the question with 
respect to those articles is not presented. 
Whatever ground there might be for 
classifying jewelry as coming under the 
terms ‘wearing apparel, toilet articles and 
similar effects’ under paragraph (b) of the 
rule in question, if it stood alone, it appears 
clear from paragraph (d) of the same rule 
that the tariff does not authorize the 
acceptance of jewelry in baggage, inasmuch 
as passengers are put on notice that jewelry 
and other similar articles should not be 
enclosed in baggage. The implication is 
clear that it is excluded. An identical rule 
is carried in the tariff at present in 
effect.” 

Further contentions were made by the 
complainant that the defendants failed to 
conform with paragraph 6 of Section 1 of 
the Act to Regulate Commerce, in that 
passenger tickets and baggage checks which 
were issued to her did not contain notices 
of the rule under consideration, and an 
attempt was made to have the Commission 
order the rule cancelled or else to require 
the defendants to give reference to it in 
express terms on the ticket, baggage check 
or valuation slip. No evidence, however, 
was introduced in support of these conten- 
tions, and the carriers stated that it would 
be impossible to include on the back of a 
mere ticket or check all of the tariff rules 
governing transportation of baggage, and 
to include some of the rules and to omit 
others would be more misleading than to 
print on the back of the check, as at present, 
“property for which this check is issued 
is transported subject to tariff regula- 
tions,” 

A further point well taken is that tariff 
rules are constantly changing, and for this 
reason again it would be impracticable to 
set forth the voluminous rules regarding 
baggage on a check or a ticket. It was 
contended by a witness for the defendants 
it would be better to present each passenger 
with a complete copy of the baggage tariff 
with all the current supplements and 
amendments, although this would be an 
unnecessary expense. The baggage rules 
are posted in a conspicuous place in every 
railroad station, and the rule in question 
is of general application throughout the 
United States, and has been in effect for 
a long period of time, and substantially the 
same rule is in effect in Canada where it 
was prescribed by the Board of Railroad 
Commissioners. Money, jewelry, valuable 
papers and other similar articles are not 
accepted for transportation by freight. They 
are, however, accepted by express, but then 
only under special arrangements and in 
sealed packages, and are forwarded by 
special agents detailed to handle valuables 
and upon arrival at destinations are placed 
in a safe until called for. They are likewise 
carried in a safe on express trains. Ob- 
viously, it is impossible to give the same 
protection to ordinary baggage, nor could 
the ordinary baggage master attend to a 
special class of baggage containing valuables, 
and attend. to his other duties efficiently. 
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DEATH OF CHARLES S. COOK 


President of A. Stowell & Co., Boston, Mass., 
Passes Away Suddenly at Brae-Burn 
County Club 


Boston, Mass., Dec. 7.—The sudden 
death is announced of Charles S. Cook, 
for nearly 20 years president of A. Stowell 
& Co. one of the leading retail jewelry 
establishments in this city. 

Mr. Cook’s passing occurred at the Brae- 
Burn Country Club on the morning of Dec. 
5, just before he was about to start for his 
annual Winter trip south. He was ap- 
parently in the best of health, and was look- 
ing forward to spending several pleasant 
months there, in accordance with a long 
custom. His demise, therefore, came as a 
poignant shock to the immediate members 








THE LATE CHARLES §. COOK 


of his family and also to an unusually large 
number of personal friends and business ac- 
quaintances who esteemed it a high pleasure 
to know him. From all quarters expres- 
sions of grief and sympathy for the be- 
reaved have been pouring in ever since the 
news was first circulated. 

As a mark of final respect for their be- 
loved leader the Stowell store was closed 
all day Thursday, Dec. 7, and other stores 
also suspended business during the hours 
of the service. A host of mourners attended 
the funeral which took place from the resi- 
dence of his son, Charles S. Cook, Jr., at 70 
Valentine St., West Newton. The service 
was conducted by the Rev. M. F. Allbright 
of the Allston Congregational Church, of 
which the late Mr. Cook had long been a 
member. Burial was at Knollwood Ceme- 
tery, Canton. 

Mr. Cook was 74 years of age and a 
native of New Bedford. He was the son 
of Abijah and Esther (Baker) Cook and 
came to Boston at an early age, soon en- 
tering the employ of A. Stowell & Co. 
where he rose rapidly and finally became a 
partner. When the concern was incor- 
porated he became its president. 


During his administration of that im- ~ 


portant position the company’s business de- 
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veloped with rapid strides, many new fea- 
tures being introduced, among the most 
prominent in some respects being the art 
room on the second floor of the company’s 
ornate and spacious premises on Winter 
St. It is the consensus of opinion among 
the trade and a host of customers that this 
art room, in which is assembled one of the 
finest collections of objects of vertu in this 
part of the country, is without peer here- 
abouts, and constitutes one of the most 
attractives magnets ever put forth, and 
has become one of the landmarks in busi- 
ness enterprise to which all point with 
justifiable pride. 

Recently the company began an extensive 
commemoration of its 100th anniversary, Mr. 
Cook naturally being the central figure in 
the greatest epoch in the company’s career. 
Congratulations on the consummation of 
the century came from far and near, and 
Mr. Cook took the greatest pride in the 
fact that he was the president of the com- 
pany at that happy hour. 

Mr. Cook belonged to the Masonic 
fraternity and also to several clubs in the 
Newtons. He was a charter member of 
the Boston Athletic Association, one of the 
foremost organizations in the country. He 
had a Summer home at Jackman, Me. His 
survivors are two sons, Charles S. Cook, 
Jr., and Arthur D. Cook, both residents of 
Newton and in business with their late 
father. 

Mr. Cook’s departure removes one of the 
most revered figures in the jewelry trade. 
The loss to the fraternity is one that cannot 
be exaggerated. He was always a source 
of inspiration and emulation to the younger 
members of the trade, who looked upon him 
as a guide and perennial source of en- 
couragement. 








DEATH OF SAMUEL C. EVANS 





Veteran Milford, Del., Jeweler Succumbs 
in His Eighty-eighth Year 


Mitrorp, Del., Dec. 6.—Samuel C. Evans, 
senior member of the firm of S. C. Evans 
& Son, died at his home 209 S. Walnut St., 
in this city on Thanksgiving Day, and was 
laid at rest in Odd Fellows’ Cemetery on 
Saturday, Dec. 2. 

Samuel C. Evans was born in Sussex 
County, Del., March 24, 1835. His father, 
Samuel C. Evans, died before he was born, 
at the age of 21. The subject of this sketch 
was the youngest of three brothers, and the 
family was in very modest circumstances. 
At an early age, like his two older brothers, 
he went to sea. His nautical career was 
suddenly cut short by an accident on ship- 
board when the vessel was off Sandy Hook 
bound for New York. He was caught in 
the main halliards in a squall and lost his 
right leg just below the knee. Crippled, 
without funds or friends, and only 23 years 
of age, with indomitable pluck he entered 
as an apprentice in the jewelry store of 
Alexander Hall, of this place. This was 
in 1860. 

After learning the trade of watchmaking 
he spent one year at Princess Anne, Md., 
returning to Milford in 1864, when he 
purchased the store of his former employer, 
Alexander Hall, who was in poor health. 
The store, like the town, in those early 
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days was small and. business likewise scarce. 
Mr. Evans, however, with wise management 
and good business judgment, grew with the 
town and prospered. 

In 1868 he married Anne Gow, daughter 
of John Gow, a sturdy Scotch farmer. 
There were six children born to them, four 
of whom survive. 

About 15 years ago Mr. Evans retired 
from active management of the jewelry 
store and was succeeded by his son, Samuel 
C. Evans, Jr., under the firm name of S. C. 
Evans & Son, who will continue the 
business. 

By his sterling worth, strict integrity and 
attractive personality Mr. Evans won and 
held the esteem of his fellow-townsmen by 
whom he was familiarly known as “Uncle 
Sam,” and he lived to see his business out- 
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live that of any of his associates of the early 
days. So far as can be ascertained the firm 
of S. C. Evans & Son is the oldest jewelry 
business on the Delmaria Peninsula. 

Mr. Evans was active in church work in 
his earlier years, served as member of the 
city ccuncil and the board of education and 
always took an active interest in the affairs 
of the city and state. 

His son, John Gow Evans, is a leading 
jeweler at Cambridge, Md. 








Jewelers’ Gold Bars Withdrawn and 
Exchanged at New York 
Week Ending Dec. 9, 1922. 

The U. S. Assay Office reports: 


Gold bars exchanged for gold coin.... $870,452.12 
Gold bars paid depositors.......... 112,264.20 
COD reinicendeanceinceenarhinacmte $982,716.32 


Of this the gold bars exchanged for gold 
coins are reported as follows: 


Date Exchange 
DME Biivcscccavisevoccagesknssaveer $279,073.73 
BG: Bo ceaisinenedcncnsesreoneeeeuons 139,217.06 
DO Ctecacucesigincceennsamemaneceeaen 171,025.64 
BOs. Pecsandacdarndrncdawnaeewnaees 105,347.94 
ee Gi ivincsteaveriomcsnswweeste 113,470.30 
Dees, 95.05 «apn cc cmien as p coger antes 62,317.45 

VOM ibis catedcedecseccsesecees $870,452.12 
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Our Mr. James J. Loeb is 
now on his way to Europe— 
for the purchase of 


MELEES 


Amsterdam | James J. Loeb & Bro. 


London 


Paris 68 Nassau Street, New York City 


Antwerp 
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CHICAGO JEWELERS WARNED 


Pinkerton Man Calls Special Attention to 
Schemes Used Last Season and Tells 
Trade to Beware During Holiday Rush 


Cuicaco, Dec. 8—With the usual De- 
cember rush come reports of losses by both 
wholesale and retail jewelers. The express 
companies have warned the wholesale trade 
about using extra care in giving packages 
to only authorized representatives. Addi- 
tional watchers have been added to the force 
in all the buildings where jewelers are ten- 
ants and every precaution against sneak 
thieves is being taken. 

The plan of having every jewelry store in 
the city protected by either an officer in 
uniform or plain-clothes man, as inaugu- 
rated last year by the chief of police, will 
be followed this year, and the Pinkerton 
agency is already giving warning to the 
individual stores of the dangers at this time. 

Today, Edward Schumacher, of the Pin- 
kertons, told a representative of THE JEWEL- 
ERS’ CIRCULAR that the usual warnings were 
being sent out and special attention is being 
called to three operations against which pre- 
caution should be taken. One was worked 
last year by a foreign woman, who called at 
stores always accompanied by a boy about 
five or six years old. While she talked 
with the clerk the boy would wander about 
the store and pick up anything of value he 
could get. Mr. Schumacher believes she 
will appear again in the trade this month, 
although she has not been heard of since 
last Christmas, 

It is know that a man who operated in 
Minneapolis and St. Paul fast year is in the 
city and has worked his trick here once in 
a drug store. Jewelers have been his vic- 
tims previously and will probably be again. 
This man is described as 6 feet %4 inch, 
weighs 180 pounds, 24 years old, slate blue 
eyes, chestnut hair and fair complexion. He 
wears a large overcoat, or carries it on his 
arm, when he enters the store. When. he 
has been shown a tray of goods he will ask 
for something in the safe or another part 
of the store. When the clerk puts the tray 
back of the counter he throws his coat across 
the counter and in getting his coat is usually 
successful in stealing the goods. 

The “hatchet band” is again free and to- 
gether. One of the three was recently re- 
leased from prison, the other two were never 
apprehended. Their method of operation is 
to find a jewelry store where there is a va- 
cant room adjoining or above. From the 
vacant room they chop through to the jewel- 
ry store. If the safe is against the wall 
of the vacant room, they chop away the 
wall and burn out the back of the safe. 
Mr. Schumacher says that in no case should 
a jeweler permit his safe to be against a 
wall where there is an opportunity for this 
to be done. Extra precaution against this 
band should be taken if stores and adoining 
apartments are not occupied by reliable peo- 
ple, and even then unless these stores are 
as well protected as that of the jeweler. 

Among other warnings sounded by Mr. 
Schumacher are those concerning “penny- 
weighting,” holdups, window smashing, and 
sneak thieves. Pennyweighting is usually 
accomplished by the thief or thieves secur- 
ing an accurate description of the piece of 
jewelry and having an imitation made. If 
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the clerk is not very careful they succeed in 
substituting the imitation in the tray. Some- 
times this is accomplished by the aid of a 
handkerchief or the article is placed on the 
bottom of the case or other place by using 
chewing gum, or is given to a confederate, 
who leaves before the article is missed. Mr. 
Schumacher says this risk may be diminished 
by placing mirrors in the store so that the 
customer will always be in view, whether 
the salesman has his back turned or not. If 
not possible to have the mirrors, two sales- 
‘men should always wait on a strange cus- 
tomer when valuable goods are shown. 
After displaying loose diamonds they should 
be returned to the safe and never put in the 
showcase. A salesman should never let an 
unusual occurrence in the store distract at- 
tention from a tray of rings or other valu- 
able jewelry. Often a fainting woman or a 
“fake” fight is staged for this purpose, and 
when it is over a sneak thief has made away 
with valuable goods. 


Many holdups occur early in the morning 
while the goods are being taken from the 
safe, usually by one man. To guard against 
this, Mr. Schumacher says that whenever 
possible more than one should go to the 
store to open the safes and that the doors 
should be locked until all the goods are 
placed and others arrive at the store. 


To reduce the danger of window smash- 
ing, Mr. Schumacher suggests that valuable 
jewelry on display should be placed far back 
in the window and always removed at night. 
He further says that expensive pieces should 
be well scattered in the window and never 
a complete tray of valuable rings. This will 
at least reduce the loss if the window is 
smashed. 

He also warns against new employes en- 
gaged for the holiday trade unless their 
character and connections have been thor- 
oughly investigated and large amounts of 
valuable repair work should not be given 
repair men whose antecedents are not well 
known to the jeweler. 

Mr. Schumacher says that if jewelers will 
take precaution, leave nothing to chance, and 
if members of the Jewelers’ Security Alli- 
ance see that the signs are properly placed 
on the safe and in the windows and on the 
doors, losses this year will be reduced to a 
minimum. 








Creditors Start Bankruptcy Proceedings 
Against Utica, N. Y., Jeweler and 
Leather Goods Dealer 


Utica, N. Y., Dec. 9.—William Leve, 
jeweler and leather goods dealer, 209 
Bleecker St., is insolvent and should be 
declared bankrupt, according to a petition 
filed in United States District Court today 
by S. Oichman Trunk Co., claiming. $325, 
Morris Braverman, $93, and Globe Travel- 
ing Bag Co., $87, all of New York city. 

The petitioners allege that the liabilities 
are over $4,000 and that the assets are not 
over $1,000. The petition was filed through 
Attorney Louis E. Krohn, of Utica. 

Federal Judge Frank Cooper appointed 
M. William Bray receiver and gave him 
power to continue the business, if he deemed 
it advisable. The court issued a show cause 
order directing the alleged bankrupt and 
his attorney, Jacob <A. Goldstone, to 
show cause why the receiver should not con- 
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tinue to hold the assets until adjudication is 
decided upon. 

Attorney Krohn in an affidavit says that 
the property is in the sheriff’s hands and 
that Mr. Leve admitted that he did not 
have sufficient funds to file a voluntary 
petition in bankruptcy. 








MUST DISCONTINUE AUCTION 





Appellate Division of Supreme Court Up- 
holds Lower Courts and City Ordinance 
Under Which Police Acted in Stop- 
ping Sale Conducted by Former 
Utica, N. Y., Jeweler 


Syracuse, N. Y., Dec. 9.—David H. Kahn, 
former Utica jeweler, will have to discon- 
tinue his auction of jewelry here, accord- 
ing to the decision handed down Friday by 
the Appellate Division of the Supreme 
Court at Rochester, 

He applied for an injunction restraining 
the police authorities from interfering 
with his auctions pending an appeal from a 
recent court decision upholding a city 
ordinance restraining auctions. The auc- 
tions were being conducted at the C. Milton 
Coykendall store in South Salina St. 
Kahn’s license for an auction was revoked 
on the ground that he had violated its 
terms. 

Former  Lieutenant-Governor Edward 
Schoeneck and Attorney Ralph Shulman 
appeared for Kahn, while Assistant Cor- 
poration Counsel Henry E. Wilson appeared 
for the city of Syracuse. 








Death of Richard H. Thornton 


ProvipENCE, R. I., Dec. 9.—Richard H. 
Thornton, a veteran of the Civil War and 
for many years considered one of the best 
engravers on gold jewelry in Providence, 
died Wednesday evening at the home of his 
niece, Mrs. ‘Charles E. Hargraves, on Silver 
Lake Ave., Edgewood, aged 8 years. He 
was born in the village of Pawtuxet, Feb. 
17, 1838. 

As a young man he learned the jewelers’ 
trade and upon becoming a journeyman de- 
voted himself to engraving, for many years 
conducting an engraving business for him- 
self and doing work for nearly all of the 
large manufacturing concerns of the period 
between 1875 and 1890. 

Mr. Thornton enlisted in the Fourth 
Rhode Island Volunteer Infantry, Oct. 30, 
1861, and served all through the Civil War, 
being honorably discharged Jan. 28, 1865. 
He was a sergeant in Company K. He 
served in 10 engagements and was wounded 
at the “Crater” in the battle of Petersburg, 
Va., July 30, 1864, causing the loss of his 
left leg. He was in the hospital at Norfolk, 
Va., and later transferred to a hospital in 
New York and finally mustered out of serv- 
ice at the Convalescent Hospital at Ports- 
mouth Grove, R. I. 

He never married and was affiliated with 
no fraternal associations. He is survived 
by two nieces. 








Odells, Inc., after Jan. 1, 1923, is to be 
located at 527 Maine St., Quincy, Ill. This 
means a change of location which has been 
occupied .as a jewelry store since 1879, — . 









































































ore enum asnendcincy menses 


THE JEWELERS’ CIRCULAR 


December 13, 1922. 











Leaders in Our Line 


(Pioneers — Originators) 





Single Stone 
Diamond Rings 


For the 


Jobbing Trade 
Exclusively 











Schless-Harwood Co. 
170 Broadway New York, N. Y. 






































December 13, 1922. 





THE JEWELERS’ 








Miscellaneous Notes on Platinum 





By Dr. George F. Kunz 














A SLIGHT but still a notable increase has 
been reported in the quantity of plat- 
inum produced in Ontario, Canada, for the 
three months ending March 31, 1921. Dur- 
ing this period 445 ounces of platinum were 
recovered, worth $19,179, while in the cor- 
responding first quarter of 1920, the pro- 
duction was only 100 ounces with a value 
of $7,172. As has been already remarked, 
a much greater quantity of platinum owes 
its origin to the copper mines of Sudbury, 
Ontario, than appears in the official reports, 
for much of the copper matte whence it is 
derived is refined in New Jersey. More- 
ever, there is no doubt that much greater 
amounts of platinum and especially of pal- 
ladium could be secured from this source by 
earnest and consecutive efforts. 


* * * 


Of the platinum and palladium content of 
the nickel-copper mines of Sudbury, On- 
tario, Can., when the former metal was first 
discovered in this region in 1889, usually 
as sperrylite in combination with arsenic, it 
is stated that the highest platinum content 
occurred associated with the highest nickel. 
On the Quinn claims, near the Croesus mine, 
Munro Township, Ontario, there is aurif- 
erous quartz containing platinum. The re- 
sults of five assays showed that the value of 
the platinum content ranged from $180 to 
$1,800 per ton; this with platinum at from 
$40 to $50 an ounce. From the Abro mine, 
in the Timiskanny district, there were 
shipped in 1915, from 5,000 to 6,000 tons 
of ore, with a content of 0.03 ounces of 
palladium and platinum per ton.’ 

x *k * 


As to the Canadian output of platinum, it 
is stated that the British America Nickel 
Corporation, which commenced operating its 
refinery at Deschenes, Quebec, early in 1920, 
but which closed down early in 1921, will 
be in a position to recover platinum and the 
related metals when operations are resumed. 
Up to date no extensive working of the 
platinum deposits in the alluvial sands of 
the Tulameen district of British Columbia 
has been attempted, although a few ounces 
of native platinum are secured from this 
source each year. The total quantity of the 
metal produced in 1921, from Canadian ores, 
taking no account of the Mond Nickel Co.’s 
matte exported to Wales, was 269 ounces, 
while of palladium 591 ounces were secured, 
and of iridum, rhodium, ruthenium and 
osmium, 56 ounces. The alluvials of British 
Columbia only furnished 8 ounces of plati- 
num. Of the Ontario output part was due 
to the refining of Sudbury matte by the 
Deschenes establishment, while part was re- 
covered in New Jersey by the International 
Nickel! Co. in its treatment of residues from 
the Port Colborne refiners.’ 

so. 


As to the platinum and palladium yield 
of the Salt Chuck mine, on Prince of Wales 





1A, D. Lumb, “The Platinum Metals,’? London, 
1920, pp. 24-26. 

*Preliminary Report, Mining Production of Can- 
ada, 921, Dominion Bureau of Statistics. 


Island, Alaska, the following information is 
given by Mr. D. G. Campbell, as a result of 
analyses, the fractions referring to troy 
ounces per ton, the gold and silver content 
is also presented.’ 











Plat- Palla. 
Source Gold Silver inum dium 
GOP IRONE. sie ecslis sos 0.07 0.17 0.31 
150 i; 1e¥el ox. csccc 0.07 0.24 0.18 
Bottom of winze..... 0.05 0.24 0.17 
Average of ore analyses.0.63 0.217 0.253 
CNG Brisas onamcer 0.01 0.10 0.01 
Chalcopyrite ........ 0.11 2.08 1.01 
Concentrates .....00. 1.17 4.60 3.54 
Concentrates (Eng. & 
Min. Jour. Sept. 
ae ) 1.27. 6.10 0.10 2.93 
Concentrates ........ ae iace, Se 2.56 
Concentrates ........ ye 5.18 0.04 3.38 
Aver. on concentrates. .1.213 5.293 3.147 


* * * 


Although platinum occurs but rarely in 
France, it has been found in the departments 
of Charaste and Deux Sévres, in associa- 
tion with pyrite and limonite. Another lo- 
cality is the Vallé du Drac, in Dept. Hautes 
Alpes, above Chatelard, where it appears in 
tetrahedrite in metamorphic limestone. It 
has also been found at St. Arey, near La 
Mure, Dept. Isére, in bournonite, in dolo- 
mite and in altered limestone. Moreover, it 
has been secured in argentiferous tetra- 
hedrite and malachite, near Presles_ in 
Savoy.” 

* * * 

At the present time there are no regula- 
tions in the French Colonies, excepting Al- 
geria, which require the marking of jewelry, 
and manufacture of gold, silver, or platinum, 
with the special hall-mark (poingon de 
maitre) such as are obligatory in France. 
A. bill is now being drafted by the governor- 
general of Indo-China for the enactment of 
special legislation to this effect in the coun- 
try, and providing that a guarantee service 
independent of that of the mother country 
shall be established at Hanau and Saigon, 
charged with making tests of the manufac- 
tures in precious metals and verifying them 
by standards. 

* * * 

About one mile from the old deep “lead” 
at Platina, Fifield division, New South 
Wales, which was first exploited in 1894, 
another occurrence has been reported, the 
platinum being associated with small quan- 
tities of gold. So far this new “lead” has 
been proved to extend over an area of about 
1 mile in length, and having a width of 
from 60 to 150 ft. Here the pay gravels 
rest upon shales and sandstones of Silurian 
and Devonian age; they are intruded by di- 
oritic dikes, and are said to be from 1 to 3 
ft. in thickness. An analysis of the crude 


1D, G. Campbell, “Palladium in Alaska Lode De- 
posits,’ Mining and Scientific Press, Vol. 119, pp. 
520-522: 1919. 

2A. D. Lumb, “The Platiniferous Metals,’’ Lon- 
don, 1920, p. 32. 

3 Report received by Dept. of Commerce from 
Commercial Attaché W. C. Huntington at Paris. 
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platinum recovered gives the following 
data :* 

Per Cent. 
IN ig. dunenokaraa’ 75.90 
ee 1.30 
M505) 1.30 
i trace 
Osmiridium ................ 9.30 
ee eer 10.15 
ic Wacadedaintieatexccwk 1.12 


* * * 


A satisfactory test for estimating the re- 
spective amounts of palladium and platinum 
in a precipitate containing both these metals 
is said to be furnished by the greater readi- 
ness with which palladium is attacked in 
comparison with platinum when the pre- 
cipitate is subjected to anodic polarization 
in hydrochloric acid solution. It has also 
been demonstrated that gold may be electro- 
lytically deposited from solutions of the 
chloride containing acetate, and this method 
admits the separation of gold from copper, 
palladium, and platinum.’ 

* * * 


At the Rochester meeting of the American 
Chemical Society, 1921, the division of 
physical and organic chemistry of which N. 
H. Holmes is chairman and S. E. Sheppard, 
secretary, held a symposium on Contact 
Catalysis at which a paper was presented 
on Platinum black and carbon mono-ide. 
Esterification by Silica gel. The paper was 
prepared by C. H. Milligan and E. Emmet 
Reid, and told of a mixture of equivalent 
amounts of acetic acid and ethyl alcohol be- 
ing passed over silica gel at 150°, 250°, and 
350° C. It was found that silica gel is a 
very active catalyst, more than twice as 
active as titania, the best catalyst previously 
known for this reaction. When the mixture 
is passed rather slowly at 150° the per- 
centage of esterification is 75 to 80, which 
is much beyond 67 per cent., the accepted 
limit for this reaction. 

x *k * 


In view of the fact that a few nominal 
platinum mountings have been composed in 
part of “palladium white gold,” this being 
used in places where the jeweler is not likely 
to test the metal, and where even should he 
do so, ordinary nitric acid might not attack 
it, the employment of a formula contributed 
by Julius Wodiska has been recommended, 
This formula is as follows: 

Hydrochloric acid C. P., 1% oz. troy. 
Nitric acid C. P., 3% oz. troy. 
Nitrate of potash (powd.), 1/20 oz. troy. 

This should be compounded by a capable 
chemist or druggist, and it is advised (1) 
to use as a container a jeweler’s acid testing 
bottle with a capacity of three to four fluid 
ounces; (2) to let the mixture stand at 
least three hours, with the bottle uncorked, 
so as to insure complete solution and ab- 
sorption of the nitrate of potash, and (3) 
that care should be taken not to inhale the 
fumes of the newly combined acids. 





1A, D. Lumb, “The Platinum Metals,’? London, 
1920, pp. 27, 28. 

2 Queens. Govt. Min. Jour., Dec. 15, 1921, citing 
W. H. Treadwell in Helv. Chim. Acta. 








An voluntary petition in bankruptcy has 
been filed by Abelson & Turner, Atlanta, Ga. 
The assets are $2,777 and the liabilities 
$3,584. 
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FLAMES SWEEP ASTORIA, ORE. 





Business Section of City Wiped Out in Dis- 
astrous Fire—Jewelers Among Sufferers 
Astor1a, Ore., Dec. 9—The most disas- 

trous fire which has visited this city in 

years swept the business section yesterday, 
causing a total loss of about $12,000,000. The 
city is now facing one of the most trying 
crises in its history. The flames spread over 
the city at such a terrific speed that aside 
from books and accounts practically nothing 
was saved in the business section visited 
by the fire. Twenty-four business blocks 
were in the pathway of the flames, which 
started in a restaurant centrally located. 

The fire is believed to have been of incen- 

diary origin, the work of radicals. 

Among the business houses claimed by the 
flames are Bell Bros., A. L. Blank, Frank J. 
Donnerberg, H. Ekstrom, Schulz & Jacob- 
sen, Shaner & Co., A. G. Spexarth, Alfred 
Wright, jewelers, and T. O. Withers, op- 
tician. The heaviest loss sustained was by 
the Spexarth concern, which lost about $35,- 
(00. Christmas stocks added greatly to the 
gencral loss in the jewelry trade. 

Portland, Seattle and San Francisco are 
rushing aid to 2,500 homes, where the peo- 
ple have been cut off from banking facilities 
and are without food. Two have been re- 
ported dead and many injured. 

Astoria was founded in 1881 by John 
Jacob Astor and now has a population of 
about 20,000 people. . 








BUYERS IN PROVIDENCE 





Manufacturing Jewelers Encouraged by Van- 
guard of Jewelry Men Who Are Buy- 
ing Carefully for Spring Delivery 
ProvipENCcE, R. I., Dec. 9—For the first 
time since the World War began the hotels 
of Providence have, during the past week, 
taken on an atmosphere that has caused 
the manufacturing jewelers of this city and 
the Attleboros considerable rejoicing. The 
first week in December has, in the past, 
been welcomed as the time for the appear- 
ance of the jewelry buyers from all parts 
of the country to examine lines and place 
their orders for the Spring delivery. Until 
the World War disrupted all business 
tendencies and traditions, the volume of 
business placed during the first couple of 
weeks of December was taken as a barom- 

eter of the business for the coming year. 

For several years past, however, the an- 
nual visitation of the buyers at this time of 
the year has been decreasing until last year 
it had become almost negligible, so that the 
number of buyers that constitute the van- 
guard arriving during the week just closing 
is hailed with more than usual interest and 
enthusiasm by the manufacturers and their 
sales forces. The early arrivals have been 
very coy and cautious and few large orders 
are reported. Neither has the volume for 
the week been especially large, but the 
general tone has been such that the manu- 
facturers are more optimistic as to the im- 
mediate future. 

So far the buying has 
special lines that are in 
throughout the trade and for. staples that 
are needed to replenish stock. As for any 
heavy buying, it has been lacking, but it is 


been largely of 
general demand 
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confidently expected that early orders will 
follow the careful scrutiny that has been 
given the lines. About 30 firms were repre- 
sented here during the week and as many 
more are expected the coming week, among 
the latter being several of the concerns 
that usually place good orders. 

Among the buyers reported in this city 
and vicinity during the past week were the 
following: I. Oppenheimer, of the Oppen- 
heimer Jewelry Co., Baltimore, Md.; A. 
Weingarten, of Frederick-Weingarten Co., 
San Francisco, Cal.; D. A. Bemis, of D. A. 
Bemis & Co., Toronto, Ont.; Mr. Hultzer, 
of the Hultzer Jewelry Co., Baltimore, Md.; 
Mr. Block, of S. H. Block & Co., Columbus, 
O.; Messrs. Diamond and Blitz, of Diamond 
& Blitz Co., Chicago; Gilbert Freundlich, 
of the American Wholesale Corp., Balti- 
more, Md.; Eugene Frommeyer, of Klein 


Bros. Co. Cincinnati; Mr. Dinkleman, of. 


Dinkleman-Bubert Co., Baltimore, Md.; E. 
N. Vogel, of Vogel Bros. Co., New York 
city; Messrs. Hahn and Avidan, of Lipp- 
man, Spier & Hahn, New York city; Mr. 
Coen, of Coen & Kramer, New York city; 
I. Winter, of Winter Bros., New York’ 
city; S. Kadden, of Kadden Bros., Phila- 
delphia; Mr. Kaskell, of Wiener Bros., 
New York city; Mr. Weinreich, of Wein- 
reich Bros., Philadelphia; Mr. Ritter, of 
Ritter, Goldberg Co., Philadelphia; Claude 
R. Jacobs, of R. Jacobs & Co., Cincinnati, 
O.; Miss Woods, of the Hultzer Bros., 
Baltimore, Md.; Harry Doelling, of the 
S. A. Rider Co., Chicago; Mr. Kluga, of 
the Kluga Novelty Co., Cleveland, O.; Mr. 
Levy, of Morris, Levy Co., Chicago; Mr. 
Nussing, of Gellnue & Nussing Co., Cleve- 
land, O.; Mr. Steifel, of Max Steifel & Co., 
Chicago; Mr. Isaacs, of the Isaacs-Kahn 
Co., Chicago; Mr. Mish, of Henikoff & 
Mish, Chicago. 





JURY CONVICTS WOLFE 





Philadelphia Pawn Broker-Lawyer Found 
Guilty of Receiving Stolen Goods 
—New Trial Asked 


PHILADELPHIA, Pa, Dec. 9.—J. Austin 
Wolfe, lawyer and pawnbroker, 17th and 
Lombard Sts., was found guilty of receiving 
stolen goods by a jury in Room 653, City 
Hall, after 28 hours’ deliberation. Wolfe 
was arrested last February after police had 
seized alleged stolen goods in his pawnshop. 
During the trial the pawnbroker-lawyer 
took the stand in his own defense and de- 
clared the case against him was the result 
of a conspiracy of his clerks and manager. 

The case went to the jury and within a 
half hour a vote of 11 to 1 for conviction 
was taken which was repeated again and 
again. Alexander Wolowitz, 420 Wharton 
St., one of the jurors was in favor of the 
acquittal of Wolfe. The dissenting juror 
felt that many of the witnesses called by 
the Commonwealth could not be _ believed. 
The jury, however, reached a unanimous 
decision and when the verdict was given 
there were about 100 friends of Wolfe in 
the court room. The conviction of Wolfe 
came as a surprise to Wolfe’s friends who 
hoped the long disagreement indicated an- 
acquittal. 

Judge Horace Stern, who conducted the 


69 


case, expressed his appreciation of the 
jurors’ long duty and remarked it had been 
one of the most unpleasant cases he had 
ever heard. Assistant District Attorney 
Lemuel S. Scofield, a personal friend of 
Wolfe’s was the prosecutor in the case. 

After the verdict was returned yesterday 
Wolfe's attorney made the usual motion for 
bail pending a new trial and Judge Stern 
set a $5,000 bond on which the prisoner 
was released. The court fixed Dec. 29 for 
argument for a new trial. 

“It was a disappointment,” said Wolfe, 
when asked about the verdict, “because I 
didn’t think any one would believe the 
Commonwealth’s witnesses. If a new trial 
is granted I don’t think there will be any- 
thing to it but a quick acquittal.” 
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SECURITY ALLIANCE 





New Members Elected, Transfers Granted 
and Awards Paid at Monthly Meeting 
of Executive Committee 


A regular monthly meeting of the exécu- 
tive committee of the Jewelers Security Al- 
liance was held last Friday at the head- 
quarters of the organization, 15 Maiden 
Lane, New York. The meeting was at- 
tended by M. L.Bowden, vice-president; H. 
H. Butts, chairman; Bernard Karsch, treas- 
urer, and James Noyes, secretary. During 
the meeting, 46 new members were admitted 
into Class B, while eight were transferred 
from Class A to Class B. 

The report submitted by the secretary 
showed that during the month of November 
there were four safe burglaries, at stores of 
non-members of the Alliance, who lost mer- 
chandise worth $16,000. There were 20 
store burglaries in which $8,427 worth of 
goods were taken. Nine of these firms were 
members of the Alliance. They lost $4,577. 
Four arrests have been made and the goods 
in two cases have been recovered. 

Sneak thefts during the month numbered 
16 with losses of $4,805. Among these vic- 
tims were 13 members of the Alliance, who 
lost $3,205. There have been three arrests 
and the goods in two instances have been 
recovered. 

There were six hold-ups committed, three 
of which were at stores of members of the 
\lliance. The total loss suffered in these 
hold-ups was $9,400. To date, two arrests 
have been made and the goods recovered in 
one robbery. 

Swindlers claimed seven victims during 
the month and succeeded in getting away 
with merchandise worth $1,433. Six of 
these swindles were committed at the stores 
of members of the Alliance. 

Window smashings during the month 
numbered 23 with losses amounting to 
$15,380. Of this number, seven were mem- 
bers of the Alliance, who lost $2,598. There 
have been two arrests made. 

During the meeting, eight rewards were 
ordered paid. 








Leo Roos, who has conducted a jewelry 
store in the Doxey hotel building, Ander- 
son, Ind., for five years, has signed a 10- 
year lease with Thomas N. Stilwell, owner 
of the property. Mr. Stilwell has informed 
Mr. Roos that he will install an attractive 
new front and remodel the entire store. 
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DIAMOND SALESMAN ROBBED 





Representative of New York Concern Misses 
Unset Gems Valued at $14,524 After 
Stranger Makes Excuse to Enter 
Private Compartment in Wash 
Room at Utica, N. Y., Hotel 


ALBANY, N. Y., Dec. 7.—Max Traub, 
salesman for Lissauer & Co., 170 Broadway, 
New York, lost $14,524 in unset diamonds 
Tuesday, and a nationwide search is the re- 
sult. Pinkerton detectives have been called 
in to assist. Mr. Traub reported the loss 
to the police Tuesday. John W. Rogers, 
of the Pinkerton National Detective Agency, 
was sent to Albany from New York by the 
Jewelers’ Safety Fund Society, of which 
the concern is a member. 

Mr. Traub says that while in one of 
the private compartments in the washroom 
of the Hotel Ten Eyck a young man dropped 
a 10-cent piece. The man, after looking 
around, found the dime and suddenly dis- 
covered that he had lost a key. He began 
searching the floor and after a few moments 
told Mr. Traub he saw it in his compart- 
ment. 

At this Traub says he opened the door 
and the stranger entered. The stranger 
brushed against Traub, whose coat contain- 
ing the wallet of diamonds in an ‘inside 
pocket was hanging on the hook. Another 
man was with the stranger, but did not 
enter. 

Shortly after the man left Mr. Traub dis- 
covered that his wallet containing the dia- 
monds was missing. He immediately re- 
ported the loss to the police. 

Mr. Traub is well known by Albany 
jewelers. He has been employed by the 
Lissauer firm for more than 30 years, and 
is one of its oldest and most trusted em- 
ployes. 

The stolen jewels were insured. 








BANDITS ESCAPE 


Three “Gunmen” Fail to Hold Up New 
York Jeweler, but Get Away After 
Pistol Fight with Police 


While resisting two well-dressed bandits 
who visited his store last Wednesday morn- 
ing, Benjamin Bernstein, a jeweler at 403 
W. 59th St., New York, was shot, but for- 
tunately was only slightly injured. Follow- 
ing the attempted hold-up, the robbers were 
chased for several blocks by policemen and 
citizens and a dozen or more shots were 
fired. The men finally succeeded in making 
their escape. 

The jeweler was arranging his stock in 
a show window about 9.30 o’clock last 
Wednesday morning, when two well-dressed 
young men, wearing light tan overcoats and 
soft hats, walked into the place. They asked 
to be shown some jewelry which was in the 
display case, and as Mr. Bernstein took out 
the tray, he faced a revolver in the hands 
of one of his supposed customers. 

The men ordered Mr. Bernstein to walk 
to the back of the store, but he hesitated and 
did not obey the command immediately. 
The robbers, fearing that the jeweler would 
Put up a fight, became frightened and one 
of them fired a shot. Mr. Bernstein suffered 
@ slight-flesh wound in the abdomen. . He 
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fell to the floor and began shouting for the 
police. At the same time, the robbers ran 
from the store and jumped into a taxicab 
which was waiting at the curb. 


One of the bandits pointed a revolver at 
the taxi driver and ordered him to get away 
from the place as quickly as possible. Be- 
cause there were a number of automobiles 
at the back and in front of the taxi, it was 
several moments before the machine could 
be started. Before the taxicab had been 
started, a barber, who has a shop adjoining 
the jewelry store, ran to the curb and threw 
open the door of the taxi. Three pistols 
were pointed at the barber and the three 
bandits jumped out of the car. 


The hold-up men then separated, and 
Police Sergeant O’Flaherty, who was stand- 
ing in front of the Roosevelt Hospital, 
across the street, seeing the men running, 
engaged one of them in a pistol battle. One 
of the bullets from the bandit’s gun hit a 
small note book which the policeman was 
carrying in his vest pocket. The bullet was 
deflected and no inury resulted. He re- 
turned the fire, but evidently did not hit the 
bandit and the- man disappeared into an 
Amsterdam Ave. tenement house. 

The second robber ran east, and was pur- 
sued by a crowd. At Columbus Ave. and 
59th St., Dr. J. H. Jaffer, who was coming 
from a store, saw the man running and took 
up the pursuit. When the bandit saw that 
he was being overtaken by the doctor, he 
fired five shots at his pursuer, but none of 
them took effect. This man also made his 
escape in the heavy traffic on Eighth Ave. 
and 59th St. The third member of the hold- 
up band dashed for Columbus Circle and 
was also lost in the crowd. 








Mexican Import Duties on Watches Con- 
verted from a Specific to an ad Valorem 
Basis by Government Decree 


WasuinctTon, D. C., Dec. 9—The Mexi- 
can import duties on watches have been 
converted from a specific to an ad valorem 
basis by Government decree, according to a 
cablegram from Asst. Trade Commissioner 
Bentley MacKenzie, at Mexico City. It was 
reported that the duties will become effec- 
tive December 15, although the decree has 
not yet been published in the Diario Oficial. 

The present and new duties are as follows: 


Present New 
Duty, Duty ad 
Pesos Valorem, 
Articles Each Per Cent 
Repeating watches of gold or 
gold filled, even with precious 
Lo. CEO CORR OCR CE 20.00 20 
Watches other than repeating 
watches, gold or gold filled, 
even with precious stones... .10.00 20 
Repeating watches of silver or 
other materials except gold, 
even having incrustations or 
parts of gold or gold filled... 8.00 20 
621 Watches other than repeating 
watches, of silver or other 


Ttem 
G18 


619 


620 


materials except gold........ 1.50 15 
622 Watches other than repeating 

watches, of silver, of ordinary 

metals, or of materials that 

are not metals, having in 

crustations of gold or parts of 

gold or gold filled........... 3.00 15 
622 A 
622 B New items not specified by 

OEE saidio'a a 5:3 Frccae hase ee ale ka 15 


In addition to the basic rates a surtax of 12 
per cent.of the impcrt duties is collected. 
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STAMPING LAW CASES 
Five Members of the New York Trade Called 


Before Magistrates Court to Answer 
Charges of Violating the New 
York State Laws 


After a lapse of several months, the cam- 
paign to wipe out false stamping in the 
jewelry trade, which was launched some- 
time ago by the Good and Welfare Com- 
mittee of the National Jewelers Board of 
Trade, was resumed again last week, with 
the result that five members of the trade are 
now on bail awaiting hearings on charges of. 
violating the New York State Stamping: 
Law. All of the defendants were brought 
before Judge McAndrews in the Third Dis- 
trict Magistrates’ Court last Friday and 
after pleading not guilty, their cases were 
adjourned until Dec. 29. 

One of the defendants, a member of the 
firm of Rosenberg Bros., 105 Canal St., New 
York, is charged with selling a belt buckle 
marked “sterling” which it is alleged when 
assayed was shown to contain less than 
700/1000 parts of pure silver. The law pro- 
vides that all articles marked “sterling” must 
be composed of 925/1000 parts silver. 

I. Bernstein, 119 Delancey St., another de- 
fendant, is charged with selling a gold 
bracelet marked “14 K” which it is alleged 
assayed less than three karats. 

Two other defendants included a member 
of the firm of Aisenstein-Woronock & Sons, 
Inc., 20 Eldridge St., and a clerk for the 
concern.. They are charged with selling a 
candlestick “weighted” with pitch or some 
other substance, marked “sterling” which it 
is alleged weighed about 12 ounces and 
when assayed showed a content of less than: 
two ounces of pure silver. 

In speaking to a JEWELERS’ CIRCULAR re= 
porter William Aisenstein, manager of the 
silverware department of  Aisenstein- 
Woronock & Sons Inc., said: “We sold 
a ‘weighted’ candlestick and on the sale of 
such an article the weight or amount of 
sterling content is never expected to be 
specified and never is specified. The sale 
of ‘weighted’ candlesticks is a very com- 
mon practice in the trade. Most of the 
manufacturers of the finest grades of ster- 
ling offer for sale to the trade ‘weighted’ 
candlesticks. We carry in stock ‘weighted’ 
candlesticks priced as high as $102 a pair, 
manufactured by one of the largest concerns 
in the trade.” 

J. Ortman, 153 Canal St., is also charged 
with selling a belt buckle marked “sterling” 
which, it is claimed, assayed less than 
700/1000 parts of pure silver. 

All of the defendants contended that they 
are not the manufacturers of the articles 
involved and asked the court that they be 
allowed to produce the makers. For this 
reason, the cases were all set down for a 
hearing on Dec. 29. 











The Montreal Gazette recently devoted a 
full column of space to Henry Birks upom 
his 82nd birthday, which almost coincides 
with the anniversary of his 56 years of busi- 
ness life. The business of Henry Birks & 
Sons is one of the largest and most prosper- 
ous in the Dominion. The article reviews 
the career of Mr. Birks and tells of the 
business which he founded. 





THE JEWELERS’ CIRCULAR December 13, 1922. 





Established 1866 


170 Broadway, cor. Maiden Lane, New York 


CUTTING WORKS: 29 GOLD STREET 
AMSTERDAM: 6 TULP STRAAT LONDON: 23 HOLBORN VIADUCT ANTWERP: 48 RUE SIMONS 











OPPENHEIMER BROS. & VEITH 


DIAMONDS—PEARLS 
PEARL NECKLACES 


NEW YORK 














GOODFRIEND BROS. 
PEARLS 


Gem Emeralds and Sapphires 


542 Fifth Avenue | 
NEW YORK CITY “se 














—! 






























































December 13, 1922. 


VON ALTEN CASE ADJOURNED 


Notorious “Pennyweighter” Will Appear at 
Later Date to Answer Grand 
Larceny Charge 
On Monday, Victor Von Alten, the no- 
torious “pennyweighter,’” who was arrested 
in New York last month, was scheduled to 
appear for pleading before Judge Mancuso 
of the Court of General Sessions, Part I, 
but upon request the case was adjourned 
until a future date. Von Alten is now in 
the Tombs Prison where he is being held 
in $25,000 bail on the complaint of Hans 
srasslar, a jeweler at 33 W. 38th St., who 
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charges him with the larceny of diamonds 
worth about $8,000. 

Von Alten was to plead to two indictments 
which were returned against him some time 
ago. The first indictment, which was found 
under the name of Victor Von Alten, alias 
“Victor Martin,” was handed down by the 
Grand Jury on June 17, 1920, and charges 
grand larceny in the second degree. This 
indictment sets forth that on May 27, 1920, 
Von Alten stole a ring from R. H. Macy 
& Co., worth $350. The other indictment 
was found against Von Alten, alias “N. Lar- 
son,” on July 20, 1921. This charges him 
with grand larceny in the first degree and 
claims that on June 16, 1921, he stole a ring 
worth $525 from Abel Bros., Inc., 16 Maiden 
Lane, New York. 

Von Alten will probably be brought up 
for pleading within the next week. 








BANDITS AT WORK 


Two “Gunmen” Hold Up Chicago Jewelry 
Store and Escape with Loot Val- 
ued About $800 

Cuicaco, Dec. 9.—After an elapse of sev- 
eral weeks, jewelry bandits are again at 
work. At 11.30 this morning two young, 
well-dressed bandits entered the jewelry 
store of Louis W. Anderson, 3046 Armitage 
Ave., held up Mr. Anderson, his wife and a 
woman customer, and escaped in a touring 
car with jewelry amounting to approxi- 
mately $800. The loot consisted of rings, 
ranging in price from $5 to $8, several 
watch cases, and a diamond ring belonging 
to Mrs. Anderson. 

Mrs. Anderson states that at 9 a. M. the 
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two men entered the store while she was 
alone, Mr. Anderson being downtown shop- 
ping, and inquired whether they could 
solder a ring for them. When Mrs. Ander- 
son said they could, they said they would 
be back later. They returned at 11.30, and, 
with revolvers drawn, ordered Mr. and Mrs. 
Anderson and their customer in the rear 
room. In all appearances they were new 
on jewelry jobs, as they only took the cheap 
jewelry and missed several thousand dol- 
lars’ worth of diamonds and diamond 
jewelry. 

Mr. Anderson describes them as about 
25 years old, medium built, very polite and 


VICTOR VON ALTEN, NOTORIOUS “PENNYWEIGHTER” 


appear to be college bred. They wore no 
masks, but had caps pulled -low to cover 
their eyes. 








‘HOLD ANNUAL MEETING 





Members of National Association of Cut 
Glass Manufacturers Meet in Philadel- 
phia and Elect Officers for the 
Ensuing Year 
PHILADELPHIA, Pa., Dec. 6.—The Hotel 
Adelphia was the scene last Monday of the 
annual meeting of the National Association 
of Cut Glass Manufacturers. A great deal 
of important business was transacted, of- 
ficers were elected for the ensuing year, and 
in the evening, activities were brought to 

a close with a banquet. 

During the meeting arrangements 
made for launching an extensive advertis 
ing campaign for the purpose of educating 
the public upon the purchase of cut glass 
bearing the seal adopted some time ago by 
the association. From the enthusiasm dis- 
played by those-who attended, it is evident 
that there is an increasing demand for high- 
grade cut glass. 

A number of interesting addresses were 
delivered during the one-day meeting. One 
of the speakers was Dr. E. J. Cattel, who 
spoke on “Present Business Conditions.” 
John Horn also addressed the meeting and 
took as his subject, “Russia.” 

The following officers were elected to 
serve for the ensuing year: President, G. 
William Sell; vice-president, D. C. Tracy; 
treasurer, Thomas Strittmatter; secre- 
tary, Raymond H. Fender; and for the 
board of management, Robert A. May and 


were 
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Thomas Skinner. The directors elected in- 
cluded: O. B. Atterholt, Raymond H. Fen- 
der, Emil F. Kupfer, G. William Sell, Rob- 
ert A, May, Arthur Blackmer, W. E. Cor- 
coran, J. J. McKanna, F. L. Morecroft, 
George A. Sherman, Thomas Skinner, Jr., 
Thomas Strittmatter, Charles H. Taylor, 
D.C. Tracy, Victor Brisbois, Charles Strunk 
and J. J. Niland. 

Following the day’s deliberations, a ban- 
quet was held in the evening at the Hotel 
Adelphia. 

Among the manufacturers represented at 
the meeting were included Powelton Cut 
Glass Co., Emil F. Kupfer Co., Krantz & 
Sell Co., Pairpoint Corp., Thos. Skinner & 
Sons, Quaker City Cut Glass Co., Jewel 
Cut Glass Co., George Borgfeldt & Co., 
Victor Brisbois Co., Figurora Cut Glass Co., 
J. J. Niland Co., H. C. Fry Glass Co., 
Thomas Shotton Sons Co. and the Fisher 
Cut Glass Co. 








Adjustment Committee Appointed for New 
England District by National Jewelers’ 
Board of Trade 


ProvipeNcE, R. I., Dec. 11—To facilitate 
the handling of cases of seriously financially 
embarrassed debtors in the New England 
territory, an adjustment committee for this 
district has been appointed by the National 
Jewelers Board of Trade, and is now ready 
to act. The personnel of the adjustment 
committee of the Board for the New Eng- 
land District is as follows: Aldro A. 
French, chairman, of D. E. Makepeace Co., 
Attleboro, Mass.; Wesley C. Martin, of 
Martin-Copeland Co. (Inc.), Providence, 
R. I.; Ralph S. Hamilton, Jr., of Hamilton 
& Hamilton, Jr., Providence, R. I.; George 
I’, Berkander, Providence, R. I.; Max AI- 
berts, of I. Alberts’ Sons (Inc.), Boston, 
Mass. 

The committee will function along the 
lines of the adjustment committees now op- 
erating in the New York and Chicago dis- 
tricts. It is suggested that creditors call 
the attention of a financially embarrassed 
debtor to the services of the adjustment 
committee suggesting that he consult first 
with the committee before taking any other 
action. 

The procedure of making application to 
the adjustment committee is very simple and 
full information may be obtained from Sec- 
retary Backus or from E. M. Wheeler, man- 
ager of the Providence office. 








Business Troubles 





L. EK. Le Grand, Sumter, S. C., is offering 
creditors 25 cents on the dollar. 


* * 


C. E. Yocum, Mahaffey, Pa., has filed a 
voluntary petition in bankruptcy, listing his 
assets as $4,600 and liabilities of $4,400. 








F. B. Strawn & Bro., Cleveland, O., are 
going to move from their present quarters 
in the Arcade to large ones in the same 


building. The new store has a 50 foot 
frontage. The concern has been 11 years in 


the present place and 37 years in the jewelry 
business in Cleveland, O. 
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DEATH OF MAJOR C. W. BAILEY 





Head of Philadelphia Jewelry Concern Suc- 
cumbs to Heart Disease in Atlantic 
City, N. J.. Home 


PHILADELPHIA, Pa., Dec. 10.—Major 
Charles W. Bailey, president of the Bailey, 
3anks & Biddle Co., jewelers on Chestnut 
St., died in Atlantic City yesterday. Death 
was due to heart disease. 

Major Bailey was 61 years old. He be- 
came ill last September, and was apparently 
regaining his health. He went to the shore 
about two weeks ago. 

He was the third member of the Bailey 
family in direct descent to engage in the 
business of manufacturing jewelry and sil- 
ver in this city. Major Bailey devoted a 
great deal of his time to the manufacturing 
end of his firm’s business. No arrangements 
for the funeral have been made. Major 
Bailey’s home in this city was at the south- 
east corner of 16th and Locust Sts. 

He was born in this city on Oct. 20, 
1861. In April, 1884, he married Miss Anne 
Sloan, daughter of Andrew J. Sloan, a 
member of the old carpet concern of Mc- 
Callum, Crease & Sloan. They had two 
daughters, Mrs. Emile Bailey Knowles and 
the Baroness Beatrice von Wullerstorff. 
The baroness died in Sept., 1921. 


Ever since he entered business Major 
Bailey devoted all his time to manufacturing 
jewelry. He learned his trade with Edward 
S. Lawyer. He later formed a partnership 
with Lawyer under the firm name of Bailey 
& Lawyer. After Lawyer’s death he con- 
tinued the business under the name of E. S. 
Lawyer Co. He later became a member of 
the Bailey, Banks & Biddle Co., and when 
it was incorporated in 1894 he became vice- 
president and treasurer. After the death 
of his father, Joseph T. Bailey, he suc- 
ceeded to the presidency. 

In 1917 President Wilson appointed Mr. 
Bailey a major in the ordnance department. 
He resigned shortly afterwards to become 
a director of ship equipment in Hog Island. 
He resigned from this position on Jan. 1, 
1919. Major Bailey was noted for his cre- 
ative and building abilities. The 12-story 
factory of the firm on Sansom St., above 
12th St., is said to be one of the best of its 
kind in the country. 

Major Bailey spent the Summer on his 
estate at Hyannis on Cape Cod. He became 
ill about the middle of September. He was 
the owner of a majority of the stock in the 
company which was founded by his grand- 
father. The present Bailey, Banks & Biddle 
Co. is a descendant of the firm of Bailey & 
Kitchen, founded by Major Bailey’s grand- 
father at 136 Chestnut St. in 1832. The firm 
remained under this name until 1846, when 
it became known as Bailey & Co. In 1859 
its establishment was moved to 819 Chestnut 
St., remaining there until 1869, when it was 
removed to 12th and Chestnut Sts. 

In 1878 the firm name was changed to 
Bailey, Banks & Biddle and in 1894 it be- 
came the Bailey, Banks & Biddle Co. In 
1904 the store was moved to its present site 
at 1218-20-22 Chestnut St. 

Major Bailey was very fond of boating, 
and was the owner of a houseboat, Peggy. 
He was frequently in southern waters, where 
he spent his Winters. He also had an estate 
of several hundred acres on the James river 
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in Virginia which, during the war, was 
taken over by the government as an artillery 
proving ground and balloon school. 

He was a member of the Art Club, Rit- 
tenhouse Club, Colonial Society of Pennsyl- 
vania, Corinthian Yacht Club, Philadelphia 
Country Club, Merion Cricket Club, Union 
League, Sons of the Revolution and the 
Military Order of Foreign Wars, Hyannis 
Port Yacht and Country Club, Metabet- 
chouan Club of Canada, Sea View Golf 
Club, Chevy Chase Club of Washington, 
Bachelor’s Barge Club, Atlantic Country 
Club, New York Yacht Club, Automobile 
Club of America, Army Athletic Associa- 
tion, and the Halifax River Yacht Club of 
Florida. 

Major Bailey is also survived by a brother 
and sister, Joseph Trowbridge Bailey, of 
New York, and Mrs. Emile Bailey Aymar. 








LOOK OUT FOR HIM 


Man Who Posed as Maiden Lane Jeweler 
Tries to Obtain Rings from New 
York Concern 


Through the alertness of Harry Mendel- 
son of the Interstate Jewelry Mfg. Co., 5 
Beekman St., an impostor who visited the 
concern’s place last Saturday was thwarted 
in an attempt to obtain almost $60 worth 
of merchandise. 

The man called at the office of the jewelry 
concern on Saturday about 12:30 o’clock 
and posing. as a jeweler who maintains an 
office at 49 Maiden Lane, informed Mr. 
Mendelson that he was in the market for 
some white gold sapphire ring mountings 
and diamond and onyx rings. He presented 
a card bearing the name of a jeweler, 
and claimed to be the man. He selected a 
number of onyx rings costing in all about 
$58. 

Mr. Mendelson informed his supposed 
customer that his sample line of sapphire 
ring mountings was out with one of the 
salesmen at the time and for that reason 
the man would have to return in a few days. 
The stranger offered to pay for the onyx 
rings he had purchased with a_ check 
but Mr. Mendelson refused to accept it 
unless it was certified. 

As it was after banking hours, the man 
could not have the check certified but 
stated that he would return about 5 o’clock 
with the cash. He failed to put in an ap- 
pearance and on Monday, Mr. Mendelson 
went to 49 Maiden Lane, where he located 
the man whose name appeared on the card. 
The jeweler, whom the stranger claimed to 
represent, is a reputable businessman and 
is engaged in the diamond setting business 
at 49 Maiden Lane. 

The jeweler was informed that a man 
was going around presenting cards bearing 
his name. THE JEWELERS’ CIRCULAR was 
then informed of the operations of this 
man, who is described as being about 25 
years old and standing about five feet ten 
inches tall. 











David J. Goeway, 25 E. 10th St., Oswego, 
N. Y., an ex-service man, has entered the 
employ of Fisher & Bullock Co., that city, 
and will learn the jewelry and watchmaking 
business. 
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NEW ASSOCIATION FORMED 





Jewelers of Westchester County, New York, 
Meet at Yonkers and Elect Officers 


As a result of the membership campaign 
waged in New York State, by Walter H. 
Mellor, field secretary of the American 
National Retail Jewelers’ Association, 
another trade organization has been founded 
among retail jewelers in Westchester 
County. The organization held its pre- 
liminary meeting in October but it was not 
permanently organized until several days 
ago. 

The first regular meeting of the or- 
ganization, which is known as the West- 
chester County Jewelers’ Association, was 
held recently at Gene's restaurant in 
Yonkers. There were about 25 members 
present from all parts of the county and 
during the evening, considerable business 
was transacted. This session was presided 
over by Charles P. Ward, Jr., temporary 
president. Later during the evening, officers . 
for the ensuing year were elected. They 
included, president, Albert Kamp, Ossining; 
vice-president, Joseph Schwartz, Yonkers; 
secretary, C. B. Karlan, White Plains, and 
treasurer, Adolph Ulmer, Dobbs Ferry, 

Following the business session, the mem- 
bers enjoyed refreshments. 











TRADE CONDITIONS 


Holiday business with the Louisville trade is 
starting, and most of the jewelry houses report 
excellent business, while the engravers are already 
well rushed, and the manufacturing houses are 
working on steady overtime. Jobbers report good 
volume of business from out in the State and south. 





William G. Vessels, 27 years of age, 
jeweler of Peoria, Ill., was recently married 
at Louisville to Miss Viola Manning, of 
Chenault, Ky. 

The Liberty Insurance Bank has sub- 
leased space from L. Huber & Son, retail 
jewelers on 4th St., near Broadway, and 
will open a branch bank at that point. 

The jewelry houses of James K. Lemon 
& Son, William Kendrick’s Sons, and Matt 
Irion & Sons are among the houses of 
Louisville which are eligible as guests of a 
50-year dinner that is being planned by the 
Louisville Board of Trade, for representa- 
tives of business houses more than 50 years 
in steady operation. The Lemon and Ken- 
drick houses were originally established in 
1828, coming in the same year, while Matt 
Irion just recently finished 50 years of re- 
tail endeavor in Louisville. 

It would seem that the courts perhaps 
erred in sending the husband of Martha, 
alias “Marie” Jutt, to the penitentiary in con- 
nection with an attempted lifting of a dia- 
mond from the store of G. F. Geiger & Son 
last April. Mrs. Jutt, who was with him, 
threw the ring into a gutter when pursued 
from the store. It was recovered. Jutt 
took the blame and is now serving a year 
in the pen. A few days ago the woman was 
captured in the store of J. Bacon & Sons 
while trying to make away with a fur coat. 
Stores asked that she be held urder $1,000 
bond, instead of the customary $300. 
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Artificial Pearl Madilaces 


a superior reproduction 


direct from France 


GATTLE & HUNTER 


576 Fifth Ave., at 47th St., New York 


Telephone Bryant 7085 
Importers of Pearls, Diamonds and Other Precious Stones 
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FREDERICK W. RAUCH 
522 Fifth Ave. New York 


Pearl NecKlaces 


created by an expert in the perfect blending of 
color and graduation of size 















Pearl Ropes Loose Pearls for Additions 
Fancy Cut Diamonds and Precious Stones 

























PEARL TASSEL EFFECTS 


Seed Pearl Bracelets and Pearl Sautoirs 


ORIENTAL PEARL NECKLACES 
From $25.00 Up 


SEED PEARL NECKLACES 


The most complete line of above on the market 


CROSSMAN COMPANY 


3 Maiden Lane New York 
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When Merchandise May Not Be Returned* 








Cases Showing Buyer’s Duty Upon Receiving Goods Purchased 
By Elton J. Buckley 

















I have two letters this week which raise an 
interesting legal question regarding the buy- 


er’s duty to assure himself when he receives | 


goods purchased, that they are in accord- 
ance with the contract, and if he finds they 
are not to reject them promptly. Since the 
same problems are likely to arise in any 
business man’s experience, I shall repro- 
duce the letters and answer them if possible, 
so that the answers will have some general 
usefulness. 

The following letter is from a Massachu- 
setts correspondent : 


“Suppose A ordered certain goods 
during the period shortly after the war 
when deliveries were very bad, and 
every manufacturer had all he could do 
to get out material, and also to get a 
complement of men to get out produc- 
tion. The goods were ordered, of 
course, with full intentions of using 
them promptly, but as it happened, 
due to conditions, there was not 
a call to use them until lately, when 
they were found pitted to such an ex- 
tent that they are unfit for our use. 
The manufacturers refuse to take them 
back for replacement on the ground that 
while they acknowledge they may be 
pitted, they were considered good goods 
at the time they were furnished. They 
argue that we cannot accept or receive 
them and then after all this time bring 
up the point that they are not right ana 
ask to have them returned. The ques- 
tion is not whether the goods are pitted 
or not, but the point that the manufac- 
turers make is that they were a good 
delivery at the time they were ordered 
and he cannot be expected to replace 
goods now which were made at that 
period. Now we realize that men were 
hard to get at that time, and that mills 
were rushed on production, yet at the 
same time if the material is not right 
should the manufacturer not replace it 
at this time? Naturally, there must be 
some limit as to the time replacement 
could be made, and I would ask what 
this time would be. 

“No. 2.—There was a further case on 
a quantity of tubing that was badly 
scored on the inside. At the time the 
tubing was ordered it was almost impos- 
sible to get deliveries, and the manufac- 
turers, we believe, did their utmost to 
get the tubing to us. This was accepted, 
but now the mills claim that on account 
of those marks on the inside of the tub- 
ing they cannot use it. Should the man- 
ufacturer be expected to take it back 
for replacement? This is another case 
of production at the same period. They 
acknowledge that the tubing is not what 
it should be, but claim that if we had 
needed the tubing, as we stated we did 
at the time of ordering, the question 
would not have arisen.” 


* Cop right, 
Buckley. 


November, 1922, by Elton J. 


There is, as this correspondent surmises, 
a limit to the time when a buyer may re- 
turn goods purchased. In some cases the 
contract between the parties fixes this by a 
notice on the order blank or invoice. 
If not, the law gives to all buyers what it 
calls a “reasonable time” to inspect goods 
and reject them if not right. Failure to act 
within a reasonable time is considered ac- 
ceptance of the goods. 

What is a reasonable time cannot be stated 
in any way which amounts to a rule. It 
depends on circumstances, but in the ab- 
sence of strong mitigating circumstances, 
a reasonable time would probably not amount 
to over a month, and in some cases it might 
not amount to that. Remembering that it 
is the buyer’s duty—and should be his im- 
pulse—to examine his goods as soon as pos- 
sible, a reasonable time is the time it should 
take him, in the ordinary course, to do it. 

Applying this principle to the first case 
cited above, of course he cannot ask the 
manufacturer to take back the goods now. 
The buyer did not inspect promptly, as he 
could and should have done. 

Case No. 2 may or may not belong to 
cases in which defects in goods do not show 
up on ordinary inspection, but have to be 
put into manufacture. I do not know 
whether the defects in the tubing could have 
been seen at first or not. If not, the law 
would possibly allow the buyer a little longer 
time to reject, but even then the rule would 
be a reasonable time. Years or even months 
would practically never be considered a rea- 
sonable time. 

I have another letter also from a New 
England correspondent on another phase of 
the same subject—the buyer’s duty when he 
réceives goods purchased: 


“We frequently have occasion to pur- 
chase manufactured articles, sometimes 
in large quantities of one hundred thou- 
sand or more and once in a while when 
we come to use these goods we find that 
they show a slight variation in size, and 
consequently are not usable. To inspect 
all these goods would require consider- 
able expense in the way of labor, as 
frequently such inspection is entirely a 
hand process. We would like to know 
whether it is your opinion that we should 
be obliged to inspect such material and 
send back for credit or replacement 
only such as do not come within our 
specifications, or whether we have a 
right to return the entire shipment and 
place the burden of inspection on the 
manufacturer.” 


In such a case the buyer doesn’t have to 
do anything except to notify the seller that 
he has rejected the whole shipment and it 
is held at the buyer’s place subject to the 
seller’s order. This is provided the buyer 
has found a substantial percentage of the 
goods wrong. It wouldn’t be right or legal 
to reject the whole shipment after finding 
one or two wrong. But if he has found a 
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substantial percentage wrong, he does not 
have to go over the whole shipment, but can 
reject the whole. 








The Ancient Girdlers’ Guild 





[* the history of the workers in the de- 

corative arts nothing is more interesting 
than the story of the ancient Guilds. These 
aggregations of master workers, formed to 
maintain their community interests, are a 
topic chapter of craftman industry too little 
delved into. And consequently they are 
soon likely to be beyond recovery with the 
gradual loss by fire and war of the docu- 
mentary witnesses in the dusty archives. 
To many workers and merchants in the 
precious metals who consider themselves 
well versed in historic lore of their craft 
the knowledge has never come to them that, 
aside from the Companies of Goldsmiths 
and Silversmiths there were allied Guilds 
which supervised the workings of crafts- 
men who produced metal decorative goods 
which adorned the person of the elite. Of 
such were: The Girdlers’, founded in 1448; 
the Broderers’, founded 1561; the Comb- 
makers’, founded 1635; the Gold and Silver 
Wire Drawers’, founded 1693; the Fan- 
makers’, founded 1719. The short para- 
graph concerning the London Girdlers’ 
Company of London in Antique Jewellery 
and Trinkets, by Burgess, gives some hint 
of what interesting “features” must lie in 
the history of that Guild alone. He says: 

“Among the smaller companies in London 
the Girdlers’ Company claims to be one 
of the oldest. It carries us back to the 
days when girdles of silk were worn, and to 
those times before pockets were in common 
use. The origin of this Company is said 
to be found in some lay brethren of the 
Order of St. Lawrence supporting them- 
selves by the manufacture of girdles, The 
guild, however, dates back from the time 
of Edward III, and it gained many sub- 
sequent charters, In the reign of Elisabeth 
the Girdlers joined the Pinners and Wyre- 
workers. For many years they prospered, 
and made many jeweled girdles and sup- 
plied those charming belts from ‘which 
were suspended so many oddments, and 
which served to keep close at hand chate- 
laine instruments and the numerous trinkets 
which the orderly and careful housewife 
thought necessary to possess and Carry,” 

Mr. Burgess fails to mention here the 
fact that it was (lacking pockets) from 
the girdle man’s very precious belonging, 
his purse, was suspended. And _ those 
purses, termed also scrip, wallet, gypciere, 
etc.. were often works of art themselves 
with their repoussé and chased frames of 
bronze, brass, also at times of silver or 
gold. As we know from a few specimens 
in the museums these were of a highly 
decorative character. Henry VIII (histor- 
ical anecdote tells us) insultingly referred 
to the French monarch’s temperament when 
he declared: “You cannot make a_ silk 
purse from a sow’s ear.” Beautiful silk 
and embroidered purses hanged from be- 
jeweled girdles of gold and silver links. 
And the very general use of such neces- 
sities as girdles, purses, ete. naturally 
created the makers of these specialties to 
form into communities. 
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CAn foxclusive Service 


FREDK M. GOTTLIEB & CO. 


209 SOUTH STATE STREET 
TELEPHONE HARRISON 3027 CHICAGO AMSTERDAM, TULP STRAAT 9 
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SAPPHIRES 
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SAPPHIRES SAPPHIRES 
| EMexaLo CUT and SQUARE CUT RUBIES 
CALIBRE Upward to 5 carats for single aati ALSO AND 
| FANCY SHAP i cmeiteee Fancy Cut Diamonds 






SPECIALIST in SAPPHIRES and IMPORTER and CUTTER of PRECIOUS STONES 










HENRY GREEN 


527 Fifth Avenue New York 





















SYNTHETIC SAPPHIRES 


In Square, Oblong, Round, Triangular, Keystone and all desirable shapes, 


OF UNUSUAL BRILLIANCE 


Suitable for Ornamenting Ring Shanks, Bar Pins, Watch Cases, Brooches 
and the newer styles of jewelry. 


IN ALL REQUIRED SIZES 
H. NORDLINGER’S SONS, Inc. 


New York, 70 West 40th Street 


Paris, 32 Rue Beaurepaire Gablonz, a/n., 16 Steingasse Providence, 63: Washington St. 
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The Alsfeld Electric-Plating Co., is 
increasing its facilities at 31 Mathewson 


St. 

Mr. and Mrs. A. Tingley Wall left re- 
cently for a 10 days’ stay in New York and 
vicinity. 

Louis H. Pastore has opened a retail 
jewelry store at 89 Eddy St. corner of 
Westminster St. 

The Ideal Jewelry Mfg. Co. was given 
leave by the Providence Common Council, 
Monday evening, to withdraw on its petition 
for remission of taxes. 

The annual meeting and election of 
officers of the Rhode Island Society of 
Optometry will be held the second Monday 
in January. 

Frederick Whitney, Chicago representa- 
tive of The Hadley Co., is spending 10 days 
at the factory in this city, preparing his 
Spring lines. 

Joseph P. Cory has leased to Walter S. 
Lederer for 99 years from Dec. 1, 1922, 
the property bounded by Aborn, Hayden 
and Fountain Sts. 

C. J. Fox Co. has filed a notice with the 
Secretary of State of an amendment to its 
charter, increasing its capital stock from 
$60,000 to $100,000. 

Max Cazanove has begun the manufac- 
ture of a general line of plated goods at 
128 N. Main St., under the firm style of 
the Pride Mfg. Co. 

The Joseph Inwald Glass Co., of New 
York, has opened a branch office at 212 
Union St., this city, where the firm’s line 
of chatons will be shown. 

Harry P. Greenslitt is conducting the 
Acme Novelty Co., 22 Kossuth St., Paw- 
tucket, according to information filed by 
him at the city clerk’s office. - 

Mr. and Mrs. Harry M. Mays have re- 
turned from Rye, N. Y., where they spent 
the Thanksgiving holidays with their son, 
Samuel R. Mays, and family. 


Milton S. Rodenberg and family have 
closed their home on Riverside Drive, New 
York, and taken quarters at the new Provi- 
dence-Biltmore for the Winter. 

The engagement of Paul Fletcher, son 
of Mr. and Mrs. Henry Fletcher, to Miss 
Margaret Seymour was announced the past 
week by Miss Seymour’s parents. 


Frank Kelley, of the Manufacturing 
Jewelers’ Board of Trade, was a business 
visitor in New York and vicinity recently 
in the interests of the association. 

Thomas McCabe, who has been associated 
with the George E. Darling Co. of this city 
for a number of, years, died suddenly at 
his home recently in his 55th year. 

The Decorative Window Co., 257 Eddy 
St., J. Gilbert Dudley, designer, is installing 
16 new decorative windows in the memorial 
tower on St. Luke’s Church, at East 
Greenwich, R. I. 

William G. Lawton, of this city, was 
elected president of the New England 
District of the International Union of 
Gospel Missions at the annual conference 
held at Boston last week. 

Col. H. Anthony Dyer, a director of the 
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Tilden-Thurber Corp., delivered a lecture 
at the Rhode Island School of Design one 
afternoon recently on the subject of “The 
Significance of the Old Masters.” 

The monthly meeting of the directors of 
the Manufacturing Jewelers’ Board of 
Trade will be held Friday afternoon, Dec. 
15 in the Turks Head building. The annual 
meeting of the corporation will be held in 
January. ‘ 

Albert I. Polus has withdrawn from the 
Puritan Novelty Co., which he has been 
conducting at 95 Fountain St. for several 
months, and has started in business for 
himself at the same address as the Royal 
Art Co. 

The George H. Fuller & Son Co., of 
Pawtucket, has opened a salesroom at 7 
Maiden Lane, New York, which will be in 
charge of William L. Little, who has repre- 
sented the firm on the Atlantic Coast route 
since 1918, 

The Varieur Enameling & Plating Works, 
Inc., has been increasing the facilities of 
its plant, corner of James and Cato Sts., 
Woonsocket, to attend to increasing busi- 
ness in refinishing old silverware and in 
gold plating. 

Joseph P. Burlingame, of J. P. Burlin- 
game & Co., made the announcement 
recently that he would not be a candidate 
for re-election as chairman of the republi- 
can State central committee which he has 
held for several years. 

The lease of the lot and buildings on 
Friendship St. occupied by the H. J. Astle 
& Co., Inc., from Horace F. Perkins, et al, 
has been recorded at City Hall, for five 
years from Dec. 1, 1922, with privilege of 
renewal for five years more, 

George Read, jewelry repairer at 14 
Wickenden St., has reported to the police 
that someone stole a case containing 
jewelers’ tools and six pairs of eyeglasses, 
all valued at about $35, from his rooms 
sometime Tuesday evening, Dec. 5. 

At the annual meeting of Providence 
Chamber of Commerce held recently, 
Arthur L. Aldred was elected first vice- 
president and William H. Thurber, second 
vice-president. George H. Holmes and 
William A. Viall were members of the 
nominating committee. 

Judge George A. Stone in the Munici- 
pal Court recently appointed Edwin B. 
Evans executor of the will of the late 
Charles D. Waite, of Waite-Evans & Co., 
with bond fixed at $800,000. Arthur E. 
Stafford was named appraiser. The per- 
sonal estate is estimated at $400,000. 

The Rhode Island Hospital Trust Co. 
was recently appointed by Judge Stone in 
the Municipal Court, administrator of the 
estate of the late Victor F. Thomas, who 
was heavily interested in the F. W. Wool- 
worth Co. The bond was placed at 
$1,000,000, it being estimated that the per- 
sonal estate was worth at least $800,000. 

At the biennial organization of the 
Providence School Committee one evening 
recently, Charles E. Hancock was appointed 
to sub-committees on annual report, hygiene, 
industrial education and drawing and chair- 
man of Ward 6; Archie H. Harden, on 
appointments, by-laws, grammar and pri- 
mary schools, military training, music and 
chairman of Ward 4; Walter B. Frost on 
executive, high schools and military train- 
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ing and Edward I, Mulchahey on executive 
and chairman of Ward 7. 

Secretary-Manager Woodward Booth, of 
the New England Manufacturing Jewelers’ 
and Silversmiths’ Association; Henry Wol- 
cott of the Wolcott Mfg. Co., president of 
the Manufacturing Jewelers’ Board of 
Trade; Frank M. Graham, manager .of the 
Gorham Mfg. Co., and Wallace D. Kenyon, 
president of the Webster Co., North Attle- 
boro, were in New Haven recently, at- 
tending a conference with the stamping law 
committee of the Sterling Silver Manufac- 
turers’ Association. 

At the annual meeting of the stockholders 
of the Rhode Island Hospital Trust Co., 
held recently, among the directorate elected 
were the following: Herbert J. Wells, 
Frank W. Matteson, directors of the Gor- 
ham Mfg. Co.; Alfred K. Potter, treasurer 
of the Gorham Mfg. Co.; Walter R. 
Callender, president of Callender, McAuslan 
& Troup Co. (The Boston Store); Henry 
D. Sharpe, president and treasurer of Brown 
& Sharpe Mfg. Co, and Frederick A. 
Ballou, president B. A. Ballou & Co., Inc. 

The annual banquet of the Providence- 
Attleboro branch of the Electro-Platers” 
Association of America, which has been 
planned for Saturday night, Dec. 9, at the 
new Providence-Biltmore Hotel, has been 
postponed until Saturday evening, Jan. 20, 
because of the inability of several of the 
officers of the National Association to be 
present at this time. As the national asso- 
ciation has accepted an invitation to hold 
its next annual convention in this city, in 
July, it was decided that the banquet should 
be postponed in order that the officials 
could be present and assist in the discussion 
of plans for the convention. 

Horace M. Peck, secretary-manager of 
the Manufacturing Jewelers’ Board of 
Trade, has the sympathy of the entire trade 
throughout the country in the death of his 
only son, last Saturday, from drowning. 
The lad, Horace W. Peck, who would have 
been 10 years old the latter part of this 
month, was coasting on the banks of one 
of the lakes at Roger Williams Park not 
far from his home. In pushing his sled 
across the thin ice he broke through and 
drowned before assistance could reach him. 
His body was recovered about half an hour 
later in seven feet of water, about 25 feet 
from shore. After the body was recoveredi 
it was rushed to the Park Rest Convalescent 


Home a short distance from where the 


accident occurred, where a pulmotor was 
used without success. Mr. Peck, through 
his long association with the Manufacturing 
Jewelers’ Board of Trade, is widely known 
throughout the jewelry trade of the country, 
and the news of the sad accident was re- 
ceived by his legion of friends here as 
though it had been a personal loss. The 
boy is survived by his parents and an older 
sister. 

An honorary executive committee, headed 
by Governor Emery J. Sam Souci, has been 
announced to assist in the campaign to raise 
$850,000 for a new Maternity Hospital in 
Providence, included among the members of 
which are R. Livingston Beeckman, William 
P. Chapin, Jr., Edward B. Hough, Mrs. 
Henry A. Kirby, Col. and ‘Mrs. Samuel M. 
Nicholson, Joseph Samuels, Leon Samuels, 
John Shepard, Jr., Mrs. Henry D. Sharpe, 
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AMERICAN PEARLS 


Pearls and Baroques Individual Pearls Pearl and Baroque 
in Pairs for Earrings | Necklaces 


Bunde & Upmeyer 


65 Nassau Street, New York 














CABLE ADDRESS: AMSTERDAM 
RIPRAP, LONDON ANTWERP 


JAC. ROMYN 


BROKER IN ROUGH (SYNDICATE), AND CUT DIAMONDS 


BRISTOL HOUSE 


19-20 HOLBORN VIADUCT LONDON, E. C. 1. 











Get Them as You Need Them 


Don’t Miss A Sale—Write, Phone or Wire 


P. H. WINTERBERG & CO. 


Importers of Diamonds 
29 East Madison St. Phone Randolph 0651 CHICAGO 











‘Mrepare for The Christmas Rush’ 


THE LATEST ——-- IN 


and 14 Kt. ining 


Amethyst Topaz Rock Crystal Aquamarine 
Opal Jade Amber Turquoise 

Siberian Lapis Swiss Lapis Amazonite Black Onyx 
Cornelian (Red) Crysophrase (Green) Chalcedony (Blue) Avenjurine 


Send for Selection Package. 


A. SCHORR & COMPANY 


15 Maiden Lane IMPORTERS—PRECIOUS AND SEMI-PRECIOUS STONES, PEARLS New York 
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Henry G. Thresher, Mrs. William A. Viall, 
Herbert J. Wells and Henry Wolcott. Col. 
H. Anthony Dyer and Arthur Henius are 
at the head of the young men’s division. 

Francois Letourneau, formerly at 69 Dor- 
rance St., is now at Room 208 Earle build- 
ing, 56 Washington St. 

Everett I. Rogers, of Parks Bros. & Rog- 
ers, Inc., has resigned as a member of the 
Rhode Island State Penal Commission. 

William F. Kilkenney has returned from 
an extended business trip through the mid- 
dle west in the interests of the Strathmore 
Co. 

E. F. Radikin, jewelry buyer for Sharten- 
berg & Robinson, Pawtucket, was a business 
visitor in New York and vicinity the past 
week, 

Over 500 persons attended the social and 
dance of the employes of O’Gorman’s, Inc., 
last week, at the Knights of Columbus Hall, 
Pawtucket. 

Samuel Jacobson has filed a statement 
with the city clerk’s office that he is the 
owner of the Reliable Loan Co., 605 West- 
minster St. 

W. C. Paquette, retailer, formerly at 42 
Franklin St., Newport, is now located in 
larger and more commodious quarters at 272 
Thames St. 

Harry Goodman and John Silverman has 
started a general jobbing business at 246 
Dudley St., under the firm style of the Good- 
man Sales Co. 


The engagement was announced the past 
week of Eldridge T. Roehr, son of Clarence 
J. Roehr, of the Bassett Jewelry Co., to 
Miss Ruth Hayward. 

Col. Ralph S. Hamilton, Jr., of Hamilton 
& Hamilton, Jr., Inc., was one of the riders 
who participated in the paper race at Jacob’s 
Hill, Thanksgiving morning. 

Isadore A. Roberts, of the Roberts Mfg. 
Co., 40 Bassett St., who has been confined 
to his home, threatened with pneumonia for 
about 10 days, is reported as convalescing. 

Mr. and Mrs. Archibald Silverman enter- 
tained at dinner at the Providence-Biltmore 
Hotel last Wednesday evening in celebration 
of the 21st birthday of their son, G. Leon 
Silverman. 

Mr. and Mrs. Ira G. Whittier and daugh- 
ter went on an auto trip through Connecti- 
cut last week, their objective being New 
Haven, where they were the guests of rela- 
tives for Thanksgiving. 

Creditors of Wilfred A. Jarret, retailer 
of Woonsocket, have been notified by Ref- 
eree in Bankruptcy Frank Healy that the 
first dividend, amounting to 74 per cent., 
will be declared on Dec. 8. 

At the 129th annual convocation of Provi- 
dence Chapter No. 1, Royal Arch Masons, 
held last Monday, James A. Hawes was 
elected Master of Ceremonies and Benjamin 
H. Slade as Junior Steward. 

W. J. Thomas, in charge of the electro- 
nlating and refinishing department of Scan- 
nevin & Potter, Newport, left last week on 
a business and pleasure trip to New York, 
Philadelphia and Washington. 

The Wolk-Lederer Co., Inc., which was 
recently incorporated under the laws of 
Rhode Island, has taken over the plant and 
business of the Jeannette Jewelry Co., 183 
Eddy St., which it will continue. 

The new two-story factory building which 
is to be occupied exclusively by the Powers 
& Mayer Mfg. Corp., located at the corner 
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of Chestnut and Elm Sts., will be ready for 
occupancy before the beginning of the year. 

Walter R. Callender, of the Callender, 
McAuslan & Troup Co., and Frederick W. 
Aldred, of Gladding’s, were elected vice- 
presidents of the Federal Hill House Asso- 
ciation at the annual meeting last Monday. 

Simon Silverman, Henri L. Crepeau and 
Edwin J. Todd have filed information at the 
city clerk’s office that they are the owners 
of business now being conducted at 40 Bas- 
sett St. under the style of the Silverman 
Mfg. Co. 

Among the concerns that furnished their 
employes with turkeys and greenbacks for 
Thanksgiving were Vennerbeck & Clase Co.; 
Blanchard, Young & Co.; George L. Claflin 
& Co.; Horace Remington & Son Co.; and 
Young, Leonard & Harrall Co. 

The interests held by C. S. Newman in 
the manufacturing jewelry business of J. 
Schwarzkopf & Co. have been purchased by 
H. A. Schwarzkopf, who assumes all lia- 
bilities. Mr. Newman will continue with 
the concern in full charge of the sales forces. 

The partnership heretofore existing be- 
tween Joseph P. O’Kane and William W. 
Robinson, doing business as the Pawtucket 
Electro-plating Co., has been dissolved by 
mutual consent, the former withdrawing. 
Mr. Robinson will continue the business at 
the same place and will assume all liabili- 
ties. 

Among those present at the dinner at 
Narragansett Hotel last Friday night ten- 
dered to Michael F. Dooley, president of 
the National Exchange Bank, in honor of 
his 70th birthday, were George H. Cahoone, 
Samuel M. Einstein, Theodore W. Foster, 
Arthur Henius, Clarence L. Watson and 
Harry C. Wolfenden. 

John R. Wallace, who has been employed 
as expert journeyman by Waite-Thresher 
Co. for 34 years, on Monday last, with his 
wife, celebrated the 50th anniversary of 
their marriage at their home in Riverside 
About 70 relatives and friends from Provi- 
dence, Boston, Bridgeport and New York 
were in attendance. 

Meyer Harzberg, formerly a manufactur- 
ing jeweler in this city, is at the Truesdale 
Hospital, Fall River, with a fractured skull, 
received when he was taken ill in the rail- 
road station, that city, last Wednesday even- 
ing, and fell. Although financially inter- 
ested in several small jewelry concerns, Mr. 
Harzberg has not been actively engaged for 
the past few years. 

Judge Stone on Friday in the Municipal 
Court appointed Mrs. Mary C. Brady and 
Patrick H. Conley, of Conley & Straight, 
co-administrators of the estate of the late 
John T°. Brady, electro-plater. They were 
required to furnish a joint bond of $75,000. 
John A. Straight, of Conley & Straight, was 
appointed appraiser. The personal estate is 
said to be about $60,000. Mr. Brady left a 
soing coloring business when he died, and 
the appointment of Mr. Conley as co-admin- 
istrator with Mrs. Brady was that the for- 
mer might continue this business, with which 
it was said he is familiar. 








A nine-year lease on space at 1514 Main 
St., Dallas. Tex., has been obtained by the 
Horn Jewelry Co. from the Casino Cleaning 
& Dyeing Co. Remodeling of the building 
will be started immediately. 
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Thomas J. Ryder, a retired jeweler, re- 
cently observed the 50th anniversary of his 
wedding. 

John W. Rathburn, manager of the S. W. 
Card Mfg. Co., returned recently from an 
extended business trip. 

Lawrence E. Baer has been granted a 
patent on a buckle which he has assigned to 
the Baer & Wilde Co. 

Norman A. Stone, superintendent of the 
Williams & Anderson Co., Inc., has resigned 
his position with the firm, 

Harry Morris, of Morris, Mann & Reilly, 
Inc., Chicago, was in the city recently visit- 
ing the manufacturing jewelers. 

Norman C. Grant left the city recently 
for Chicago where he will take charge of 
the office of S. O. Bigney & Co. 

The annual banquet of the Providence- 
Attleboro branch of the A. E. S. has been 
postponed from Dec. 9 to Jan. 20. 

The Larsen Tool Co. last week asked 
for police protection to stop boys from 
breaking windows at their factory on Olive 
St. 

The employes of the R. F, Simmons Co. 
received a share of their dividends recently 
and will get the remainder after the New 
Year. 

John S. Ward, one of the oldest jewelers 
in the city, died several days ago at his 
home in North Attleboro. 

Albert E. Hathaway, of the James E. 
Blake Co., raised a fund of $42 among the 
factory employes recently for the dis- 
trict nurse association. 

The representatives of the New England 
Insurance Exchange have completed making 
a survey of Attleboro for the purpose of 
making new rates on the jewelry factories. 

The Bay State Optical Co. recently in- 
stalled a new fire drill system in its factory 
and last week an unexpected visit was re- 
ceived from the State fire marshall and at 
his request a drill staged. 








While diffused light has many advantages 
in the ordinary store, specular light, as it 
is designated, has been shown to be par- 
ticularly advantageous in the jewelry estab- 
lishment since it gives a much _ brighter 
luster and sparkle to precious stones and 
metals. The jeweler, it has been pointed 
out, must also be careful to eliminate any 
unnatural color from the light. The store 
of Maier & Berkele, Atlanta, Ga., is 
illuminated with what is known as prismatic 
reflector-refractors, and around the base of 
each glass, prisms are hung which eliminate 
glare without interfering with the direc- 
tional features provided by the unit. The 
prismatic glass reflector is well suited for 
use in jewelry stores. Prismatic units may 
he shaped and arranged so as to direct the 
light exactly as required. Thus considerable 
waste is eliminated and the light is better 
concentrated on the objects to be seen. 
Prisms also give specular light and since 
the prismatic unit is colorless, there is no 
danger of the light giving that yellowish 
tint which is often seen and which detracts 
considerably from the merchandise as well 
as from the selling power of the display. 
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BUY FROM THE CUTTERS 
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It is impossible to cut an Aquamarine thin 
and retain its BRILLIANCY. 
Lacking BRILLIANCY an Aquamarine has 


absolutely no merit. 

Hence, an Aquamarine cut too thin is prac- 
tically unsalable, and therefore expensive at 
any price. 


American Gem & Pearl Company 
6 West 48th Street, NEW YORK 


LONDON PARIS 
26 Holborn Viaduct 44 Rue Lafayette 





FROM MINES TO MARKET 
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SEED PEARL 


Repairing 
Renovating FRANK C, OSMERS 


2 West 47th Street, New York City 


Suggestions and estimates on request. 
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The Buyers’ Directory 


Price, $1.00 


The Jewelers’ Circular Publishing Company 
11 John St., corner Broadway New Yort 











fa EGINALD FARR 
MIEN Desugner to the trade 
of Gold and Silver 
ware-Clocks-Bronze 
tablets-Ornamental 
metalwork-Jewelry 
etc 


17 West 42nd Street New York City 
ormerly wusth Tiffany and Com pa"ys~ 














STONES 


We fill mail ordees promptly. Advise 
us of your needs in the stone line, ageed 
and imitation. Pky “ool engraving, 
crusting, and lapidary work, and at oelene 
surprisingly low. 


Kroner, Hyman & Co., Inc. 


IMPORTERS 
No. 51 Maiden Lane, New York 
John 0850 











Attention—Manufacturers 

ONYX RING STONES 

Furnished for Any Sése 
Diam 


ond 
; — STONES 
ONYX AMBER 


THE scumnate, co. 
| 61 Beekman St. New York 



























A. &$ ESPOSITER — EYPERT LAPIDARIES 


NEW YORK We are always in the market for fine rough 


Tele. Bryant 4787 gem material. 


BUY 
CUT 
POLISH 
SELL 


TRADE MARK 



















PEARL NECKLACE of sixty-one pearls. 
Center pearl about thirty-five grains. 
In or near Boston. Wire any information 
Allen B. Farmer, 120 Tremont Street, 
Boston, Mass. 
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GUARANTEED Telegraph 
(by Telephone 
oedle | Write or Call For 


MOT SR Your Rush PEARL NEEDS 


BY PERSPIRATION 


BOOST—GET A BETTER ONE 


JACK J. FELSENFELD 


1-17-19 MAIDEN LANE NEW YORK 


Service 


Rec.U.S.Par. Orr 
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IPRESSEL L &ILEDEBERG. INC. 


DIAME ND CUTTERS & IMPORTERS 
a ie ca 
35 MAIDEN’ LANE 


“NEW YORK” 





NLL 
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Genuine Stone Necklaces 
CRYSTAL JET LAPIS JADE 
OPAL TOPAZ AMETHYST AMAZONITE 
CORNELIAN ; AVENTURINE ACQUAMARINES . AMBER 


Ox-Blood CORAL STRINGS 


Also Pink, White, and White with Pink 
Complete Line of Real Stone Earrings in 10 Kt. and 14 Kt. Gold 
Write now for Memorandum Package 


32 BROADWAY GIUSEPPE D’ELIA 


NEW YORK 











The BUYERS’ DIRECTORY 


PRICE, $1.00 


The Jewelers’ Circular Publishing Co., 11 John St., New York 
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1922-1923 Edition 





The Jewelers’ Circular 


Buyers’ Directory 





Useful to Buyers and as a Directory of 
the Jewelry and Allied Lines 





Price One Dollar 





The Jewelers’ Circular Publishing Co. 
11 John Street 


New York, N. Y. 























Technique of Eye 


Dissection 
By Frederick A. Woll. 


136 pages; illustrated with 123 half 
tone plates. Most of the dissections 
described in the book are original, and 
the others are revisions of the standard 
methods. 





Price, $1.50 





The Optical arpa Company 
11 John Street :: :: New York 
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Watch-ward for Quality 


 WRIET WATCHES 
DILAMOND-PLATINUM 


HOLIDAY SELECTIONS 


*HE All-Platinum cases of these 
salable watches are in the popular 
5 Ligne size, studded with very bril- 
liant blue white diamonds, or diamonds 
with emeralds or sapphires. 
Movements are genuine Genva 17 ruby 
jewel, with cut compensation balance 
and Breguet hair spring. 
Prices on watches illustrated 


range from $190 to $225 Net. 
Others $120 to $400 Net 


GENEVA WaTCcH LEG. 


MAKERS OF FINE WaTCHES 
New Yor« 





46 CORTLANOT STREET 
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YOUR RUSH ORDERS 
Accurately—Promptly Filled 
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Loose Diamonds 
No. 205 No. 190 


































Solid Plati- Diamond and Platinum Solid Plati- 
<N num Case. Set num Case. Set 
~ with all large dia- Watches, Bracelets, with all diamonds 


monds or French cut Weddi Ri or French cut sap- 
—. or a combi- edding A1ngs, phires or a —— = 
nation o iamonds and ooc cet diamonds and_ sapphires. 
sapphires. The movement is Br hes and Solitaire The movement is a 634 ligne YY 
a 6% ligne rectangular high Rings, rectangular high grade 17 jewel @ 
grade 17 jewel adjusted Swiss. $108 °° adjusted Swiss. Guaranteed. Com- $ 00 
Guaranteed. Complete for only Net Mountings NR OE MOLY, v5 ove ois slain 60s 09 Ways 98 





Consistory K. of P. Shrine . oe oF. & &. 


$965 FINE SOLID GOLD EMBLEMS AS ILLUSTRATED ABOVE $965 


Heavy weight 10K Solid Gold. Finest French hard enamel. Correct designs—great bargain 


Wedding | 18K Belais 
Rings | Wedding RingsS; 


Hand Chased, 14K ° Ze fe 
White or Green wien ‘ —_ fine iif 
Gold White Diamonds ¥ 


$9700 — so designed 


3 that up to 20 
DOZEN diamonds may 


ey aa be used — The 
Substanti ‘eight . 
° pata Greatest Value 3 Diamonds. . .$10.85 net 
No dies or stamps used in decorating these rings. | ©V&Y offered in 5 Diamonds. . . $16.75 net 
Guaranteed all hand chased. Order sample dozen. | Wedding Rings. 10 Diamonds. . .$29.50 net 
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We Save You Money—You Make a Better Profit. 


Wholesale and . 
8 g Manufacturing Jewelers Chicago 


159 North State St. 
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The Christmas Gift De Luxe 
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eee 5: RING “WATCH 


(PAT PENDING.) 





Fong 
ore mm, 89 8b 0 og 


The Cleverest Constructed 
Ring-Mounted Watch 
Ever Created 


Made to meet every requirement 


of 
“GIFTS THAT LAST” 


VERYWHERE this wonderful 
new creation has been acclaimed 
for its originality and distinctiveness. 
A perfectly reliable timepiece mounted 








HE Princess 

Witch wilt _« In. an exquisitely designed ring. Truly 
a constant source of 3 1 1eW " 
sueeaeenon rss it is a masterpiece of jewelry crafts 
a manship. The patented crown is 
inently. cunningly hidden into the case itself. 


Made in a variety of 
exceptionally beauti- 


ful designs in 5/4 and Ask your wholesaler to 
6 ligne 14Kt. and 2 

I8Kt. Belais White show you the Princess Pat 
Gold; in Plati- ° * 
poten clits a Ring Watch at once. 7 he 





. quicker you stock it the 
Prices 


more sales you will make. 
on Request : 


Designate ring sizes when recs Pp 














ordering. RING “WaTeH 
—————— 
-— — 
an a -_ pa JULIUS SESSLER 
President | Secretary 
A . a ° 
Manufaetu rers 


Sates OFFIece - 106 FuLTon STREET-NEW YORK. 


PHONES BEEKMAN 8887 - 2249 


CHICAGO REPRESENTATIVE: PACIFIC peyton. eg 
J. IRA SEEBACHER San Francisco , Los Angeles 
29 East Madison Street Seattle Portland 
























THE JEWELERS’ CIRCULAR December 13, 1922. 


Salesmen —Attention! 


We want a salesman to call on the retail Jewelry 
trade with a line of Rings, Diamonds and Pearls, 
representing the largest house of its kind in the 
United States. 








We want a man of the finest metal,—one who can 
measure the standard of his success by real talent, 
ability and integrity. 


We want a business man who can lay his proposi- 
tion before the retail jeweler and SELL it! 


We want a tenacious, aggressive, high-pressure 


man—we want a SALESMAN! 


To such a man his income will be unlimited,—his 
connection a source of pride,—his future splendid. 


All correspondence will be held im strict confi- 
dence. Write Box “V 7396,” care Jewelers’ 
Circular. 





December 13, 1922. 





An effort was made one night last week 
to gain an entrance to the house of Sol 
Cerf & Co. The thieves, however, were 
frightened away before they could manage 
to do anything. The house is protected 
by a protective system and the men 
were on the job a few minutes after the 
attempt was made. 

H. B. Hayes, for many years identified 
with the Hardy & Hayes Co., was in Pitts- 
burgh last week from North Carolina, where 
he has a farm, coming here to spend the 
holiday season, and was a visitor at the 
Hardy & Hayes Co. He has been taking 
life easy, ever since he retired from the 
Hardy & Hayes Co. 

Some of the credit men identified with 
the jewelry trade are holding a roundtable 
conference this week regarding abuse of 
the return of merchandise, and all mer- 
chants are more or less subject to this. The 
conference is not aimed so much at those 
who rightfully exchange merchandise or re- 
turn it to have it credited as those who 
abuse the privilege. It is desired to stamp 
out this sort of evil in the trade. 

Jewelers were interested in Roger W. 
Babson’s talk given here last Friday in 
which he predicted a good business for 
1923 and contended that prices for various 
commodities had about reached the stabiliz- 
ing point. He did not think there would be 
great risk in buying merchandise around 
prevailing figures, for next season. He 
would not like to say what might happen 
after 1923. His talk was much discussed 
by members of the trade. 


The John M. Roberts & Son Co. has been 
steadily increasing its business this month, 
according to one of the members of the 
firm, and is planning to do some heavy 
newspaper advertising, in catering to the 
masses. This house furnishes its own elec- 
tric light, having two separate dynamos, so 
that if one goes bad, they have another one. 
They alsc use gas. When the lights went 
out one night last week in the business 
section, it did not interfere with this house. 

The house of Sam F. Sipe put out last 
week a facsimile of the resolutions passed 
by the Pittsburgh Chamber of Commerce 
regarding the death of Sam F. Sipe. These 
were sent to the friends and customers of 
the Sipe house, because of the high esteem 
in which Mr. Sipe was held by those who 
knew him. The facsimile was in miniature 
and offered the Sipe firm an opportunity to 
spread before the friends of the deceased 
something regarding his sterling character 
and integrity. 

Four men were taken in custody here last 
week who are said by the Pittsburgh police 
to be wanted in Chicago, for some jewelry 
Store robberies in that city, although the 
men under arrest deny any knowledge of 
the crime. In any event, the police assert 
that the arrest of the men is expected to 
clear up the Chicago thefts. The men are 
under arrest and are being held for further 
Investigation. The police, who placed the 
men under arrest in a house, where some of 
them were sleeping on the floor, say the 
Place is frequented by thieves and is a 
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place where stolen articles are exchanged. 
For the present they are charged with being 
suspicious persons. Captain of City Detec- 
tives Louis Leff is of the opinion that at 
least four Chicago robberies will be cleared 
up by the arrest of the men who have been 
taken into custody here. 

Mrs. Hannah Moscowitz Gluck, the wife 
of Martin Gluck, of Martin Gluck & Sons, 
died at her home in Darlington Road last 
Friday. She was 54 years old and was 
born in Austria-Hungary, coming to the 
United States about 25 years ago. She 
had lived in Pittsburgh ever since. Mrs. 
Gluck is survived by her husband, three 
sons, two daughters and one brother. The 
sons are Frederick, Samuel and James 
Gluck, all identified with the Gluck firm; 
Mrs. S. I. Leheau and Mrs. Simon Bigel 
of Pittsburgh and J. Moscowitz, the last 
named of Glassport. 











Irom Dec. 15 until Christmas, M. Sickles 
& Sons, 900 Chestnut St., will be open from 
8.30 a. M. until 9 Pp. M. 

August Storch, head of the firm of Peiffer 
& Co., engravers, 333 Chestnut St., who has 
been ill with pneumonia, is reported to be 
greatly improved. 

Charles A. Wright, manager of the watch 
department of Aisenstein & Gordon, 712-14 
Sansom St., was in New York last .week 
on a business trip. 

Joseph Baltin, of Aisenstein & Gordon, 
712-14 Sansom St., spent several days in 
Trenton and other New Jersey towns last 
week on a business trip. 

John Miller, superintendent of the Phila- 
delphia & Reading Railway’s time service, 
has recovered from a heavy cold and leaves 
shortly for a month’s rest which he will 
spend in Cuba. 

Samuel Dresner, a pawnbroker of 44 N. 
llth St., left personal property valued at 
$35,777.14, according to an inventory filed 
with the register of wills last week. 

Phillip Rouse, watchmaker, formerly em- 
ployed by T. A. Smedley & Sons, has left 
for Meigs, Ga. Mr. Rouse and his father 
own pecan orchards in the south and he will 
devote his time to raising pecans. 

Alfred Humbert & Sons, diamonds and 
ring manufacturers, and Fulmer & Gibbons, 
formerly located in the Bowes building, 
southwest corner of 8th and Sansom Sts., 
will be in their new quarters at the north- 
east corner of 10th and Sansom Sts. on 
Dec. 27. 

Among the out-of-town jewelers in Phila- 
delphia last week were: Benjamin Du Bois, 
Royers Ford, Pa.; E. C. Morrison and Lee 
R. Kyle, Millville, N. J.; W. G. Snellbaker, 
Pitman, N. J.; F. R. Smith, Egg Harbor 
City, N. J.; Mrs E. E. W. Carter, Glasboro, 
N. J., and G. W. Dilts, of Gloucester, N. J. 

George De Vries, of the Pennant Watch 
& Supply Corp., New York; George L. 
Paine, of the G. L. Paine Co. Inc., N. 
Attleboro, Mass.; John Malcolm, of W. E. 
Haywood & Co., Providence, R. I., and J. 
Rosenberg, of the Shiman-Miller Mfg. 
Co.. New York, were in Philadelphia last 
week calling on the trade. 


o Ap 


W. G. Coffin, who has been identified with 
the jewelry business in western New York 
for a number of years, has become asso- 
ciated with the firm of Richmond & Conk- 
lin, Mount Morris, N. Y. 

William Ehmann has made a rapid recov- 
ery from his recent attack of pneumonia and 
has postponed his trip to Florida until after 
the holidays, in order that he may assist his 
son, William F. Ehmann, in their store at 
316 Elk St. 

Fire caused by an overheated boiler in 
the basement of the building occupied by R. 
Rothman, retail jeweler at 4 S. Division St., 
and adjacent stores, caused damage of $2,500, 
but fortunately only slightly inconvenienced 
the Rothman establishment. 

Morris Goldsman, who recently purchased 
the stock of E. R. White’s retail jewelry 
store at 1423 Main St., has decided to close 
the store when the merchandise has been 
disposed of under the hammer, giving his 
entire time to his store at 406 William St. 

William J. Olson, 10 Main St., Jamestown, 
N. Y., began on Saturday a fire sale of his 
$45,000 stock of merchandise damaged by 
smoke and water in the fire which recently 
destroyed two retail business blocks in the 
heart of the city. Mr. Olson explains in a 
signed statement that the insurance com- 
panies have made good his loss and he is 
thus able to offer stock at greatly reduced 
prices. The store had been closed since the 
fire, undergoing repairs and redecoration. 

Porter & Wilhelm, who entered the retail 
field in Buffalo last Spring at 291 S. Elm- 
wood Ave., will move from their modest 
quarters to a much. more pretentious store 
at 520 N. Elmwood Ave., just a door from 
the corner of Utica, one of the busiest inter- 
sections on the west side of the city. The 
new store, which is located in a newly con- 
structed block, will be ready for occupation 
on Jan. 1. It has a frontage of 25 feet on 
Elmwood Ave. and extends back 100 feet. 

William Graeber, who has conducted a 
retail jewelry store at 2115 Seneca St. for 
the past 20 years, has established his son, 
Eugene Graeber, in a similar business at 
1270 Abbott Road, a rapidly growing sec- 
tion of the city. Mr. Graeber erected” the 
building, a brick structure, in the heart of 
this thriving community. Eugene Graeber 
learned the jewelry and watch repair busi- 
ness under his father, being connected with 
the Seneca St. store for the past eight 
years. The new store carries a full line of 
diamonds, watches, rings and jewelry and 
has a repair department. 

Forces of light which are constantly bat- 
tling with gloom have received a lusty re- 
inforcement at 251 Main St., where Fisher’s 
jewelry store has flung out one of the most 
elaborately illuminated signs on the city’s 
main thoroughfare. Its 700 powerful bulbs 
were set glowing last week. The sign is 30 
feet long, hung perpendicularly, and carries 
at its base the clock which for many years 
gave the hours of the day and night to 
Longacre Square. New York. Traffic neces- 
sitated its removal, so it was purchased by 
the management of Fisher’s jewelry store 
and brought to Buffalo to become part of 
this huge electric sign. 
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6718—!58 i 
engraved case; fine 17 Jewel 


ont $55.00 


BuLova Moven 





6720 —18 Kr. solid white gold 
engraved case; fine 17 Jewel 


Bytova Movement $55.00 





6714—18 Kt. solid white gold 
engraved case; fine 17 Jewel 


Butova Movement $50.00 





954—14 Kt. solid white gold 
engraved case; fine 15 Jew 


Butota Movement $35.00 





150—Green gold filled case, 
warranted for25 years; 15Jewel 
Butova Movement $25.00 





6827 — Solid platinum set 
with finest diamor 
sapphires; fine 17 Jewel 
Butova Movemer t$375.00 


Is and 





682 —Burova Phantom, thin- 
nest and finest 18 Jewe! Move 


ment. Solid white gold en- 


gray ed isc . $1 50.00 


THE SATURDAY EVENING POST 


BULOVA WATCHES 


SEAVICEAGLE AS 


bain 


is 
The Ideal Gift! 
HAT would be more acceptable as a Christmas gift 
than one of these beautiful BuLova Watches —as 


THEY AKE BEAUTIFUL” 





serviceable as they are beautifui—a constant reminder 
of your thoughtfulness ? 
BuLovA movements are truly standardized— guar- 


anteed to be accurate and dependable. The best 


salient’ in each community will gladly show you the 


watches illustrated on this page. 





39714—A REAL MAN’S WATCH 
7 Je Butova M ent (Rad 


J. BULOVA COM PANY 


FIFTH AVENU Bats 36th Nisei. Siar York 


$90.00 
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id white gold 
engraved case; fine 15 Jewel 


Borova Movemer it $30.00 


158— 14 Kr. % 





976-8 —18 Kr.solid white gold 
engraved case; fine 17 Jewel 


Bercova Movement $45.00 





6714-S—15 Ke. solid white 
gold engraved case; fine 17 Jewel 


Butova Movemerit $60.00 





6716-S—18 Kr. solid white 
2 ide ngrs edi ase; fine 17 Jewel 


3uL0vA Movement $65.00 





6716 — 18 Kt. solid white gold 
engraved case; fine 17 Jewel 


Butova Movement $55.00 





6754 — 18 Kt. white gold case 
with solid mgm tcp, stud- 
ded wi h finest diamonds and 

hires; fine 17 Jewel 


Butova Movement $125.00 





684—ButovaPhantom-—thinnest 
and finest 18 Jewel Movement. 


green gold engraved 
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{This full page adverti t app 


s in the December 16th issue of th: SATURDAY EVENING POST. 





It comes at a most opportune time- 


when the buying of Christmas | gifts is uppermost in everyone’s mind and will therefore help sell thousands of BULOVA Watches. {Write 
telegraph us and we will show you how to get your share of this business. 


J. BULOVA COMPANY 


Successfully Serving the Retail Jeweler Since 1875 
392 Fifth Avenue, at 36th Street 


NEW YORK 
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Notes from Ohio 


TRADE CONDITIONS 

The retail jewelry business in the Canton districts 
is on the increase and the Christmas trade has 
stimulated the industry in every phase. Leading 
jewelers this week told a reporter for THE 
JeweLers’ CrrcuLaR.. Demand is better for all lines 
of jewelry. There has been a noticeable improve- 
ment in wrist watch business and diamond sales 
are to the fore fully 30 per cent, one jeweler stated 
this week. In the gift shop sections of the larger 
jewelry stores the Christmas shopping rush is on in 
earnest and there is every indication that sales of 
this particular merchandise will eclipse that of 
previous years. Umbrellas, toilet sets, manicure 
sets, silver service, crystal, and ivory goods together 
with pens, pencils and other gift shop accessories 
have moved surprisingly well since the first of 
December. Many jewelers are laying away Christ- 
mas merchandise intended for gifts for a small 
deposit. They say there are fewer requests for 
credit this year which is a sure ign that time are 
better than a year ago. In every instance shops are 
well stocked and although there has been heavy 
drain on shelves of the downtown stores there 
seems to be none wh‘ch looked depleted. 








A new jewelry store, less than a block 
from the Main St., has been opened by 
A. J. Shreve, 36 S. Linden Ave., Alliance, 
0. A complete stock of new jewelry has 
been installed. 

Canton jewelers have joined with other 
retail merchants of the city in lending sup- 
port to the Christmas Seals movement and 
are permitting workers to operate small 
booths in their stores. They also are doing 
everything possible for the cause. 

A burglar alarm connecting 10 retail 
jewelry stores with the police station is 
being installed by the police department at 
Lima, O. A decrease in the number of 
policemen caused installation of the device. 
The merchants are paying for the system. 

Zang’s jewelry store, Alliance, O., has 
been enlarged and announcement is made of 
the opening Saturday of Zang’s Gift Shop 
Extension and jewelry store. Artistic as 
well as useful gifts for the home beautiful 
are featured in the new section. Miss 
Garnett Griffith is manager of the new shop. 

LeRoys, is the name of a new retail 
jewelry firm which has invaded the Tus- 
carawas St. E., retail district at Canton. 
This store carries a large stock and features 
varied window displays. Moderate pricea 
jewelry is the policy of the new store. It 
is located at Walnut and Tuscarawas Sts., 


Al Schramm, an expert watchmaker of 
several years experience in the jewelry 
business and a native of Wilmington, O., 
recently purchased the De Voss jewelry 
store there, one of the oldest established 
businesses in that place. The De Voss busi- 
ness has been conducted by Donald De Voss 
since the death of his father, Ed. De Voss, 
who founded the business. 

Daily sales of approximately $5,000 were 
maintained the 10 days of the 56th anni- 
Versary sale of the Garver Bros. Co. 
store at Strasburg, O., which closed Satur- 
day night, Dec. 2. The last day’s sales 
totaled $10,585.22, which established a new 
figure for retail merchandising in a country 
Village. The crowds were so large at times 
during the sale that it was necessary to 
direct hundreds from the main building via 
the fire escapes, 

_ Business continues on the decrease for 
lewelers of the East Liverpool, O., district 
Where potters have been away from their 
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work since Oct. 1, last. There is little 
hope of a settlement now before the first 
of the year and retailers declare their ex- 
pected big holiday business will not material- 
ize with existing conditions continuing. One 
jeweler recently said that his store showed 
a loss of 40 per cent in business compared 
to the corresponding month a year ago. 
This was November of which he spoke. 








Trenton, N.. J. 


The Dryden Gold Corp., operating from 
810 Broad St., Newark, N. J., has filed a 
certificate in the office of the Secretary of 
State by which it reduced the par value of 
its stock from $10 to $1 per share, and also 
increased its capital stock from $1,000,000 
to $2,000,000, all common stock. W. M. 
Evans is the president of the concern, and 
J. H. Tucker, secretary. 

The Rivoli Pearl Co., Inc., a New York 
corporation, has filed a certificate in the of- 
fice of the Secretary of State to operate in 
New Jersey from 1427 Boardwalk, Atlantic 
City, with William W. Solar, of 87. Nassau 
St., New York city, agent and secretary, in 
selling jewelry, precious and semi-precious 
stones, real and imitation pearls, and novel- 
ties. The concern has a capitalization of 
$10,000, while the amount of stock issued is 
$3,500. 

Gruber & Kracke, Inc., of 589 Main Ave., 
Passaic, N. J., with Benjamin Gruber as 
agent, has been chartered in the office of 
the Secretary of State to carry on the 
manufacturing and wholesaling and retail- 
ing of art goods, etc. This concern has a 
capitalization of $50,000, which is composed 
of 5,000 shares at $100 per share, while the 
incorporators and the number of shares 
held by each are: Benjamin Gruber, of 
Passaic, 350; Elias Gruber, of Passaic, 150, 
and Sigfried J. Kracke, of Hackensack, 250. 





Conducting a store or stores for the sale | 


of jewelry and gold and silver goods is 
among the principal objects of the Gold- 
weber Sales Co., which has been chartered 
in the office of the Secretary of State to 
operate from 473 Broadway, Bayonne, N. J., 
with Dorothy Goldweber as agent. The con- 
cern has a capitalization of $25,000, which 
is composed of 250 shares at $100 per share, 
while the incorporators and the number of 
shares held by each are, Dorothy Goldweber, 
75: David Goldweber, 10, and Rebecca Na- 
pelbaum, 15, all of Bayonne. 

The American Electro-Plating Co. has 
been chartered in the office of the Secretary 
of State to operate from 84 River St., Pater- 
son, N. J., with Charles Zabriskie as agent, 
to do all kinds of plating, buffing and polish- 
ing of metals, such as silver, etc., and to 
buy, sell, trade and deal in such metals. 
The concern has a capitalization of $2,500, 
which is composed of 25 shares at $100 per 
share, while the incorporators and the num- 
ber of shares held by each are: Fred. Vig- 
lione, 5; Charles Zabriskie, 5; Albert J. 
Zabriskie, 1, and Albert Zabriskie, 1, all of 
Paterson. 

Manufacturing, contracting for, buying. 
selling, importing, exporting and generally 
dealing in rings, jewelry and kindred lines 
are the principal objects of the Carpenter- 
Kollmar Co., which has been chartered in 
the office of the Secretary of State to op- 
erate from 247 New Jersey Railroad Ave., 


91 


Newark, with Frederick Kollmar as agent. 
The concern has a capitalization of $50,000, 
which is composed of 500 shares at $100 per 
share, while the amount that will be devoted 
to the starting of business is $1,000. The 
incorporators and the number of shares held 
by each are: Linton H. Carpenter, 4; Fred- 
erick Kollmar, 3, and Joseph K. Woznica, 
3, all of Newark. 

The National Bevel Glass & Mirror Co. 
has been chartered in the office of the Sec- 
retary of State to operate from 44 Shady 
St., Paterson, with Abe Solomon as agent, 
in manufacturing, importing, exporting and 
wholesale and retail dealing in clocks, 
bric-a-brac, and bronzes of all kinds, and 
other articles of adornment, etc. The con- 
cern has a capitalization of $50,000, which 
is composed of 500 shares at $100 per share, 
while the amount that will be devoted to 
the starting of business is $4,500. The in- 
corporators and the number of shares held 
by each are Max Solomon, 15; Abe Solo- 
men, 10; John Joblonski, 10, and Bronislaw 
Wazny, 10, all of Paterson. 
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Stone’s Jewelers, the latest addition to 
Detroit’s long list of jewelry concerns, has 
opened during the pre-holiday business 
boom, with a handsome store at 1117 
Griswold St. The store has one of the 
most central locations in the city. It is 
located next door to a nationally known 
drug store, which is itself situated on one 
of the busiest corners in the world— 
Michigan Ave. and Griswold St. Stone’s 
new store will be under the direct manage- 
ment of Ed Hellerich, who has devoted a 
lifetime to’ the jewelry business in Detroit. 
Early reports of the business done in 
the new store are most gratifying, Mr. 
Hellerich told a_ representative of THE 
JEWELERS’ CIRCULAR. 

After being felled by a lead pipe in the 
hands of a bandit who entered his store 
early Thursday, Dec. 7, Ralph Buder of 
suder Bros., Flint, Mich., in the downtown 
section of that city, fought with the man 
and sent him flying down the street. Buder 
told the police that he came into his store 
and was opening his safe when the man 
entered and felled him from behind. He 
arose and fought with the intruder for sev- 
eral minutes until both were separated by 
Maynard Snyder, a barber living upstairs. 
The bandit fled down the street, but was 
so weak he sat down on the fender of an 
automobile and was picked up by the police. 
The man and Buder are both in the hospi- 
tal, in a serious condition. The alleged 
bandit gave his name as Frank Stully. 
Police say he has a prison record. He 
obtained no money. 
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Thieves recently entered the jewelry store 
of L. Lechenger, 415 Main St., Houston, 
Tex., and escaped with one dozen watches 
valued at about $500. Entrance was gained 
through a window in the rear of the store. 
That the prowlers only wanted watches is a 
mystery, as other pieces of jewelry were 
about that could easily have been picked up. 
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GORHAM 


Sterling Silver Designs 
of the Gorham Interests 








Gorham Sterling Silver is created by master designers at the various 
plants, by artists of first rank and long experience. Consequently the produc- 
tions of the GORHAM INTERESTS have a special artistic value, a perma- 
nent value, an investment value, known only in the Fine Arts. 

After any article is designed, it must be expressed in some material. 
When a fine design is rendered in an important medium, we have an added 
value. To fine art is added precious material. To beauty is joined worth. 
The design of the GORHAM INTERESTS, expressed in Sterling Silver, 
have this double value. 

Following the Design and the selection of Material, comes the process of 
manufacture. If we add to fine design and choice material, careful expert 
workmanship, we evolve a third point in high quality. In the Sterling Silver 7 
of the GORHAM INTERESTS, the chain is unbroken. The four plants ( 
cherish traditions of the highest standards. 








The patterns of Gorham Sterling Silver are so numerous and varied that P 
to beauty, worth and character we may add a fourth merit—that of Exclusive- , 
ness. As the designs embrace the various periods of art and are simple or Y 


elaborate, as the case may be, the user of Sterling Silver has a wide range of 
selection, wider, in fact, than is offered by any other organization. This con- 
sideration brings to the mind of the hostess the satisfied feeling that her din- 
ner table is furnished, not from one of a few patterns, but from one of a great 





many, and is, in a high degree, exclusive. N 

In the early days of the Gorham Company, when machinery was new, it Ba 
was introduced into the making of Sterling Silver, not that the product should Me 
be less fine, but that it might be brought into wider use by means of ma- " 
chinery. The watchword of the GORHAM INTERESTS is “Sterling Silver Vi 
of the Highest Quality, but not the Highest Price.” Quality for quality, De- ms 
sign for design, Material for material, Workmanship for workmanship, Pat- ~ 
tern for pattern, GORHAM Sterling Silver is the cheapest. Adj 
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THE GORHAM INTERESTS : 


5th Avenue and 36th Street, New York City “f 
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Exploiting “Diamond ‘i HE increase in the 
Mines” in British production of dia- 
Soutien monds in British 
Guiana and the amount 

of publicity that has been given to this 
British colony, as a growing diamond field, 
has lead to the formation of a large number 
of companies for the purpose of obtaining 
diamonds in these new fields, as well as a 
number of others, which give evidence of 
having been formed more for the exploita- 
tion of the public than for obtaining gems. 
In connection with the sales propaganda of 
the stock of the latter companies, it is said 
that a large number of stories have come 
out from the colony in connection with the 
finding of diamonds that is sheer invention, 
exaggeration and falsehood and this has 
resulted in considerable indignation § in 
British Guiana because, first, it has brought 
to the colony many adventurers who have 
no qualifications for seeking diamonds, and 
secondly, it will give the colony a bad name 
among those who invest their money in these 
diamond companies and get nothing out of it. 
In a letter to a prominent diamond im- 
porter of New York, a diamond merchant 
of Georgetown, British Guiana, recently 
made a protest against both the stories that 
are being published here in regard to Guiana 
diamonds and against the formation of some 
of these companies, saying that they created 
a wrong impression in connection with the 
diamond industry of the colony and the 
possibilities connected therewith. It has 
also caused “men to come down here who 
know nothing about diamonds and this in 
turn causes inflated prices and the absolute 
impossibility of dcing business to show any 
profit.” He, therefore, urged his friends in 
the diamond trade, for the sake of the 
colony itself and as a protection to inves- 
tors, to try and give as much publicity as 
possible to the real facts in connection with 


the British Guiana diamonds and the method’ 


of mining, as well as the hardships which 
the seekers after diamonds have to undergo 
and the absolute uncertainty that follows 
their work, 

Inasmuch as many members of the 
jewelry trade as well as the public generally 
have been solicited to buy stock in the com- 
panies organized to mine diamonds in 
3ritish Guiana, we again wish to call atten- 
tion to the fact that there are properly no 
diamond mines in the colony in the ordinary 
sense of the word. In South Africa, the 
diamonds are found in distinct locations, it 
heing possible to map out the area and the 
pipe with an assurance that some gems will 
be unearthed no matter how far down the 
digging may go. In British Guiana, how- 
ever, diamonds are not found in place but 
are found in “pockets” near the surface of 
the earth whither they have been carried 
by water or any other waste in prehistoric 
times. There is no uniformity either in 
the amount of the diamonds found in these 
pockets nor is there any regularity in the 
location of the same. Even though diamonds 
may be found in a pocket in one place, 
there is no assurance that they will be 
found anywhere else within the vicinity. 
So those who are offered stock in the 
3ritish Guiana “diamond mines,” should be 
careful to ascertain exactly what the claims 
owned by the company are and the chance 
of recovering diamonds before investing one 
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dollar. Diamonds, and in fact all diamond 
mining, is a speculation at the very best. A 
company may have a genuine diamond mine 
which produces real gems and at the same 
time, be in no position to give an assurance 
that it will ever pay a dividend. As an 
eminent South African engineer and geol- 
ogist explained to THE JEWELERS’ CIRCULAR 
many years ago, over a thousand bona fide 
diamond mines had been located in South 
Africa, yet as he expressed it at that time, 
those of the mines that were paying a divi- 
dend to stockholders can be counted on the 
fingers of his two hands. 

There seems to be something attractive 
about a gem mine to the public at large 
and even to some jewelers and a general 
idea prevails that a mine that produces 
gems necessarily must be a paying proposi- 
tion. But the history of gem mining tells 
an entirely different story as the stock- 
holders of some of the leading diamond 
mining companies of the world can testify. 
It is one thing to have a mine that produces 
gems but it is something else to have these 
gems produced in the quality and quantity 
desired and even then the factor of being 
able to market the gems after they have 
been produced at a profit that will pay 
dividends to stockholders should be con- 
sidered. All these questions should be 
carefully considered by the trade and public 
hefore they put their money into stocks of 
diamonds or other gem mining companies 
that are not already established and known 
to be paying propositions. 


Give Publicity AS the jewelry trade 
has learned by 

to Crooks and é 
: long experience the 

Swindiers price of safety is 
eternal care and vigilance and it is only by 
the utmost caution on each transaction with 
strangers that the jeweler can hope to keep 
his losses at a minimum. But many jewelers, 
who are careful enough to protect them- 
selves against crooks and swindlers, are 
often selfish in their attitude toward the 
trade in general by refusing to give pub- 
licity to attempts that have been made to 
rob them but which have been unsuccessful. 
If jewelers who have been able to thwart 
crooks, will, in all instances, give publicity 
to the unsuccessful attempt of the thief or 
swindler, he can often save losses by others 
who are not as well versed in the tricks 
of the underworld as he and we, therefore, 
urge every subscriber to THE JEWELERS’ 
CircuLar, who is visited by a crook to give 
full details both to the Jewelers Security 
Alliance and to the police of his city, in 
the methods used by the criminal, whether 
or not, he may have lost a dollar by the 
transaction. 

Many jewelers, who have escaped the 
trap set for them by a crook are simply 
thankful and willing to forget the matter; 
many of them refuse to give publicity 
because they are afraid that it would reflect 
upon them in some way either with the trade 
or with the public, while others keep it to 
themselves thoughtlessly because they do not 
realize fully, that the criminal who has 
operated on them, will in nine cases out of 
ten, try the same game on another jeweler, 
either in the same or another locality. The 
hardest thing that the swindler has to meet 
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and abetting the criminal in the latter’s 
work in other fields. As has often been 
| pointed out, the men or women who seek 
| to make victims of jewelers, are some of 
| the cleverest thieves, swindlers and check 
| 
| 
| 


exRMERRRRREREREREREREREEXEERERERECEREREREEEEREEEEEREREREREERERERRERERIEESELEEEE mxx, is the fact that full publicity is given to his 
| operations among his intended victims and 
3! therefore, the jeweler who escapes himself 
i and says nothing about it is simply aiding 
| 


operators that have ever been known among 
criminals, They are inventing new tricks 
every day to part the jeweler from his 
ee ae SE I | profit ; they realize that when a trick has 
: tt ett ot : : =” | been tried so often that it has become known 
| 
| 





Ser Sonus ASCE Soon sot : oe ee Mi to the trade, the chances of success are 
small, unless worked on a new man in the \ 
Wah! Produets “ industry or an employe who has not been 
Tey = i} instructed, as to how to meet them on their 
EVERSHARP WAHL FEN own ground. The hardest blow they can 
EE : receive is to have their new tricks and 
a . ° 
4} methods of operation published broadcast as 
° 
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soon as they are tried and if every jeweler, 
whether or not he falls victim to these new 
tricks, will give full detail as to the methods 
employed by the criminal, we can make the 
lives of these denizens of the underworld 
much more uncomfortable and unhappy than 
at present. 

Next to care and caution on the part of 
, the dealer himself, publicity is the great 
factor in helping to safeguard our merchants 
if and the jeweler who fails to give proper 
publicity to the operation of criminals at 
his establishment is standing in the way of 
the safety of his brother merchants every- 
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last minute orders for | 
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Death of Louis Bangs 


San Francisco, Cal., Dec. 6.—San Fran- 
cisco jewelers were much shocked at the 
sudden and tragic death of Louis Bangs, 
of the firm of Bangs & McLeod, well- 
known engravers of 140 Geary St. 

Mr. Bangs was motoring with a friend in 
the Mission district late on the evening of 
Sunday, Nov. 26, when he put on the brakes, 
in order to avoid a collision. The car 
skidded and both occupants lost their lives. 
Louis Bangs was a native of San Francisco 
and was 32 years of age at the time of his 
death, 

He was with Shrieve’s for about 13 years 
and had been in partnership with C. McLeod 
for the past four years. 

The deceased is survived by his mother 
and a brother. 
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Full Factory Discount herr 
i 
I: The following are the quotations for sil- ' 
{| ver bars in London and New York reported , 
i: for the past week: t 
1: Domestic fi 
. Selling Price Silver, 
: London U.S.Gov’t Standard 
a “ Date Oficial Assay Bars Price te 
ross r=) uelin By ee Ste O99 " 
. a ener 32% 67% 99% h 
: ° RCS Wa ca seins 31% 66% a 
ee GBoe oe eesti 313% 66% 99 ce 
Wholesale Jewelers ae -<@ adeae 31% 66% 99% 
- - ee eee 3133 67 9956 
59 Years on the Lane ; . 
| 
21-23 Maiden Lane New York City Swivels for watch chains—Canada. Pur ay 
. chase desired. For further informatio of 
write to the Bureau of Foreign af N 
Domestic Commerce, at Washington, D. by 
| or any of its branches and refer to File No $i) 
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‘rank Jeanne, of Wm. S. Hedges & Co., 
170 Broadway, returned from Europe last 
week on the steamship Mayestic. 

Abner Shaw sails for Europe Dec. 16 on 
the Majestic and will visit the diamond mar- 
kets of England, Holland and Belgium in 
the interest of Koch & Shaw. 

The Merchants’ Association of New York 
announced last week that J. R. Jacques, 
president of Jacques, Inc., 561 Fifth Ave., 
has been elected to membership. 

The directors of the National Jewelers 
Board of Trade will hold a regular monthly 
meeting tomorrow (Thursday) at the or- 
ganization’s headquarters, 15 Maiden Lane. 

Henry Freund, of Henry Freund & Bro., 
65 Nassau St., returned to this city last 
Saturday, after a trip through the middle 
west. This is Mr. Freund’s last trip of the 
year. 

The business of Beldocks, jewelers, Brook- 
N. Y., was incorporated at Albany, 

, last week, with a capital of $10,000. 
ie incorporators are H. Fenster and W. 
Bowski. 


Among the ical callers at the of- 
fices of THe JEWELERS’ Crrcucar during the 
past week was Harry N. Clark, of Syracuse, 
N. Y., president of the New York State Re- 
tail Jewelers’ Association. 

A charter of incorporation was filed at 
Albany, N. Y., last week, by Samuel Zeitner, 
dealer in jewelry and diamonds, this city. 
The capital is $25,000 and the incorporators 
are H. Nussbaum and J. and H. Zeitner. 

On the evening of Dec. 30, the employes 
of the Morrison Fountain Pen Co., 1545 
Broadway, will hold its annual “get-together” 
party. The program will consist of a thea- 
ter party at the Palace Theater, followed by 
a banquet. 

Authority to conduct a business in this 
city was given to the Manhattan Rhinestone 
Products Corp., last week, in a charter of 
incorporation filed at Albany, N. Y. The 
capital is $5,000 and the incorporators are 
W. and I. Sanwer and S. Wagman. 

A meeting of the membership committee 
of the National Jewelers Board of Trade 
was scheduled to be held yesterday (Tues- 
day) at the headquarters of the organiza- 
tion, 15 Maiden Lane, after THe JEWELERS’ 
CircuLar had gone to press. F. B. Hovey, 
Chicago manager of the Board, was a visi- 
tor in this city last, week, during which time 
he attended a convention of dentists. While 
here, Mr. Hovey also transacted business in 
connection with the Board. 

Announcement was made several days 
ago by the Fostoria Glass Co., Moundsville, 
W. Va., that Charles L. Weddle has been 
appointed as the ‘New York representative 
of the concern, in place of the late John 
Nixon, who was killed several weeks ago 
by a train at East Orange, N. J. For over 
Six years Mr. Weddle acted as assistant to 
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the late Mr. Nixon and is thoroughly fa- 
miliar with the glass industry. Mr. Weddle 
was formerly connected with William Deal- 
ing, J. Duncan Dithridge and George Borg- 
feldt & Co. 

A reward of $1,000 is being offered by the 
National Jewelers Board of Trade, 15 
Maiden Lane, for the arrest of Samuel 
Gerst, who was formerly engaged in the 
wholesale diamond and jewelry business at 
71 Nassau St., this city. Gerst, it is alleged, 
disappeared on Oct. 31 last after having ob- 
tained a large amount of goods on memo- 
random. The missing man is described as 
being about 5 feet 10 inches tall, of medium 
build, weighing about 160 pounds and prob- 
ably about 25 years old. He has black 
hair, brown eyes, a prominent nose and is 
clean shaven. Gerst usually wears dark 
clothes, a soft brown hat, a dark over- 
coat and tan shoes. He is American born 
and always makes a neat appearance. 

A pleasant surprise was given to F. C. 
Backus, secretary of the National Jewelers 
Board of Trade, 15 Maiden Lane, last 
Wednesday, by the members of the Good 
and Welfare Committee. The committee 
was in session during the afternoon, and 
just before the meeting adjourned P. J. Cof- 
fey, chairman, made a few well chosen re- 
marks and then presented Mr. Backus with 
a handsome humidor. The gift is made of 
Circassian walnut and is lined with stone. 
It measures 14 inches long, 11% inches wide 
and nine inches deep. On the cover of the 
humidor is a plate inscribed, “To Frederick 
C. Backus, from his Friends on the Good 
and Welfare Committee—1922.” Mr. Backus 
was very much surprised and was deeply 
touched at the sentiment expressed by the 
gift. He responded and thanked the mem- 
bers of the committee for their kindness. 
During the meeting of the committee, M. L. 
Ernst, counsel for the committee, reported 
that five complaints had been drawn and 
summons had been served on merchants 
charged with false stamping of bracelets, 
signet rings, buckles, candlesticks, etc. A 
report was also submitted on the result of 
the trade dinner which was held by the 
Board on Nov. 23. 

It was announced last week by Green- 
baum, Wolff & Ernst, 7 Dey St., New York, 
general counsel for the National Jewelers 
Board of Trade and other trade organiza- 
tions, that the Hon. Samuel Greenbaum will 
join their firm on Jan. 1, 1923. This an- 
nouncement comes simultaneously with 
Judge Greenbaum’s resignation as a Justice 
of the Appellate Division of the Supreme 
Court of the State of New York. Judge 
Greenbaum was elected to the Supreme Court 
Bench in 1902 on the Reform ticket headed 
by the late Seth Low, Mayor of New York. 
At the expiration of his first term of 14 
years he was endorsed by both the Re- 
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publican and Democratic parties and by all 
the Bar Associations, and was elected for 
a further term of 14 years. About two 
years ago, Governor Alfred E. Smith, in 
recognition of Judge Greenbaum’s splendid 
service on the Bench, designated him to sit 
as one of the Justices of the Supreme Court 
in the Appellate Division. This designation 
was generally recognized as a promotion. 
The name of Judge Samuel Greenbaum is 
well known to the jewelry trade, especially 
in New York. Prior to Judge Greenbaum’s 
elevation to the Bench 21 years ago, he was 
engaged in the active practice of the law 
and represented many of the large and im- 
portant jewelers of the metropolis, who un- 
doubtedly will welcome his return to private 
practice. A group of prominent lawyers 
have formed a committee and are arranging 
a testimonial dinner to be given to Judge 
Greenbaum on Thursday evening, Dec. 21, 
at the Hotel Commodore, New York. 
Among others active on this committee are 
former United States Attorney General 
George W. Wickersham, chairman; Alfred 
Jaretzki, of Sullivan & Cromwell, vice- 
chairman; Middleton S. Boreland, treasurer ; 
Mitchel E. Friend, secretary; William D. 
Guthrie, Louis Marshall and George Gor- 
don Battle. The speakers at this dinner 
will include Hon, John Proctor Clarke, 
Presiding Justice of the Appellate Division 
of the Supreme Court; Hon. Job E. Hedges 
and former Attorney General Wickersham. 
It was also announced last week that Green- 
baum, Wolff & Ernst have taken more space 
at 7 Dey St., to make room for Judge Green- 
baum and additional office help. 

The following additional contributions for 
the United Hospital ‘Fund were received 
since the last issue of THE JEWELERS’ Cir- 
cuLAR by Leopold Stern, chairman of the 
Jewelry Trade. Further contributionts will 
be acknowledged weekly in THE Crrcuar. 
$100—D. M. Michel, Dominick & Haff, 
Goldsmith, Stern & Co., S. L. Van Wezel, 
Eichberg & Co. $50—Henry H. Jacobson, 
Samuel Jacobson, Albert Lorsch & Co., 
Goodfriend Bros., Zimmern, Rees & Co. 
$30—Freudenheim Bros. & Levy. $25—Fin- 
kelstein Bros., I. Hochberger & Sons, Wei- 
ner & Oppenheimer, Robert Lissauer, Fred- 
erick W. Rauch, Arthur Lorsch, Sussfeld, 
Lorsch & Schimmel, Morris Weil, Adolphe 
Schwob, Inc. $20—Jan W. Paris, Inc., Stai- 
ger & Sons, M. & A. Rosenberg, S. C. Pow- 
ell & Co. $15—Goldmuntz Bros., Chas. F. 
Wood & Son, A. R. Katz Co., Chas. S. 
Crossman & Co. C. G. Alford. $10—M. 
Wallach, Josh W. Mayer, Raymond C. 
Yard, Inc., Jos. Polak, George W. Welsh’s 
Sons, Leo M. Sachs, G. A. Veeck, Inc., 
Hutcheon Bros., Jonas Koch. $5—Holland 
& Weinstein, George H. Keller, Leo R. 
Straus. $2—Joseph A. Stein. Mr. Stern 
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hopes that those members of the trade who 
have, as yet, not contributed will be as gen- 
erous as possible, as the needs of the 58 
hospitals who are the beneficiaries of this 
fund are now greater than ever. 

Samuel Sitzman, of Sitzman, Gold & Pos- 
ner, 8 Eldridge St., has returned from a 
six months’ trip abroad, visiting the dia- 
mond markets. 

According to an announcement made last 
week, Isaac Baschkopf, for 25 years with 
Henry Baschkopf, Inc., this city, has 
severed his connection with that concern. 

George Epstein and Moe Diamond, for 
mally years connected with I. Ackerman, 
12 John St., have started in the wholesale 
jewelry business on their own account under 
the firm name of Epstein & Diamond. The 
new concern has opened offices at 12 John 
St. 

HH. L. Moskowitz, who has been a travel- 
ing salesman for A. Schorr & Co, 15 
Maiden Lane, has severed his connection 
with that firm to engage in business for him- 
self under the style of Henry & Co. Mr. 
Moskowitz will do a wholesale business in 
precious stones, necklaces and _ antique 
jewelry at 9 Maiden Lane. 

An advance in the price of platinum was 
announced on Monday when the soft metal 
was quoted at $111 an ounce, while platinum 
containing 5 per cent iridium was selling at 
$119 an ounce. Platinum alloyed with 10 
per cent iridium was selling at $127 an 
ounce. These prices show an advance of 
$6 an ounce over the previous week, 

A partnership was formed during the past 
week by Emanuel Goldman, Thomas F. 
Barrett and Joseph A. Walter under the 
style of the Superior Lapidary Co. The 
new concern is located at 62 W. 45th St., 
and will do general lapidary work for the 
trade and in addition will handle precious 
and semi-precious stones both cut and 
rough. All of the partners were for many 
years connected with the American Gem & 
Pearl Co. 


For the second time within the past three 
weeks, the show case owned by M. Amdur, 
dealer in watches and also doing a watch 
repairing business at 66 Nassau St., was 
robbed of merchandise worth about $110. 
The latest theft which took place last Thurs- 
day afternoon between 4 and 5 o’clock, was 
committed while crowds were constantly 
Passing the place. Examination showed 
that the case which stands against a wall 
at the entrance to the building had been 
forced open and included in loot taken were 
five watches and five rings. The other rob- 
bery which Mr. Amdur suffered about three 
weeks ago, caused him a loss of about $60. 

Since last Thursday Alfred L. Hodes, 
‘salesman for his father, a diamond dealer, 
at 65 Nassau St., has been envied by his 
many friends in the trade over his good 
ortune in winning a contest known as the 

“Millionaire for a Day” contest being con- 
ducted by a local newspaper. The contest 
"as started last week by the JIlustrated 
News and on Wednesday Mr. Hodes was 
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notified that he was the first winner, having 
given in 25 words to the satisfaction of the 
judges the best description of New York. 
On Thursday Mr. Hodes, accompanied by his 
sister, enjoyed all the pleasures of a 
millionaire, all at the expense of the news- 
paper. They had a taxi cab at their service 
all day, hired a suite of rooms at the 
Ambassador Hotel, were taken to “movie 
land” on Long Island where they saw and 
met some of the screen stars, thereafter 
dining at a Long Island Chalet, then visited 
Madison Square Garden where they wit- 
nessed the six day bicycle race. ,In the 
evening “the one day millionaires” saw the 
Follies and were even introduced to several 
of the leading characters in the show after 
which they visited a cabaret, enjoyed 
dining and dancing and then returned to 
their hotel, tired but happy after an event- 
ful day. 











A. J. Siegel is now the sales manager of 
the Helen Mfg. Co., manufacturer of rings 
and mountings, and will be located on and 


after Jan. 1, 1923, at 40 Clinton St. 

Miss Carolyn Davis Hoag, who is at 
Rosemary Hall, Greenwich, Conn., and Wal- 
ter H. Hoag, of the Asheville School, Ashe- 
ville, N. C., will spend the Christmas holi- 
days with their parents, Mr. and Mrs. Ches- 
ter R. Hoag, of 373 Mt. Prospect Ave. 

Thieves attempted to enter the office of the 
jewelry manufacturing plant of Karl Koze 
on the second floor of 244 Market St., but 
the burglar alarm drove the intruders away. 
A dentist’s office on the same floor was en- 
tered and a small amount of gold was taken. 

At a meeting of the members of the New- 
ark Council of Boy Scouts of America, held 
in the Down Town Club, Curtis R. Burnett 
was re-elected president. He presided at 
the meeting and urged all the leaders to put 
their shoulders to the wheel and work hard 
during the coming year. 

A light flashed for the late Mayor Alex- 
ander Archibald at the Annual Lodge of 
Sorrow of the Newark Lodge of Elks in 
the Broad St. Theatre. Mr. Archibald was 
one of the 38 members of the local lodge 
of Elks to die during the past year. Mr. 
Archibald was president of the Archibald- 
Klement Co., manufacturers of silver goods 
at E. Kinney and Orchard Sts. 

Mrs. Elizabeth P. Holden, 39 years old, of 
164 Cass St., Providence, R. I., wife of a 
Providence manufacturing jeweler, died at 
the home of her sister, Mrs. Watson S. Con- 
dit, of 12 Oakwood Ave., Orange. Death 
was duce to diabetes and was comparatively 
sudden. Mrs. Holden had come to Orange 
10 days before for a change and rest. Be- 
sides her husband and sister, Mrs. Holden 
is survived by two brothers, Edward J. 
Sweeney and Philip Sweeney, both of 
Providence. Burial was in Providence. 

On the 54th anniversary of the founding 
of the Newark Chamber of Commerce, the 
cornerstone of the new home of the or- 
ganization was laid. The new building is 
located at Branford and Treat Places. It 
will cost $1,000,000, and when completed 
will be a noteworthy example of Newark’s 
William F. Hoffman, of 


business progress. 
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the American Oil & Supply Co., chairman 
of the building committee, presided at the 
exercises attending the laying of the corner- 
stone. Bernard M. Shanley, Jr., and Au- 
gustus V. Hamburg were among the recep- 
tion committee, which met at the Robert 
Treat Hotel to escort the guests to the cere- 
mony. 

The first of the co-operative holiday ad- 
vertisements of the retail jewelers of New- 
ark and vicinity appeared in the local news- 
papers during the past week. The copy for 
these advertisements are furnished by the 
American National Retail Jewelers’ Asso- 
ciation as a part of a nation-wide move to 
increase jewelry sales. The names of the 
local jewelers who are co-operating with 
this movement, which appear at the end of 
each advertisement published locally, are: 
H. Aurnhammer, Norbert Bertl, Conrad, J. 
Brotherly, George J. Busch, Christe Bros., 
Hertdegen & Co., Alexander Loeb, Jean R. 
Tack and Wiss Sons, Inc., all of Newark, 
and the I’. Brunner Co., of Rutherford; Au- 
gust Henke, of Montclair; C. A. Lund and 
Henry Winscher, of East Orange; John P. 
Schmitt, of Orange; Charles Morawetz, of 
selleville; C. F. Mullen, of Summit, and 
Frank Thorworth, of Elizabeth. 
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Harry W. Fisher, of Swift & Fisher, re- 
turned last week from a stay in Ohio. 

Wilbur Kennedy, who is now traveling 
for a Chicago firm, spent last week in town. 

E. H. Cummings has been named as chair- 
man of the District Nursing Association to 
succeed Elton Fisher, who resigned. 

Fred Paye, of the Paye & Baker Mfg. 
Co., is taking considerable interest in the 
garden club which is to be organized. 

The girls of the Whiting & Davis Co. 
have organized bowling teams and will have 
a league again this year. It is now expected 
that the new recreation building will be 
ready for occupancy on Jan. 1. An election 
of a board of governors to have charge 
of the building will be held this week. 

The funeral of the late Walter Rice, of 
the Whiting & Davis Co., was held last 
Monday afternoon from his residence in 
Franklin. It was a military funeral with 
the American Legion in charge. The floral 
tributes were very beautiful and _ testified 
to the high esteem in which the young man 
was held by all. Burial was at Franklin. 

Under the terms of the will of Roswell 
Blackinton, late of North Attleboro, and a 
former member of the R. Blackinton & Co., 
which has been offered for probate in Taun- 
ton by his widow, Florence S. Blackinton. 
Mrs. Blackinton is given the use and in- 
come of his estate for life, with the stipula- 
tion that she provide for the education and 
support of their son, John R. Blackinton 
until he becomes 21 years of age. When 
he becomes 21 years of age, the estate is to 
be divided, mother and son sharing equally. 
The will disposes of an_ estate esti- 
mated on the bond accompanying the peti- 
tion of $50,000 personal and $26,500 real. 
A bond for $200,000 without sureties has 
been filed by Mrs. Blackinton who was 
nominated as the executrix by her husband. 
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Blanketing the Trade 


The jewelry trade, unlike the general field or most of the other trades, is not so - 
large that it requires several papers to thoroughly cover the field. 


According to the 


National Jewelers’ Board of Trade Rating Book there are, in the entire country, less. than 


11,000 worth-while jewelers, that is, those with a rating of $1,000 or better. 


Those with 


a smaller rating than this are mainly watchmakers and repairers who carry very little stock 
and nearly all of whose income is derived from repair work. 


For many years THE JEWELERS’ 
CIRCULAR has, as far as possible, limited its 
circulation to the real jewelers, those with a 
rating of $1,000 and over. The 10,000 readers 
of THE JEWELERS’ CIRCULAR comprise, 
therefore, about 85% of the rated jewelers of 
the country. 


It is logical to assume that THE JEWEL- 
ERS’ CIRCULAR is read by every jeweler in 
the country who reads any trade paper at all. 
In the first place, the retail jeweler gets more 
for his money in THE JEWELERS’ CIRCULAR. 
He gets 52 issues for $4.00 against 12 issues 
of the monthly publications for $2.00 or $3.00. 
In the second place, he gets all the information 
of the trade, all the news, all the reports, all 
the latest fashions and all the trade hints and 
suggestions from two weeks to six weeks sooner 
than he would get a part of the same information 
in the monthly periodicals. Then again, the 
retail jewelers have known and read THE 
JEWELERS’ CIRCULAR as long as they have 
been in business, as for fifty-three years it has 
been the leading publication. 


THE JEWELERS’ CIRCULAR guarantees 
a minimum circulation of 500,000 copies a year. 
The total combined circulation of the six monthly 
jewelry publications (taking the publishers’ own 
circulation statements) is less than 400,000 
copies a year, yet advertising space in every 
issue of these six monthly jewelry periodicals 
would cost more than the same amount of 
space in every issue of THE JEWELERS’ 
CIRCULAR. In other words, THE JEWEL- 
ERS’ CIRCULAR gives a guaranteed circula- 
tion of over 25% more than the claimed cir- 
culation of the six monthly jewelry periodi- 
cals combined and at less cost. 


As THE JEWELERS’ CIRCULAR covers 
the whole field and as its advertising rates are 
the lowest per thousand circulation, it would 
therefore seem to be true economy to concen- 
trate advertising in THE JEWELERS’ CIRCU- 
LAR, thus getting over 25% more distribution 
and much greater publicity at less cost, and in 
addition to all this, the advantage of the greater 
prestige and influence which THE JEWELERS’ 
CIRCULAR gives. 


THE JEWELERS’ CIRCULAR is the only publication in the jewelry trade that guar- 


antees its circulation on the face of all its advertising contracts and is always prepared to 


prove this guarantee. 


advertising than the six monthly jewelry journals combined. 
tween the buyers and sellers in the jewelry trade. 


For many years THE JEWELERS’ CIRCULAR has published more 


It is the one great medium be- 
In every section of the country, THE 





JEWELERS’ CIRCULAR has more subscribers than has any other jewelry periodical. 


THE JEWELERS’ CIRCULAR PUB. CO., 


11 John St., New York 
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E. D. Tisdale & Son have sold out their 
business to Trescott W. Tisdale in Taunton. 
The latter will continue the business with- 
out any change in the style name. 

Harry Clair and Louis Rosenblatt have 
taken over the remainder of the lease held 
by Mr. Homer on the store on Bromfield 
St., and they have greatly added to the 
goods which they have artistically arranged 
on display for the Christmas season, 

Search is being made for relatives of 
Homer L. Whiting, a watchmaker employed 
in Chelsea, who died Thursday morning, 
Dec. 7, at the lodging house of Mrs. John 
Lyons, 36 Milford St. South End. He 
came from Carolina and took rooms in Mrs. 
Lyons’ house in September. When he died 
there was $10 in his pockets, of which $9 
went for medical attendance. The body is 
being held by J. S. Waterman at 2326 
Washington St. 

One of the most attractive booths at the 
Atlantic City Boardwalk, Mechanics Hall, 
brief mention of which was made last week, 
is that of Bigelow Kennard & Company, 
Inc., where there is probably the most valu- 
able collection in the exposition. The booth 
has been artistically arranged with costly 
art objects set off against hangings of 
Italian tapestry and Spanish brocade. In 
addition to furnishing its own booth Bige- 
low Kennard & Co. have supplied many of 
the other booths in the exposition with 
chandeliers and lamps of varied types. 


Funeral services were held for Isaac F. 
Woodbury, head of Mitchell, Woodbury & 
Co., one of the largest china and glass re- 
tail houses in this city. Mr. Woodbury died 
Dec. 6 at his home, 90 Gardner St., Allston. 
He was born in Salem, N. H., Oct. 30, 1849, 
the son of Isaac and Caroline Woodbury. 
He came to Boston in 1868, He was a 
member of the Boston Chamber of Com- 
merce, Tremont Lodge, I. O. O. F., and 
deacon of the Allston Congregational 
Church. He married Emma F. Woodbury 
of Concord, N. H., June 1, 1873. Besides 
his widow he leaves two sons, three 
daughters, a sister and 13 grandchildren. 

Mr. Rogers, of the Thomas Long Co.’s 
team, and Mr. Robinson, of Hodgson Ken- 
nard Co., divided individual honors in the 
Boston Jewelers’ League matches last week. 
The former had a single string of 125 and 
Robinson a three-string total of 318. The 
best team scores were made by the Shreve, 
Crump & Low bowlers. The scores were: 
Smith Patterson Co., 1,354; D. C. Percival 
Co., 1,338; E. B. Horn Co., 1,301; Ripley 
Howland _Co., 1,252; Lenox Jewelry Co., 
1,275; A. Stowell Co., 1,238; Shreve, Crump 
& Low, 1,407; Thomas Long Co., 1,388; 
Hodgson Kennard Co., 1,389; Harkins, 
Kirby & Murphy, 1,309; Bigelow Kennard 
Co., 1,383; I. Alberts Sons, 1,297. 

All the wholesale houses and many of the 
retail jewelers are keeping their places of 
business open at nights during the Christ- 
mas season. This is in accordance with a 


time-honored custom. The majority of the 
houses report that business, at first slow, 
has shown a good increase during the last 
week, 


It is confidently predicted that a 
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very fair business will be done this season. 
The decorations in the retail stores are 
better than ever and large contingents of 
temporary assistants have been engaged for 
the next two weeks. The national slogan 
“Gifts That Last” is liberally and con- 
spicuously displayed in every store and ap- 
parently has made a strong impression on 
customers, 

A new retail jewelry establishment of 
considerable importance has been formed in 
Clinton. The principals are Major James 
T. Duane, former commander of the State 
American Legion, and Mr. Killeen, a 
registered optometrist. A new store has 
been leased by them in a new structure, 
and formal opening took place last week. 
It is one of the most up-to-date jewelry 
houses in that part of the State and fills 
a need which has long been felt in that 
growing community. Major Duane, who 
was retired from the army in April, 1919, 
served with distinction during the war in 
I‘rance. He entered the ranks as a private, 
but his natural commanding presence and 
his ability as a soldier quickly won him 
promotion. He passed through the various 
stages to the rank of captain, being in 
charge of company K, 101st Infantry, which 
force under his command served with valor 
throughout the Argonne, the Marne and 
other major engagements. Major Duane 
was gassed in one of these, but recovered 
and was able to continue service right up 
to the end of the war. When he returned 
to this country his executive ability was 
quickly recognized and the American Legion 
called upon him to lead its forces in this 
State. During his administration of that 
position he carried out many important im- 
provements in the affairs of the Legion. 
He has decided to enter the jewelry trade, 
where he believes there is abundant oppor- 
tunity for him to develop his natural bent 
for executive and business acumen. His 
partner, Mr. Killeen, is one of the foremost 
optometrists in the Clinton. region, and will 
be in charge of the optometrical department 
which has been made an important part of 
the new concern. They are both well known 
in Boston, where their many friends wish 
them every success in their new undertaking. 
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TRADE CONDITIONS 


Local jewelers are pleased over the favorable out- 
look for Christmas trade, which they believe will 
top last season’s. It has become an established cus- 
tom here for people in modest circumstances to 
select goods, pay so much on account and finish 
payment in installments. The number who have 
done this this year is ahead of the last Christmas 
season, which the jewelers consider a good augury 
for their trade in general. 





Major Edward F. Guilford, of the Hamil- 
ton watch factory, has been elected a director 
of the Home Building and Loan Association. 

Jack L. Straub has just made his annual 
Christmas gift to the 54 members of the city 
police force, a credit of $5 per man at either 
of two stores. 

The local optometrists during the past 
week received calls from numerous traveling 
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representatives of the trade, who were max- 
ing their last trip for the old year. 

Harry E, Walpert, head salesman for S. 
Kurtz Zook, was a member of the committee 
of arrangements of the big banquet recently 
held by Lamberton Lodge No. 463, F. and 
A. M. 

The J. F. Apple Co. has received the order 
for “gold footballs” for the football teams 
of Franklin and Marshall Academy, the 
Lancaster High School and Stevens Trade 
School, of Lancaster. 

Fred Kaufhold, Columbia, Pa., will oc- 
cupy his new store on Locust St. on Jan. 1. 
The building, which Mr. Kaufhold recently 
purchased, located nearly opposite his present 
store, is now being remodeled. 

It may interest the trade to know that 
Lancaster jewelry stores will be open every 
night from Saturday, Dec. 16 to the Satur- 
day before Christmas. All of the jewelry 
stores now have on duty their accustomed 
extra force of sales people for the Christmas 
trade. 

‘Roy C. Horn, a watchmaker of the Bow- 
man Technical Schools, has gone to Johnson- 
burg to remain until after Christmas. 
Charles Bailey, of Pocono Pines, Pa., has 
enrolled in the school as a student, while 
George Foy, a student, has finished a course 
and taken a position with A, B. Hoover 
& Bros., Allentown, Pa., as a watchmaker 
and engraver. John Eimerbrink, a former 
student, later in the jewelry business in 
York, Pa., has become representative of the 
extensive Lancaster interests of the Phila- 
delphia cigar firm of Otto Eisenlohr & Bros. 

After many vexatious delays, due to build- 
ing materials not being received, Lancaster’s 
new watch factory is finished and occupied. 
It is that of the Dudley Watch Co. The 
site is the tract of ground at South West 
End and Maple Ave. The building, of brick 
and steel, is 119 feet long, 22 feet of its 
length being 43 feet wide and the remainder 
22 feet in width. It is two stories high, six 
rooms to a story. On the first floor is the 
office and display room. The site is high 
and sufficiently removed from traffic to be 
free from dust and vibration. W. W. 
Dudley, the vice-president, is the inventor 
of the Dudley emblem watch, which the new 
factory will manufacture. Plans for the 
present company began to take shape in 
May, 1920, J. D. Wood and George Adams, 
of the firm of J. D. Wood & Co., jewelers, 
becoming associated with Mr. Dudley. The 
concern located in the Conestoga building 
temporarily, and is now in its permanent 
home. Mr. Dudley is also superintendent, 
his son, Arthur J., a practical watchmaker, 
being his assistant. The father learned his 
trade in St. John, New Brunswick, with 
A. J. H. Bartsch. In 1880 he became asso- 
ciated with the Waltham Watch Co., and 
later with the Springfield Watch Co. For a 
time he was in Canton, O. Later he became 
superintendent of the Trenton Co. and in 
1903 became superintendent of the South 
Bend Watch Co, In 1906 he became the 
Hamilton’s superintendent, a position he held 
for 14 years. The new company’s officers 
are: President, J. D. Wood; vice-president, 
W. W. Dudley; secretary, R. T. Norment; 
treasurer, Geo. W. Adams; sales manager, 
G. R. Miles. 








Joseph Nocerino will sell his jewelry shop 
on 296 E. Colorado St., Pasadena, Cal. 
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Chicago Notes 





Senjamin Hirsch left last week on a short 
business trip through the middle west terri- 
tory. 

Roy King, of the Ostby & Barton Co., is 
making a 10-day business trip through the 
south. 

N. N. Lebolt, of Lebolt & Co., accom- 
panied by friends, spent the past 10 days at 
French Lick, resting. 

O. F. Lessing, Heyworth building, left last 
Sunday night for the middle west and will 
be gone for a couple of weeks. 

1). B. Gordon, of Gordon & Co., returned 
recently from a two weeks’ trip through 
Wisconsin and reports a successful trip. 

A. Ellbogen, of the Stein & Ellbogen Co., 
returned last week from a successful busi- 
ness trip through Nebraska and Wisconsin. 

Philip H. Nathan, representing Trachten- 
berg & Pritzker, returned recently from a 
successful three weeks’ business trip through 
the west. 

Edward F. Gerken, of Leubuscher-Schu- 
mann & Co., Kesner building, left last Sun- 
day night for a 10-day trip through Illinois 
and Jowa. 

S. E. Croft, of the Seligmann Jewelry 
Co., left last week on his final trip of the 
year through Michigan, and will return the 
end of the month. 

Fred Hyitt, president of the Keystone 
Watch Case Co., arrived in Chicago last 
Saturday to spend several days at the local 
office of this concern. 

Louis W. Dorsey, representing Thos. J. 
Dee & Co., is now calling on the trade 
through the Ohio district and will return 
to Chicago about Dec. 20. 

Nathan G. Stone, of the Helbein-Stone 
Co., New York, spent the past week in Chi- 
cago visiting A. J. Lewin, manager of their 
local office here, and the trade. 

J. G. Swartchild, of Swartchild & Co., 
accompanied by his wife, left last week for 
Boston and New York, where he will spend 
a couple of weeks on business. 

Adolph Weiss, of Henrich, Hermann & 
Weiss, left last week for New York, where 
he will remain until after Jan. 1, when he 
will return with his new Spring line. 

Nathan N. Rubin, retail jeweler of Terre 
Haute, Ind., accompanied by his daughter, 
Thelma, spent several days in Chicago last 
week visiting the family of his daughter, 
Mrs. H. Horwitz. 

A. A. Schmidt, of L. Lelong & Bro., Inc., 
Newark, N. J., spent the past week in Chi- 
cago, calling on the trade en route home, 
after spending the past three weeks in the 
middle west territory. 


Frank J. Ruggles, representing the W. E. 
Richards Co., Attleboro, Mass., has opened 
a Chicago office for this concern in suite 812 
Kesner building, where he will be in a bet- 
ter position to look after the requirements 
of the trade. 

The Argyle Jewelers moved last week 
into their new quarters, 1124 Argyle St., 
across the street from the store they occu- 
pied for many years. All new fixtures have 
been installed and the store is one of the 
prettiest places on the North Side. 

“Bert” Goldman, of Goldman Bros. & Co., 
New York, accompanied by his wife, spent 
the past week in Chicago en route home from 
a honeymoon trip through the middle west. 
Mrs. Goldman is the daughter of Joseph 
Berland, of Berland & Schanfein, New 
York, 


Among the visitors in Chicago last week 
were: D. D. Graff, Elkhorn, Wis.; W. H. 
Carew, Streator, Ill.; J. R. Tobin, Spring- 
field, Ill.; William R. Stevenson, Holland, 
Mich.; W. Flynn, of Malone & Flynn, St. 
Paul, Minn.; and C. W. Anderson, Madi- 
son, Wis. 

Norman C. Grant, who is now in charge 
of the Chicago office of the S. O. Bigney 
Co., arrived in Chicago last week, accom- 
panied by his wife. Mr. Grant, for the past 
four years, has been connected with the 
home office of this concern and has filled the 
capacity of office manager and local sales- 
man. 

G. Fred Perry, of the Ford, Perry Co., 
returned to Chicago last Thursday, after 
spending the past six weeks at the factory 
in Providence. He announced that J. 
Parker Ford, of the Ford, Perry Co., re- 
tired from business on Dec. 1, and that the 
business has been taken over by himself and 
Charles H. Perry. 

H. Holsman, of Holsman & Co., was 
elected treasurer of the new Devonshire 
Country Club recently. The club has been 
successful in securing 144 acres of ground 
on Dempster Rd., directly opposite the 
Evanston Golf Club, and boasts an 18-hole 
course, also a bridle path around the entire 
grounds. Several other jewelers here are 
members of the club. 

John H. Ling, who has been in charge 
of the china and glassware department for 
Mandel Bros. for the past nine years, will 
resign his position with this concern on 
Dec. 31, to enter into the wholesale busi- 
ness for himself. S. J. Natkin, who has 
been in charge of the glassware and china 
department for The Fair for several years, 
will succeed Mr. Ling. 

Emil Noel, diamond broker and jobber, 
with office in the Heyworth building, re- 


ported last week that a young man has had 
cards and letterheads printed stating that 
he represented Mr. Noel, and has been call- 
ing on the trade and making purchases on 
the strength of being his representative. 
Mr. Noel wishes the trade to know that he 
has no representatives calling on the trade. 

Lewy Bros. Co., retail jewelers, State and 
Adams St., entertained their entire sales 
force on Monday evening of last week by 
tendering them a banquet in the east room 
of the Hotel La Salle, which was in honor 
*of their 18th anniversary of being located at 
their present corner, State and Adams St. 
Speeches, entertainment and talent from 
those present made the evening one that will 
never be forgotten. 

Henry Weid, who has been connected with 
Charles Borchers & Son for some time, 
passed away at his home, 4106 N. Bernard 
St., last Monday from a second stroke of 
paralysis. Mr. Weid was stricken with the 
first stroke while at work and was taken 
to his home. The second stroke followed 
shortly after his arrival there. Burial was 
from his home on Wednesday and interment 
was at Waldheim Cemetery. 

The Sessions Clock Co., Forestville, Conn., 
opened its Chicago office last week in suite 
504 Kesner building, where a complete dis- 
play of samples are shown. Bertram W. 
Evans, who recently associated himself with 
this concern, is in charge of this office, and 
will also call on the trade through the mid- 
dle west territory. Mr. Evans formerly 
was connected with the National Clock & 
Mfg. Co. W. V. Bressman, who for the 
past 10 years has been with the New Haven 
Clock Co., has also associated himself with 
the Sessions Clock Co. and will assist Mr. 
Evans in this territory. 

Mr. and Mrs. Edmund F. Dodge, of Chi- 
cago, recently announced the engagement of 
their daughter, Dorothy, to Bernard Pea- 
cock Smith, associated with C. D. Peacock, 
Inc. The wedding date as yet has not been 
set, but it will take place early next Spring. 
Mr. Smith is the oldest grandson of Charles 
D. Peacock, and when he finished school 
about two years ago he became associated 
with C. D. Peacock, Inc., and since that 
time has been serving a sort of an appren- 
ticeship in every department of the store in 
order to thoroughly familiarize himself with 
every branch of the business. 

Window smashers were at work early last 
Friday morning, when they broke the large 
plate glass window in the store of Philip 
Suchard, retail jeweler located at 205 E. 
Garfield Blvd., and escaped with jewelry 
amounting to $700. From appearances, it 
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looks as though the bandits first cut the 
glass with a glass cutter, and then used a 
padded brick. The entire display was stolen, 
and evidently a long hooked wire was used 
to secure the articles that were displayed 
out of their reach. 

A meeting of the directors of the Elgin 
National Watch Co. was held Tuesday, Nov. 
28, at which Taylor Strawn was appointed 
assistant to the president. 

Burr W. Freer, of the Burr W. Freer Co., 
San Francisco, Cal., passed through Chicago 
last week en route home from the east, 
where he has spent a couple of weeks on 
business. 

Cohn & Rosenberg, with offices at Dear- 
born and Monroe Sts., have increased their 
office and display space from 800 square feet 
to 2,200 square feet. The space has been 
divided into three large display rooms, stock 
room and large office. 

Frank Moran, Chicago manager for J. F. 
Sturdy’s Sons’ Co. and the General Chain 
Co., moved his office last week from the 12th 
floor of the Heyworth building to room 812 
Kesner building, where he will have con- 
siderable more space. 

James M. Wahl & Son, jewelers of Anna, 


Ill., have just completed extensive improve- 


ments in the interior of their store. The 
concern has also greatly enlarged the stock 
and now have one of the most attractive 
jewelry stores in southern Illinois. 

J. R. Bost, Illinois representative for the 
Norris, Alister-Ball Co., and Charles M. 
Slemmons, of the same concern, have com- 
pleted their final trips of the year and will 
remain at the office from now until Christ- 
mas to take care of out-of-town business. 

On the evening of Dec. 5, at the Drake 
Hotel, the Chicago Association of Com- 
merce gave a Pioneers’ dinner in honor of 
Chicago business houses in existence 50 
years of more. A very elaborate menu was 
served and addresses were given by a num- 
ber of the prominent pioneer citizens of the 
city. Nearly 350 of the business concerns 
in Chicago at this time were established 50 
years or more ago. The jewelry houses 
listed and the date when they were estab- 
lished are as follows: C. D. Peacock, Inc., 
1837; Juergens & Andersen, 1854; Charles 
E. Graves & Co., 1857; Wm. J. Vossel Co., 
1863; Elgin National Watch Co., 1864; Ed- 
ward Kirchberg, Inc., 1867; C. H. Knights- 
Thearle Co., 1869; J. Milhening, Inc., 1870, 
and Swartchild & Co., 1870. Representa- 
tives from each of the above firms were 
present. 








One of the boldest robberies ever per- 
petrated at Norwich, N. Y., occurred re- 
cently when the jewelry store of George L. 
Meade, on E. Main St., was broken into and 
over $300 worth of jewelry taken. En- 
trance to the Meade store was made through 
a rear side window which opens into the 
alley between the store and the building of 
the Eaton Feed Co. The glass was com- 
pletely removed from the window frame 
and, from broken pieces on the ground, it 
was evidently smashed out before entrance 
to the store was effected. The police are 
now looking for the thieves. 
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Thieves broke 


into the retail jewelry 
store of Myers & Myers, 1232 Main St., 
the night of Dec. 6, and obtained jewelry 
of the estimated value of between $1,500 and 


$2,000. The loss was covered by insurance, 
according to Louis Myers, of the company. 

G. I. Goodrich, Pueblo, Colo., Jack 
Daugherty, Broken Arrow, Okla.; J. O. 
Stott, Paola, Kans.; W. H. Meyer, Lawson, 
Mo.; T. Kolstad, Pleasant Hill, Mo.; W. 
D. Fletcher, Springfield, Mo.; Mr. Roberts, 
of Hester & Roberts, Lawrence, Kans., and 
C. E. Bagshaw, Belton, Mo., were visiting 
jewelers in Kansas City the past week. 

E. O. Baumgarten, president of the 
Kansas City Wholesale Jewelers’ Associa- 
tion, has announced that the usual monthly 
meeting of the society will not be held this 
month, but will be held instead early in 
January, at which time the re-election and 
installation of-officers will take place. The 
date of the meeting is to be announced 
later. 

W. H. Warrington, who has for the past 
several years, conducted a small jewelry 
stand in the Ridge Arcade, has taken a 
room there and is now showing a stock of 
jewelry items, especially for the Christmas 
trade. The location of this shop is par- 
ticularly desirable, as hundreds of persons 
pass this point in going from the Ridge 
building to the Ridge Arcade, 














Miss Amelia Bollinger, who has been with 
Jos. Noterman & Co. for 30 years, has suf- 
fered a nervous breakdown and is confined 
to her home. 

Members of the traveling staff of Cohn, 
Hahn & Newstedt have had to remain in the 
office recently to handle orders which have 
swamped the local force. 

Jonas Wise, of Frohman & Co., is plan- 
ning a trip to take in California and Hono- 
lulu this Winter. He expects to leave 
shortly and will not return until next April. 

John Whittle, employed in the office of 
Jos. Noterman & Co., lost his father recent- 
ly and members of the office force and of- 
ficers of the company éxtended their con- 
dolences. 

Charles Schoenig, of the Klein Bros. Co.. 
who has been confined to his room in Mem- 
phis, Tenn., because of injuries sustained in 
an accident, has recovered sufficiently to re- 
sume his road trip. 

Roland Noterman, who has been con- 
fined to his home on account of illness for 
two weeks, is recovering rapidly and expects 
to be back at his desk at Jos. Noterman & 
Co. within a few days. 

The December meeting of the Cincinnati 
Wholesale Jewelers’ & Manufacturers’ As- 
sociation has been postponed from Tuesday, 
Dec. 12, to the following Friday. It will 


be held at the Chamber of Commerce. 
Gus Peck missed spending Thanksgiving 
at home, but when he reached his office 
Thursday, Dec. 7, after five weeks on the 
road, he determined to remain in the city 
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until after Christmas and New Year’s Day. 

Clarence Loeb returned Saturday, Dec. 9, 
from a road trip. He is preparing a num- 
ber of surprises for the annual dinner and 
meeting of the Wholesale Jewelers’ & Manu. 
facturers’ Association, being chairman of 
the committee on arrangements. 

Sol Wetzstein returned to the office of 
Frohman & Co., Thursday, Dec. 7, imme- 
diately after Joe Gerwe reached the office 
from his road trip. John Gerwe reached 
home the following day. All found the holj- 
day demand in their territory a satisfactory 
one. 

Two alleged swindlers, recently captured 
in New Orleans, operated in Cincinnati be- 
fore their capture. They came from Buf- 
falo or Cleveland to Cincinnati, where they 
tendered two $100 bogus money orders to 
George H. Newstedt, retail jeweler, in pay- 
ment for jewelry obtained. Two $50 or- 
ders were laid down with other merchants 
here. Clues picked up here aided in catch- 
ing the men in New Orleans. 

The clock in the fire chief’s office at the 
City Hall has now stopped for the third 
time, but only for a few minutes. Records 
in the office show the clock was purchased 
in 1853 and ran without interruption until 
1873. L. G. Emerson, clockmaker, oiled it 
at that time and the pendulum again started 
to swing. In 1883 it again halted opera- 
tions and George Korf, clock repairer, was 
called in, and it again ticked. From that 
time until last Saturday it ticked without 
pause. Fred Stubbeman, offical clock re- 
pairer of the fire department, then found 
the catgut cable had worn a little and it 
needed a drop of oil. 








Pacific Coast Notes 


C. P. Jacobs has opened his fine new 
jewelry store in the 300 block on Georgia 
St., Vallejo, and is displaying an excellent 
line of holiday stock. 

Charles Riskin, of 919 Broadway, Oak- 
land, Cal., is holding an auction sale and 
has advertised that he is vacating the place 
at the expiration of his lease. 

Jans Randolph Wickman, jeweler of Hay- 
ward, Cal., suffered a stroke while working 
in his store recently and was rushed to his 
home, where he died. The deceased was a 
native of Denmark, 73 years of age. 

In spite of the reward of $100 offered, 
no trace has been found of the thieves who 
broke through heavy iron bars into the rear 
of the Western Jewelry Co.’s store, Sacra- 
mento, and stole rings, etc., valued at $1,000. 

The Kaufman Jewelry Co., Stockton, Cal., 
has made a number of improvements in- 
cluding the putting in of fine show windows, 
of the most modern type. Many improve- 
ments have also been made in the interior 
of the store. 

N. Suziki, of the Ten Shindo Jewelry Co. 
Stockton, is now en route for Japan. This 
prosperous jeweler was driving along the 
highway with Mrs. Suziki, less than a yeaf 
ago, when a reckless speeder crashed into 
their car, killing the woman and _ inflicting 
injuries on the husband from which he only 
recently recovered. 











L. J. Hummel, of Ridgetown, Ont., has 
sold his jewelry business to E. Riley. 
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One of the largest running electrical signs 
in Milwaukee is being installed by the David 
Goldman Co. It will extend the full length 
of the store, both on Grand Ave. and W. 
Water St. 

“Ted” Tracy, of the Juergens & Andersen 
Co., Chicago, has been in Milwaukee during 
the past week in the interests of his concern. 
“Ted” has made a very encouraging and en- 
thusiastic report of conditions in various 
sections of the country. 

H. B. Lobb, formerly with the Hess 
Jewelry Co., Fond du Lac, has taken a posi- 
tion as head of the designing and engraving 
department of the Wagner-Denker Co., 
jewelry manufacturers at the corner of 
Macy St. and Forest Ave., in that city. 

Articles of the dissolution of the organiza- 
tion of the Ruh-Kemnitz Co., Fond du Lac, 
have been received by the register of deeds 
from the Secretary of State. The company 
formerly conducted a jewelry store on Main 
St., which was sold out some time ago. 

George M. Rank, secretary of the Rank 
& Motteram Co., is very active in the in- 
terests of the Gyro Club, here. Mr. Rank 
is a member of a committee which is pre- 
paring for the international convention of 
the Gyros to be held in Milwaukee during 
the month of February, 1923. 

Among the out-of-town visitors reported 
by Milwaukee wholesalers during the past 
week are: Gottfredsen & Nicoll, Kenosha; 
Schneider Bros., Burlington; J. B. Kimball, 
Waukesha; Arthur Heaps, Pardeville; 
Henry Bayer, Whitewater; Thomas Bruhy, 
West Bend; and Harry C. Prudames, Dela- 
van. 

John Jakubowski, who has for some time 
past been making arrangements for operat- 
ing a new jewelry store at 553 Lincoln Ave., 
held the formal opening of his new estab- 
lishment on Saturday, Dec. 2., Mr. Jaku- 
bowski announces that everything is now in 
full swing at the new place and prospects 
for the future very bright. 


IF, A. Kopsa, Wisconsin representative for 


the Stein & Ellbogen Co., Chicago, has made 
the announcement that he will be located, 
for the remainder of the season, at the 
Plankinton Hotel of Milwaukee. Mr. Kopsa 
has made this hotel his headquarters as an 
accommodation to his customers in Milwau- 
kee and the surrounding territory. 

Hazel Whittaker, for nine years connected 
with the E. H. Warnke Co., as secretary to 
Mr. Warnke and bookkeeper, was married 
on Nov. 11 to C. M. Frary at Warsaw, Ind. 
She did not announce it to her Milwaukee 
'riends, however, until Thanksgiving Day. 
Mrs. Frary will not sever her connections 
with the local wholesale house until the 
‘irst of January. 

. William F. Hullseik, formerly with 

Square Deal Miller,” of Detroit, and in 
charge of the repair department for that 
concern for a number of years past, has 
taken up connections with the local “Square 
Deal” Goldman store in the capacity of 
Watch and jewelry repairer. Mr. Hullseik 
's well known throughout the country as a 
repair man for the jewelry trade. 

Roy Little, pardoned in 1921 by Gov. John 
J. Blaine from the Wisconsin State prison, 
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is being held under $15,000 bond for the 
grand jury at Chicago, where he is charged 
with the theft of more than 30 automobiles. 
Little was one of three men that held up the 
W. C. Schwanke jewelry store, 222 W. 
Water St., in 1920 and was sentenced to 
Waupun for 25 years. About a year later 
he received a conditional pardon from the 
governor. 

W. H. Hackleman, jeweler at Appleton, 
who has just moved into his new building 
immediately west of W. C. Fish’s store, held 
his formal opening Saturday. Klein & 
Shimek, who occupy half the building, held 
their opening the same day, and the callers, 
of whom there were nearly 4,000, passed 
from the rear end of the jewelry store to 
the rear end of the plumbing office, where 
they were presented with chryganthemums 
and cigars. 

Milwaukee jewelers are keeping apace 
with their fellow business men in promoting 
the interests of their locality through the 
.means of various community movements in 
the different sections of the city. Several 
projects of this kind have been staged in 
connection with “Booster Week,” being held 
here now. Jewelers realize that in support- 
ing these various community activities, they 
further their own interests generally and 
promote their individual business. 

The “after-Thanksgiving” rush has opened 
with the Louis Esser Co., according to Mr. 
Snyder, and indications point to a very suc- 
cessful year for that company. Business is 
more than rushing, and prospects for the 
new year are exceedingly bright, according 
to reports from the various wholesale jewel- 
ry houses in Milwaukee. Many places have 
put on an extra Christmas force of help, 
and, in spite of this, have had to burn con- 
siderable midnight oil in order to keep up 
with the orders. 

David Goldman has returned from a va- 
cation at West Baden in splendid health 
and with a much better appetite. The latter, 
Mr. Goldman says, he acquired by taking 
long walks each morning before breakfast. 
Because of the pre-holiday rush at the Gold- 
man store, an extra force of help has been 
taken on, and, in addition to this, the two 
sons of Mr. Goldman, who are attending the 
University of Wisconsin, have been coming 
to Milwaukee each Friday to help their 
father in the week-end business rush. 

Gambor Tegtmeyer, son of Mr. and Mrs. 
Archie Tegtmeyer, 801 Marietta Ave., a 
junior at the University of Wisconsin, has 
been elected to “White Spades,” an honor- 
ary activity society, according to word re- 
ceived here. Mr. Tegtmeyer is also editor- 
in-chief of the Badger, university year book; 
student senator, member of the union me- 
morial committee, president of the junior 
council of the Y. M. C. A., and a member 
of Alpha Chi Rho and Phi Beta Pi fra- 
ternities. His father is one of Milwaukee’s 
prominent downtown jewelers. 

Archie Tegtmeyer is back on the ‘job 
again, after an illness of slightly more than 
a week, looking no worse for his experience. 
This is the first time that Mr. Tegtmeyer 
has had occasion to remain away from the 
store because of illness in a period of over 
30 years. “Milwaukee buyers this year are 
buying the very best in jewelry,” Mr. Tegt- 
meer declared when interviewed, “and the 
sterling silver business, which has lagged 
decidedly for some two or three years past, 
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has shown a remarkable increase. In spite 
of the late Thanksgiving, the holiday season 
in the jewelry line is earlier this year than 
it has been for some time past and the busi- 
ness being done by this store seems to be of 
a general run.” 

If the windows of Milwaukee jewelers 
showed signs of Christmas before Thanks- 
giving, they have become more and more 
resplendent during the past week. The win- 
dows of the R. Seidel Co. can boast of two 
miniature Christmas trees, brilliant with 
electric lights and ornaments. Fire in the 
window of the Bunde & Upmeyer store was 
caused by a short circuit in the wiring of 
the lights on a tiny Christmas tree. Passers- 
by, noticing the blaze, called the fire depart- 
ment and the fire was extinguished with 
little loss. The fire department has issued 
a warning that every precaution be taken 
in the use of electricity and other lighting 
features used in window displays in an ef- 
fort to minimize the number of accidents 
due to fire. 


State jewelers are concerned with the an- 
nouncement that the validity of the Wis- 
consin apprenticeship law, which imposes a 
penalty for violation of the working agree- 
ment between indentured minors and their 
employers, has been upheld by R. M. Hoyt, 
deputy attorney general, in an opinion to 
the Wisconsin Industrial Commission. Mr. 
Hoyt held that the apprenticeship statute is 
part of the legal machinery of the State for 
instruction of its youth in useful occupa- 
tions, and that as a result the State may 
compel compliance with its provisions. Un- 
der the apprenticeship law, either party to 
an indenture who fails to perform any of 
the stipulations may be forced to forfeit not 
less than $1, nor more than $100, such for- 
feit to be collected on complaint of the In- 
dustrial Commission and paid into the State 
treasury. 

Milwaukee business men in general do not 
appreciate fully the value of the network of 
concrete roads which encompass the city as 
assets to Milwaukee’s commercial life, it is 
pointed out by Arthur Kuesel, of the Kuesel 
Bros. Co. The increase in business experi- 
enced during the last few years by business 
men here cannot be accurately estimated. 
Many jewelers now make their purchases 
in Milwaukee because of the easily accessible 
means of getting here, when, were it not 
for the roads, they would probably make 
other arrangements. The roads are also the 
source of great saving to these smaller 
dealers who come in to Milwaukee in auto- 
mobiles. By filling up the rear of their cars 
with bulkier articles in the jewelry line, 
such as clocks and silverware, they are able 
to realize a great saving in freight and ex- 
press charges. 








The business of Foster Bros., one of the 
oldest concerns in Greenfield, Mass., has 
been sold to C. A. McKenney, of Machias, 
Me., who will continue to conduct the busi- 
ness. The Foster concern was founded in 
1864 by the late Clarence F. Foster, at its 
present location. It was further enlarged 
by a partnership with his brother, Wendell 
F. Foster, of Waltham, in 1893. The firm 
name was then changed to Foster Bros. 
Upon the retirement of C. F. Foster, the 
senior partner, P. W. Foster, son of W. F. 
Foster, was admitted to the firm. 
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August Kalbitz, Redbud, IIl., was a busi- 
ness caller the past week. 

Mr. Farris, of Handy & Harmon, Inc., 
New York city, called on local trade here 
the past week. “ 

Robert Monaghan and family of Gilles- 
pie motored to St. Louis last week and filled 
in on Christmas merchandise. 

J. J. Menges, head buyer for Mermod, 
Jaccard & King Jewelry Co., has just re- 
turned from a trip of several days to New 
York markets. 

Vincent Virzie, now doing a jewelry busi- 
ness at 1007 Franklin St., will move to room 
24, DeMenil building, corner of Pine and 
7th St., after Jan. 1. 

S. J. Gutfreund, of Gutfreund-Arnold 
Jewelry Mfg. Co., has returned from a trip 
of several days in the south. He is optimis- 
tic as to the holiday business. 

J. H. Crompton, of Erber Crompton Mfg. 
Co., has just returned from a southern trip 
and reports retail business considerably bet- 
ter than at this season last year. 

The Universal Watch & Jewelry Co., 
formerly of 901 United Home. building, has 
closed its doors. The concern was engaged 
in watch repair and jewelry work for the 
trade. 

L. D. Kidwell, of Decatur, Ill, called on 
the wholesale trade here the past week 
getting merchandise for his store’s Christmas 
business. He believes that the business chis 
year will far surpass that of last year. 

John W. Ray and wife, Hardin, Ill., were 
here last week making some holiday pur- 
chases for their jewelry store and visited 
with his father, H. G. Ray, who conducts 
a watch repair business in the United Home 
building. 

John Bolland, Sr., president of the Bolland 
Jewelry Co., who underwent an operation 
a short time ago, has left the hospital and 
is at his rooms in the new Chase Hotel. He 
is expected to be able to be down town be- 
fore many days. 

A. Weiss, 1002 United Home building, is 
the inspector for the Iilinois traction sys- 
tem and has also added a line of jewelry 
to his watch repair work. He maintains a 
display case in the lobby of the building 
just in front of the elevators. 

Mr. and Mrs. Louis Gutfreund have re- 
turned to their home, 3311 Shenandoah Ave., 
after several weeks in the hospital. They 
are much improved and Mr. Gutfreund is 
able*to be up and about the home although 
he is in no condition as yet to resume his 
duties with the Eisenstadt Mfg. Co. 

Morris Eisenstadt, president of the Eisen- 
stadt Mfg. Co., celebrated his 65th birth- 
day Nov. 22. He was the recipient of many 
congratulations from friends and the mem- 
bers of the firm. He has spent a busy life 
and probably has done his greatest work for 
the trade as president of the Jewelers’ Pub- 
licity Association. 

One of the neatest Christmas windows in 
the city is that of the Stumpf Jewelry Co., 
on Franklin Ave. The window is shallow 
and not very wide but contains considerable 
jewelry neatly displayed on three revolving 
stands which are beautifully decorated and 
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well lighted for night as well as day use. 
There are several decks properly spaced for 
the effective display of the goods. 

The Kassel Jewelry Store, Cape Girar- 
deau, Mo., is installing new wall cases and 
making general improvements in their store 
for the holiday season. This is one of the 
best jewelry stores in southeast Missouri. 
Their success is largely due to their activity 
and work for the interests of the community 
in general. It is hard to find two young 
men who enter so enthusiastically into public 
work in any community. 

Those who are in a position to know claim 
that J. Key, of the Key Watch Co., has 
something in the line of radio development 
that is going to be a big surprise. For 
several months past his spare time has been 
devoted to his device and rapid improve- 
ment has been made in perfecting the de- 
vice since he first got the idea. Mr. Key 
is a very thorough mechanic and if the 
article produced pleases him it is sure to 
meet with the approval of others who will 
use it. 











land, Ore. 

Emanuel Levy is visiting the San Joaquin 
Valley, making his longest stop at Fresno. 

J. E. Summers, with H. C. Van Ness & 
Co., has just returned from a trip to Los 
Angeles. 

C. McLeod, surviving partner of the firm 
of Bangs & McLeod, has announced his in- 
tention of continuing the business by him- 
self. 

Adolph Koshes, manager of the Los An- 
geles office of the California Jewelry Co., 
is visiting the Coast headquarters at 704 
Market St. 

Mark Sena, back from the Sacramento 
Valley, states that he heard hopeful pre- 
dictions regarding the holiday trade. Mil- 
ton Haney, of Haney & Poole, Marysville, 
reported business to be very good. 

Ye Hallson Weekly Herald announces the 
recent wedding, in China, of Clarence Bing 
Chan, well-known jeweler of this city, to 
Mew Chee, a native of South China. The 
bride and groom are expected in San Fran- 
cisco shortly. 

Considerable remodeling and decorating 
are in progress at headquarters of the Oneida 
Community, Ltd., 150 Post St. Horace H. 
Allen, Coast manager for the Community, is 
having the changes made in order to afford 
more room in the general office. 

The new Manufacturers’ Agents’ Associa- 
tion of the Pacific Coast is preparing to hold 
a luncheon at the Commercial Club. Ira W. 
Smith, whose headquarters are Los Angeles, 
has been appointed director-at-large for that 
territory and has taken up his new duties 
with enthusiasm, He will handle any asso- 
ciation questions that may come up in the 
south. 

Edson Adams, president of the Edson 
Adams Co., 133 Geary St., has just been 
elected one of the frecholders of the city 
of Piedmont. This delightful residence dis- 
trict, although entirely surrounded by Oak- 
land, is an incorporated city and it has elect- 
ed 15 freeholders to assist in framing a new 
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charter. Mr. Adams has lived in Piedmont 
for nearly a dozen years. 

A very enjoyable luncheon was tendered 
to Miss S. Fricou, of the International Si. 
ver Co.’s San Francisco offices, on the oe 
casion of her leaving the staff to prepare 
for her coming wedding. Her fellow em. 
ployes tendered the luncheon to Miss Fricoy 
who is very popular and had been with the 
International Silver Co. for five years. She 
will be married some time in December. 

Charles Weinshenk, Sr., is in Eureka and 
Charles Weinshenk, Jr., of Chas. Weinshenk 
& Son, just back from a long tour through 
the Pacific northwest, said, regarding con- 
ditions there: “Conditions have very much 
improved, except in certain sections of Idaho 
and Utah, where the farmers, disgusted with 
the low prices obtained for sugar beets last 
year, all put in potatoes. Now the price 
of sugar is up, and so many potatoes were 
grown that there is practically no market 
for them.” 


T. P. Bennetts, F. C. Plate and E. M, 
Benard, all of the International Silver Co,’s 
headquarters here, have feft to attend the 
sales convention of the International Silver 
Co. at Meriden, Conn. R. S. Morse has 
been added to the San Francisco force of 
the company and E. P. Schroeder, who has 
been in the Los Angeles office of the Inter- 
national for some time past, has been trans- 
ferred to this city. E. G. Graham, who 
was formerly in this city, will henceforth 
travel out of the Los Angeles office of the 
concern, 

A wedding that has created much interest 
in the trade was that of Silas Tanner, tray- 
eler for the Gorham Co., and Miss Cora 
Pomroy, who has been in the San Francisco 
office of the Gorham Co. for the past five 
years. The ceremony took place on Nov. 25 
at the home of the bride in the presence of 
a number of guests, including the Gorham 
staff. Many of their friends “said it with 
silverware.” The bride’s especial pride is a 
Gorham tea set, which is already doing serv- 
ice at the charming bungalow which the for- 
tunate couple own at Burlingame. 

California jewelers visiting the trade last 
week included: Ernest Mueller, Eureka; 
Alexander Noack, and Carl Noack, of the 
Charles J. Noack Co., Sacramento; A. E 
Opliger, Napa; Thomas White, of A 
White, Inc., Vallejo; L. Cheney, of Cheney 
& Pruett, Bakersfield; David Goodfriend 
and son, of Goodfriend & Traub, Salinas; 
P. J. Koke, of Koke, Slaudt & Livermore, 
Los Angeles; Andrew Sieback, Antioch; 
Adolf Koches, of Jacob Weinstein, Los At 
geles; W. Joung, of William C. Lean, San 
Jose; F. W. Frisch, Healdsburg, and H. Y. 
Katayama, of Guadeloupe. 

One day, recently, visitors to the office 
of H. K. Gute were astonished to find Bi 
K. Gute, Jr., in his shirt sleeves, polishing 
silverware. When urged to reveal the cause 
of such unwonted industry, he said: 
had a parcel of silverware, done up in a rub- 
ber band with a match-box near it. At 
customer’s, I opened the parcel, and he said, 
‘I don’t want that dead stuff.’ I polished the 
silver, on getting back to my hotel. Next 
day I showed the customer other goods, 4 
just carelessly opened up the silverware 
‘That’s good stuff,’ he said, and gave 4 fine 
order. The moral is, polish up now 
then, and remember matches don’t mix Wi 
silverware—not if you want to sell it. 
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LE. L. Tiffany, Taft, is in Los Angeles 
with his family for a combined business and 
pleasure trip. 

Samuel Prager, 741 S. Spring St. has 
opened another store on Vine St., Holly- 
wood, near Hollywood Blvd. 

B. D. Traut, a haberdasher at 2122 W. 
Jefferson St., has just opened a jewelry de- 
partment on one side of his store. 

J. S. Hornick, traveling for the Paul D. 
Walsh Co., has just returned from an ex- 
tended business trip through the north, 

The Roy Jewelry Co., just established at 
621 Pantages building, will specialize on 
high-class diamond and platinum goods. 

Albert Meyer and M. E. Smith, repre- 
sentatives of the Meyer & Talbott Co., are 
both out on the road making their last trips 
for the year. 

Leo Roth, who has been with the E. 
Bastheim Co. for several months, is now 
assisting Leon Juda in calling on the Los 
Angeles trade. 


The traveling representatives of the Los 
Angeles office of A. I. Hall & Son, San 
Francisco, are out on their respective routes 
and report business very good. 

J. W. A. Kortenhaus is again with the 
Pearlin Jewelry Co., 338 S. Broadway, for 
the holiday season. His regular vocation is 
that of a manufacturer of art goods. 

James A. Montgomery, president of Mont- 
gomery Bros., who have been making a spe- 
cial drive on the sale of watches, advertising 
them extensively, reports that on a recent 
Monday his house sold 100 watches before 
1 o'clock P. M. 


Ben Klein, Los Angles _representa- 
tive of S. Kaplan & Co., New York dia- 
mond cutters, is making his annual Fall trip 
to the metropolis, expecting to return about 
Dec. 10. In a letter he reports. that dia- 
monds are advancing in price. 

F, C. Plate, one of the local representa- 
tives of the International Silver Co., recently 
received a letter asking if he would be able 
w attend the 1847 Rogers Bros. Salesmen’s 
wnvention, beginning Dec. 18 at Meriden. 
le answered that he hoped to be able to do 
$0, 

A. E. Dodds, formerly in business in 
Glendale, a suburb of Los Angeles, has 
taken the position of head of the watch- 
‘epair department in Hamburger’s store. E. 
0. Jones, formerly in charge, has been trans- 
lered to the sales division of the watch 
and clock department. 

After three months’ vacation, during which 
ie and his wife made a tour by way of San 
Francisco, Portland, Seattle and Vancouver, 
Can, to the Yellowstone Park, John Blohm 
S$ again at his old place as manager of the 
silver department of Feagans & Co. He 
lad a very enjoyable vacation and feels 
much better than when he left. 

The following additions to the forces of 
tagans & Co. have been made for the holi- 
“ay campaign: Crawford Bonter, recently 
‘tom Canada, in the silver novelties depart- 
ment; H. A. Leonard and W. L. Tregea, 
watch department; Frank Walton and Oscar 
omer, watch-repair department; P. Frasier 
Martin and Lynn W. Felch, gold department, 
and Losen Janes, silver novelties. 
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Following are the names of some of the 
out-of-town jewelers who have been in Los 
Angeles recently: Mrs. Charles Connor, 
Pasadena; L. R. Gillett, Watts; A. E. 
Brown, Montebello; Mr. Asher, of the 
Asher Jewelry Co., Santa Ana; George 
Bower, Upland; Mrs. Sutherland, San Pe- 
dro; E. L. Tiffany, Taft; F. D. Keeley, 
Long Beach, and Charles E. Perham, San 
Pedro. 

Herbert Brandt, of the E. Bastheim Co., 
has left for the northern part of the State 
on a business trip and expects to be away 
until Christmas. Elmer Zimmer, of the same 
concern, is ‘making a trip through Arizona, 
New Mexico and Texas. He geports that 
he is doing a satisfactory business and that 
conditions are steadily improving. He 
thinks next season will show a marked im- 
provement throughout the entire section he 
visited. 

Karl Zimmer, cameo engraver, 308 Mason 
building, who passed away recently as the 
result of an attack of pneumonia after three 
weeks’ illness, was well known in New York, 
where he worked for many years before 
coming here. He was a twin brother of 
Fritz Zimmer, lapidary with William Petry. 
The friendship and respect of many friends 
were evidenced by a large attendance and 
an abundance of floral offerings at his 
funeral. 

H. B. O’Brien, a director of the Inter- 
national Silver Co. and chairman of the 
sterling hollow-ware committee, who has 
been here, accompanied by his wife, has 
started homeward, going by way of the 
Grand Canyon, and thence to Shreveport 
and through the southern States. E. G. 
Jackson, who has been doing missionary and 
sales-promotion work for this company, has 
been transferred to the Los Angeles office 
and will look after all the plated hollow- 
ware lines. 

O. S. Balzer, manager of the jewelry de- 
partment at A. Hamburger & Sons, will 
make another buying trip to Europe this 
Winter. He has engaged passage on the 
Aquitania for her sailing of Feb. 13, and 
has also reserved hotel accommodations in 
Leipsic, where he expects to attend the fair, 
as he did last season. Beginning with the 
jewelry department, Mr. Balzer has been 
promoted from time to time until he is now 
in charge of 14 departments in this mam- 
moth store. The jewelry department now 
employs 20 salespeople in the gold and nov- 
elty jewelry sections, 15 in the silverware 
section, and three in the watch and clock 
section. The method, first tried last year, 
of having part of the force work at night, 
getting stock ready for the next day’s sales, 
has again been put in operation and is work- 
ing out successfully. 

Ira W. Smith, manufacturers’ agent, is 
just passing his 25th anniversary as a travel- 
ing salesman, 23 years of which time he has 
represented jewelry lines. During the 25 
years, he has crossed the continent 63 times, 
has been in every State in the Union, in 
Canada, and in Mexico, and has visited every 
large city in this country, as well as, of 
course, a great many smaller ones. He re- 
ports that his business during the past year 
has made a very substantial increase over 
last year, and he predicts that unless some- 
thing unforeseen occurs, next year’s busi- 
ness will be still better. As heretofore an- 
nounced, he now has Roger W. Cannon as- 
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sisting him. Mr. Cannon has just returned 
from San Francisco, and both Mr. Smith 
and he will remain home until Jan. 1. After 
that date Mr. Cannon will start out again 
on an extended trip. 











Gibson, Miss., was in the city last week on 
a buying trip. 

Albert Robichaux, Lafayette, is in the 
city purchasing stock for the trade at home, 
where he says business is remarkably good. 

Charles. A. Fincke, manager of the audit- 
ing department at Hausmann’s, is confined 
at home by illness, but was much better when 
last heard from. 

Local jewelers are showing quite a dis- 
position to participate in the advertising 
campaign suggested by the nations! publicity 
committee of the A. N. R. J. A A large 
number are now adv rtising under that ar- 
rangement with a view of increasing their 
sales during the holidays. As a matter of 
fact the benefits are already being more 
than realized. 

The two married daughters of Louis 
Hausmann, president of Hausmann, Inc., 
arrived from New York the other day just 
a week in advance of the time he expected 
them. Mrs. Myron Extein and Mrs, Leo 
R. Straus will spend the interval from now 
until the holidays with their father and 
mother, leaving in time to reach New York 
before Christmas. 

The Hausmann’s report. business greatly 
improved during the last two.weeks or more, 
with promise for an excellent trade from 
now until the close of the Christmas holi- 
days. A similar experience is reported from 
other quarters, where jewelers are kept busy 


‘with the sale of every variety of article, 


popular at Christmas. Activities at Haus- 
mann’s has necessitated keeping open an 
extra hour. 

News comes of the death of Warren 
‘Rivarde, formerly of this city, but recently 
of Beaumont, Tex., where he was employed 
as an expert watchmaker with A. R. Mather. 
Mr. Rivarde was a native of New Orleans, 
learned his trade here, where he had many 
friends. He was not only efficient in his 
business, but was of a kindly nature and 
popular with all who knew him. He learned 
his trade here about 35 years ago. He was 
50 years old at the time of his death. 








A south plate glass window in the estab- 
lishment of R. S. & J. D. Patterson, Inc., 
Huron Ave., Port Huron, Mich., was shat- 
tered one night recently in what is believed 
to have been an attempted display window 
robbery. A half-brick was thrown through 
the glass with such force as to leave the 
missile on the floor about 10 feet from the 
window inside the store. Pedestrians who 
were near the scene at the time said that 
they saw a man jump into an automobile 
and escape. At the time the missile was 
thrown, no one was in the immediate vi- 
cinity of the store. There were about $1,000 
worth of watches on display in the window, 
as well as other jewelry. The brick broke 
a hole in the glass too high for a person to 
reach the jewelry. 
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That this department shall prove mutually bene- 
ficial to our readers, it is desirable that the mem- 
bers of the trade generally communicate with Tus 
Jeweers’ CircuLar regarding any advantageous 
device or plan which they are utilizing in cen- 
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HREE thousand dollars increase in 

gross sales for May over May a year 
ago. June showing a 65 per cent. increase 
over June a year ago. In these two sen- 
tences you have the results of a successful 
direct advertising campaign by a middle 
west dealer ! 

These results were achieved by a total of 
only four mailings in May, for instance, 
three cards and one folder, and at an aver- 
age cost per mailing of about $35. 

“But how did he do it? What is the 
secret of such phenomenal results?” you in- 
quire. 

“There is nothing startling about it and 
nothing strange, except its persistence and 
continuity,’ is the frank confession of the 
man who planned and produced the cam- 
paign. 

The different pieces in the campaign were 
of the simplest possible form—government 
postal cards. They were printed in one 
color, with a very small amount of good 
“copy” (as the professional advertising man 
terms the words in an advertisement) and 
a simple series of pertinent pictures. 

In these two words, persistency and 
continuity, you have the secret of all suc- 
cessful retail direct advertising. But the 
two words presuppose a plan. And a plan 
calls for the proper execution. 

_ “How do 1 plan my direct advertising?” 
inquires the jeweler who would learn. 


Ask Yourself These Questions 
Businesses differ, of course; localities are 
not identical as to inhabitants, environment, 
°F competition, but from my lifetime in and 
with the retailing of merchandise, products 
and service, I have found asking one’s self 
a few searching questions is the first step in 
Planning, 

As for example: How many prospects 
have 1? How often (per year, or per sea- 
son, or per week, month or quarter) should 
I reach them to give an effect of persistence 
and continuity? How much can I afford to 





invest in direct advertising per prospect per 
year, season, week, month or quarter, as the 
case may be? These questions answered, 
we can ask some more specific ones as set 
forth in this table: 

Aim?—What is the aim of my direct ad- 
vertising? Sales? Inquiries? Good-will? 
Supplementary to other advertising—such as 
newspapers, or posters Supplementary, in 
some lines, to calls of deliverymen who take 
orders? Preceding the call of any sales- 
man? 


Appeal?—How will the sales story be- 


put up so as to make the strongest appeal 
to my prospects? Will it be through words 
(copy)? Or illustrations? Or heavy type 
display? Or unusual paper used for the 
mailing? Or a combination of one or more 
of these factors? 

Time of Advertising ?—Will my direct ad- 
vertising be mailed at some specific time? 
Such as hour? (That is, to arrive on after- 
noon delivery, or the morning ofe?) Or 
certain day in week? Or month? Season? 
Or some such event as birthday, anniversary, 
or the like? 

How Will It Be Made Individual in Its 
Appeal?—How to make an appeal which is 
necessarily duplicated in some manner, ap- 
pear as personal as possible? Will it be 
done through use of a filled-in letter? Or 
through appeals to certain sex? Or other 
personal characteristics, such as weight, 
height, corpulency and the like? 


This Letter Brought 66 2/3% Results 

Now let’s apply a few of our principles of 
planning. A jewelry establishment wanted 
to bring customers to their place of busi- 
ness—good-will, but they wanted to make 
sales at the same time. Their customers 
were mostly men, and largely men of the 
executive type. They had been using news- 
papers for “publicity” and they wanted their 
direct advertising to make a striking appeal. 
The first two paragraphs of a three or four 
paragraph letter show how it was done: 





The enclosed certificate was engraved 
for us in the United States Department 
of Printing and Engraving. 

We want you to test our store service. 
We want you to “test it out” at our ex- 
pense. For this purpose we are enclos- 
ing, without obligation to you, the real 
dollar bill. 

Did it pay? Though only 1,500 of these 
letters were mailed, more than 1,000—re- 
turns exceeding 6674 per cent.—came to the 
store and spent the dollar sent them and 
many thousands of dollars more! The lat- 
ter was filled-in with the name and address 
of the prospect, and though multigraphed, it 
appeared as if a typewritten one. 

How Much to Spend on Direct Advertising 

Had this advertiser stopped there, had he 
not continued to use newspapers and direct 
advertising, this letter would not have been 
entirely successful. Their persistence and 
continuity of appeal spelled success. 

This brings us to the sum to be invested 
in direct advertising. Quite naturally this 
percentage varies throughout the country, 
and no general rule can be laid down, but it 
is a fact that successful retailers of jewelry, 
clothing, furniture, hardware, and some of 
building materials, who invest 3 per cent. 
of their total gross sales in all forms of ad- 
vertising, in turn invest 25 per cent. of this 
3 per cent. in direct advertising. In other 
fields we know of appropriations for direct 
advertising which call for as high as 1 per 
cent. of the gross sales. 

Suppose your problem is to sell some prod- 
uct or service or equipment that lasts a long 
time and is therefore bought comparatively 
seldom, something in the line of silverware. 
One establishment facing this problem found 
they could build their complete direct ad- 
vertising campaign around a comparatively 
inexpensive souvenir. 

They then prepared a series of letters of- 
fering this souvenir to those who would call 
for it. They wanted “inquiries,” and so 
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Be sure your stock is 
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NEW YORK 


Chicago San Francisco Boston 


December 13, 1922. 
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made offer to all possible prospects, and then 
followed up those prospects who applied for 
the souvenir. They secured an added advertis- 
ing value by having the souvenir made from 
the same raw material as one of the prod- 
ucts they sold. Bankers, wealthy real estate 
men, prominent home owners went out of 
their way to get this souvenir offered for 
the asking, provided they went for it, who 
would probably have paid little or no at- 
tention to it had it been sent to them with- 
out a request. 


This Mailing List Produced 26% Inquiries 


The persistence and continuity is modified 
by the business, of course. A seasonable 
product which might be more in demand in 
the Spring would need be more continuous 
at that time. If you wish to push a product 
with a year-round demand, for example, plan 
your direct advertising campaign for certain 
times of the year when there will be less 
chance of conflict with some competing arti- 
cle or service. 

You would hardly call a life insurance 
salesman a retailer, but he is a retailer in 
effect, and one with a service in demand the 
year round. Moreover, every adult is a pros- 
pect! A specific example along this line will 
be indicative of what any retailer can do. 
He lives in a Michigan town. Did he sit 
and wait for customers to come to him? He 
did not. Did he try to see everyone? He 
did not. He made up a list of all his pros- 
pects and to these he sent a series of three 
letters, getting approximately 10 per cent. 
returns from the first letter, not quite 8 per 
cent. from the second, and slightly in excess 
of 8 per cent. from the third, or a total of 
26 per cent. inquiries from the complete list. 


Follow Them Until They Try, Buy or Die 


Jewelers who face the problem of too high 
a prospect list, take a bit of this Michigan 
man’s experience and apply it. Let direct 
advertising cull out the most interested first, 
and then concentrate upon that comparative- 
ly small list. 

In conclusion, planning of direct advertis- 
ing may be summed up in a sentence: Keep 
before your mind’s eye that you want some- 
one to do some one thing. Then, taking the 
advice of the establishment selling a product 
with an almost universal appeal—follow 
them until they try, buy, or die. 

Clip the table of questions quoted herein. 
Check up any new direct advertising with 
them, plan future campaigns by them. If 
you haven’t time to follow all the details 
yourself, you undoubtedly have some local 
Producer, at least a printer, who can help 
you follow the plan laid out. 


Spasmodic mailings are usually spasmodic 
in their results and not to be relied upon ; 
Plan for persistency and continuity—that is 
the secret of successful retail direct advertis- 
ing, 

Retail jewelers are prone to make faces 
at the mail order houses of Chicago and else- 
where. The secret of their success is their 
bersistency and continuity. Fred P. Mann, 
of Devil’s Lake, N. D.; Garver Brothers, of 
Strassburg, Ohio, and a whole host of large 
and small retailers in cities, towns, and vil- 
lages have turned the laugh of the mammoth 
mail order houses—by direct advertising— 
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planned for persistency and continuity of 
appeal! 


Co-operating for a Style Show 





HY couldn’t you co-operate with 
the other jewelers of your city, Mr. 
Jeweler, in putting on a big “Jewelry Style 
Show” in your show windows and stores? 
The general public in your city, in all 
probability, doesn’t realize that there are 
style changes in jewelry just as there are 
style changes in shoes and wearing apparel. 
So such a show would be an eye-opener for 
the public with consequent good results in 
increased business for the jewelers co-op- 
erating in the event. 

The affair could be given a great amount 
of publicity in the news columns of the local 
papers—newspapers are always glad to give 
space to news events for a group of mer- 
chants where they will ignore news stories 
put over by only a single event. And this 
publicity in the news columns could be 
backed up with advertisements by the indi- 
vidual jewelers and by co-operative ads 
whose expense was pro-rated among the co- 
operating jewelers. 

Of course the window displays during 
style show week should be very elaborate 
and interesting. It would probably be a 
good plan to unveil all the windows at a set 
time on some evening to start the event off 
with a bang. The stores themselves, too, 
should be beautifully decorated. And in the 
show windows and throughout the stores all 
the newest styles in jewelry should be em- 
phasized as strongly as possible. 

A stunt of this sort wouldn’t be very ex- 
pensive for any jeweler and it would focus 
the attention of the public on the local jewel- 
ry stores, with the result of appreciably in- 
creasing the business done by all the co-op- 
erating stores. 

Arrange now for a co-operative “Jewelry 
Style Show” in your city. 

The jeweler, who is also a watch expert 
can get a lot of free publicity in the local 
newspapers which will mark him as a live 
wire and a good man to whom to take watch 
repair work, if he will arrange to show how 
watches are put together. 

The demonstration might be staged either 
in the jeweler’s store or in the regular school 
room. Probably it would be best in the lat- 
ter place, as the presence of a lot of young 
people in the store might lead to confusion 
and damage to goods. 

The local newspapers ought to be in- 
formed of what is going on and should be 
invited to send reporters to be present at the 
demonstration and to write a report of it. 
Most newspapers, seeing in such an event a 
distinct advance in practicality by the local 
schools, would be eager to play up the dem- 
onstration as a good news story. 

In this way the jeweler would figure 
prominently in one of the leading local news 
stories of the day with splendid results in 
free advertising and publicity. 








Young Lady (on first visit to Western 
ranch): “For what purpose do you use 
that coil of line on your saddle?” 

Cowpuncher: “That line, you call it, 
lady, we use for catching cattle and horses.” 

Young Lady: “Oh, indeed. Now, may 
I ask, what do you use for bait ?—Infor- 
mation, 
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A Selling Opportunity for the Jeweler 





| connection with the opening of the 


school year there is another sort of goods‘: 


the jeweler handles that ought to be ad- 
vertised. That is automatic pencils and 
similar items. The stationery shops have 
recently taken over a great volume of this 
business, business which has been developed 
by the publicity given within a few years to 
certain new types of screw-feed pencils, 
The jewelers have received some of the 
business, but nothing like what might have 
been theirs had they taken up the line more 
enthusiastically. Of course the goods are 
properly a part of a stationery stock, but 
since they are made in gold and silver 
mountings and many times in very handsome 
and quite expensive styles, they are par- 
ticularly adapted to jewelry stocks. 





The Permanent Lead 
Pencil 


Instead of carrying a sometimes too 
long and a sometimes too short lead 
pencil, never just sharp enough, why 
not carry the pencil that always has a 
point, that is always just the right 
length, and that is ornamental and con- 
venient? 


The Blank pencil is a permanent lead 


pencil. It carries its own supply of 
extra leads. The point is always 
ready. No whittling, no running to 


the pencil sharpener. 

An ideal pencil for school children 
and students, 

Ideal for the busy business man, 

Ideal for a woman. No sharpening. 
Very ornamental, 

Hold fast attachment, 
pencil, prevents loss. 

Get one of these pencils and you are 
fixed for life. New leads obtainable 
everywhere. 

All the way from $1 up. Handsome 
gold style adapted to gift use. Each 
in a handsome case, name or initials 
engraved on the barrel. 


Greene’s Jewelry Shop 


part of the 











Smiles 





Stonewall Jackson Smith was looking 
for work and Barney was asking him the 
usual questions: 

“What’s your name?” 

“Stonewall Jackson Smith, 

“How old are you?” 

“Ahs twenty-seven yeahs old, suh.” 

“Are you married?” 

“No suh, Dat scar heah on mah head 
is wheah a mule done kicked me.”—The 


Life. 


suh,” 


x *k * 


“Say!” yelled the farmer, who owned 


the pond, “don’t you see that sign: No 
Fishing Here?” 
“I sure do,” said the disgusted fisherman. 


“The fellah that printed that sign knew 
what he was talkin’ about !”—E-change. 
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e No. 3705—Dorcas Design 
y) Cigarette Jar 45%” in 
height. $3.00 each, net. 





For Your Gift Trade— 
Cigarette Jars of Hawkes Crystal Glass 





You will find this newest product of Hawkes’ 
skill a profitable answer to your customers’ de- 
mand for “something new.’ Hawkes Crystal 
never appeared to better advantage than in these 
graceful jars for after-dinner cigarettes. 


Display a few of these jars in your window. They 
will earn you the appreciation of that large band 
of shoppers who insist upon combining good 
taste with moderate price when they buy gifts. 


Your profit is better than usual. 


T. G. HAWKES & COMPANY 
Corning, N. Y. 


Pacific Coast Office: 140 Geary St., San Francisco 
Canadian Office: R. G. Howe, 118 Coristine Bldg., Montreal, Canada 














Cut Glass 
Engraved Glass 
Rock Crystal 
Glass 
Sterling Silver- 
Mounted Glass 
Decorated Gold 
Glass 
Decorated 
Enameled Glass 
Auto Vases 
Desk Sets 
Cigarette. Boxes 
Monograms 
Engraved and 
Gold Decorated 
Colored Glass 
Old English and 
Irish Glass 
Period Glass 
Odd Matchings 


Inventors and Pat- 
enteces of Hawkes 
Famous French 
Dressing Mixing 
Bottle. 
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Announcement 


White Gold Mountings 


MADE IN 18-K. BELAIS WHITE GOLD 


Rings - Brooches - Scarf Pins 
Lavallieres - Earrings 


We also carry a complete line of solid 
gold jewelry in 10K and 14K yellow and 
green gold. 

Rings, brooches, scarf pins, lavallieres, 
earrings, Waldemar chains and cuff but- 
tons. Wonderful assortment of popular 
designs. 


American Movements and American 
Cases also on hand in gents’ and ladies’. 
Also Ladies’ Swiss Watch Bracelets. 


Write for Selection Package of Anything 
You May Need 


Prompt attention to all special orders 


Henry Davidson 
51 Maiden Lane New York 














V. CACACE takes great pleasure in announcing to the 
retail trade that he now has ready for immediate de- 
livery a wide assortment of 


14K Onyx Rings 
in black, green and sardonyx. 


Also an exceptionally fine line of assorted cameo 
brooches in 14K white and green gold, sizes 25M to 
55MM. with or without white gold La Valliere for 
diamond. 

Write for a memo package today. 


7. CACACE, 87 Nassau St.. New York. N. Y. 











The Last Word 


The last word in Ladies’ Rings is embodied in our 
newest 18K white large amethyst, topaz, ruby 
and acquamarine rings. Many set in prongs, 
some in buds, and others in handsomely engraved 
bezels, they are all fit for the first lady of the land. 


Mr. W. E. HATCH, 334 Fifth Ave., New York City 
Mr. V. B. HUME, 803 Heyworth Bldg., Chicago, II. 
Mr. W. R. LANDRAM, 140 Geary St., San Francisco, Cal. 


M. ALEXANDER 


NEWARK, N. 


J. 


= 


50 Columbia St. 
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How to Make a Small Store a 
Big One 











An Interview with W. R. Hotchkin, the Well Known Merchandising and Advertising Specialist, Published 
in The World Retailer 














oof PP HE best way to make a small store 

big,” began Mr. Hotchkin, “is to 
study the methods of the successful large 
stores in your city. 

“Study first their physical aspects. You 
will find that they are always roomy with 
plenty cf sunlight, that they are kept spot- 
lessly clean and in good, general condition, 
that they are always kept well painted, both 
inside and outside. Many small stores are 
allowed to go without proper attention to 
this important detail. They look old and 
shabby. A little bright, fresh paint is all 
that is needed to give them a clean, inviting 
appearance and set them apart from their 
neighbors. 

“Another thing which managers and 
other employes of most big stores possess 
is an ever-present and abundant enthusiasm 
which is evident to all who come in to shop. 
It permeates the whole establishment and 
draws the favorable attention of the public. 
The small storekeeper, on the other hand, 
is apt to drift into mediocrity and to be 
lost among neighboring stores for lack of 
energy and dynamic force. 

“Again, we find that the large store 
advertises daily feature offerings. The small 
dealer can do likewise. If he cannot afford 
to advertise in the newspapers he can an- 
nounce daily specials by means of personal 
letters or showcards placed in the windows 
the night before. In this way, provided the 
merchandise is attractive and unusual, a 
crowd can be collected every day. 

“If yours is a neighborhood store, as 
most small stores are, you must offer some- 
thing in the way of personal service and 
conveniences which stores downtown lack. 

“It is important to keep a complete line 
of staples so that people will purchase for 
their everyday requirements at your store 
rather than making an extra trip downtown 
for them. If people find that you are al- 
ways ‘just out’ of the particular size, style 
or color that they want, they will become 
disgusted and try their luck elsewhere. 

“Getting into a rut,” Mr. Hotchkin con- 
tinued, “is one of the chief dangers to 
successful storekeeping—accepting condi- 
tions as they exist—merchandising along 
out-of-date lines without realizing the fact. 

“New customers must be secured con- 
stantly; new methods applied to both buying 
and selling, or your public will get away 
from you. , 

“A store sells five things in addition to 
merchandise—service, information, advice, 
courtesy and protection. People will trade 
at your store if they like your service and 
receive courteous treatment. Courtesy is 
the most important factor in building a fol- 
lowing for your store. Many incidents 
arise in a store every day which try the 
Patience of the salespeople, but the best 
salesmen can so control their emotions that 
they present an wunruffled front to the 





customer at all times even under the most 
trying circumstances, 


~ - ws 


“A retail salesman should be a technical 
expert in the goods he sells. Books may 
be had on the manufacture and sale of 
various kinds of merchandise. Manufac- 
turers, especially those who advertise ex- 
tensively, are always ready to distribute 
literature on the uses and advantages of 
their products. In many cases they will 
provide technical experts to show the re- 
tailer how to sell and display the goods. 

“With certain classes of merchandise, it 
is well to have demonstrations conducted in 
the store. Some establishments make a 
permanent fixture of a demonstration booth, 
where rew lines of merchandise can be 
shown and explained by experienced demon- 
strtors on the payrolls of the manufacturers. 

“In approaching the prospect, the sales- 
man should be careful to talk facts and not 
opinions. The average customer is not 
interested in whether or not the salesperson 
uses the goods personally. In many cases 
a woman considers herself in a different 
social class from the salesperson, and the 
very fact that the latter uses the article in 
question, especially if it is a piece of wear- 
ing apparel in which style and individuality 
are desired, may prejudice her against the 
merchandise. 


Authoritative Information 


“In giving an opinion on the good points 
of a particular piece of goods, it is well 
for the salesman to quote some well known 
authority rather than to assume personal 
responsibility for the statement. 

“Never force your arguments on the 
prospect. If she seems inclined to talk, do 
not interrupt her, but give her a word of 
encouragement now and then and make her 
feel that you respect her opinions and judg- 
ment. 

“It is possible to force an article upon 
a customer, but this policy does not pay. 
The most valuable salesman is one who can 
make friends for his store with every sale. 
Keep a list of the names of your customers 
and commit it to memory. When a cus- 
tomer whom you recognize comes in to 
make a purchase address her by her name 
if possible. If you do not recall the name 
make some other indication that you 
recognize her. Frequently the name will 
come back to you after the customer has 
spoken a few words in reference to a 
previous purchase or past incident which 
occurred in the store. 


Suggesting Purchases 


“The best salespeople frequently suggest 
the purchase of other merchandise in addi- 
tion to that which the customer came in to 
buy. When calling attention to merchandise 
which bears no particular relation to that 
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which the purchaser asked for, you must 
always have a new story to tell. It must 
be a new arrival, a new fashion, or an 
article which has recently been reduced and 
offers exceptional value -for the money. Or 
you must suggest a new use for a recognized 
piece of goods or call attention to merchan- 
dise which has been purchased to sell at a 
special price. 

“A real merchant who starts a neighbor- 
hood store will consider the possibilities of 
his community. He will study the occupa- 
tions of his prospective customers, their 
tastes and requirements, the size of their 
incomes, their living conditions. He will 
ask himself, how many people can I expect 
to reach and what class of trade shall I 
plan for? 

“Merchandising features should be de- 
signed to attract all classes of people in 
the community. A man is a mighty poor 
merchant who does not keep his store be- 
fore all possible buyers in his neighborhood. 
If every person in the district does not 
enter the store at least once he is not a real 
merchant. 


Timely Merchandising 


“Public respect for a store is gained only 
by originality. An imitator may be success- 
ful for a time but he is always far behind 
the leader. 

“Don’t spend all your time watching your 
competitor. It is infinitely more important 
to keep your hand on the public pulse and 
to sense the popular fads of the hour. Keep 
in touch with current events and keep in- 
formed on subjects which are for the 
moment of great popular interest. Use this 
knowledge in your merchandising schemes. 
This is the most timely and effective kind 
of advertising. 

“Always keep several jumps ahead of 
your competitor. If you know what goods 
he is buying find something better. Don’t 
think only of how cheaply you can make 
your purchases or how many discounts you 
can get on a quantity order. This policy 
is the cause of many failures in the retail 
business. When you buy, always keep the 
preferences of your prospects in.mind. Buy 
the kind of goods that they want—goods 
that will make satisfied customers for your 
store. 

“No business that unloads cheap, unre- 
liable merchandise on the public can be 
permanently successful. Repeat business is 
the only profitable business. It is the 
marginal sales upon which you must realize 
your profits. 

“If you are wise, you will feature 
well-known, popular brands of merchandise 
in your windows and on your counters. 


Advertised Goods Work for You 


“An average of $600,000,000 is spent 
annually in national advertising. It is safe 
to assume that this money would not have 
been spent unless the advertisers were 
pretty certain of satisfactory returns on 
their investment. With the help of this 
tremendous amount of publicity, $10,000,- 
000,000 worth of goods are sold every year 
through retail merchants in various locali- 
ties. Is it not worth your while to share 
as much as possible in these tremendous 
returns? 

“Advertised goods are easy to sell, they 
have a rapid turnover, and yield satisfactory 
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No. OA. Leather Telescope 





9-13 Maiden Lane, New York 


Rueckert Manufacturing Co. 


TRAYS and TRUNKS 


162 Clifford St., Providence, R. I. 








SAMPLE CASES 





Everything for 


The Jewelry Salesman 
No. 2172, Earring Case 





220 Post St., San Francisce 
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OUR WORKMANSHIP AND QUALITY ARE UNSURPASSED. 


DOUBLE 
ACTION 


ACTUAL 
SIZE 


KEEN-POINT 
Neatest Waldemar or Sautoir Pencil on the market Finished 
engine turned, chased or plain in Sterling Silver. 12K 1/20th, 
14K Gold filled and 1/10th Silver plate. 
We also make the largest 





SMALL line of lingerie clasps in the r 


world—all sizes, shapes and 
designs. Made in 10K, 14K, 
10K 1/20th Plate and Sterling, 
7 brocaded, engine turned, en- 
graved, pierce lined and 
striped inlaid. Note lingeries 
Nos. 10 and 11. This is the 
newest pat. hinged Lingerie 
Clasp with a double hump. 
No rivets. Will firmly hold 
the thinnest piece of silk as 
well as the thickest lingerie. 


D8, Aden fe. =~ 


Auburn, Providence, R. I. L sited : 
ASK YOUR JOBBER FOR SAMPLES. 
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No. 500—GAME CHEST 





Supplement and New Price List Now Ready 


Owing to the fact that since issuing our Catalog No. 26 we have 
brought out a number of articles, which have proven to be most 
salable, we are pleased to present to the trade a supplement Catalog 
illustrating and giving full description of these new numbers. 


Learn About Our Wonderful Complete Line 


Western Tray and Case Company 


Established 1864 
427-429 Plum Street 


Jewelers’ Show Case and Window Display Trays 
Wholesaler Jewelers’ Trunks, Telescopes, Trays and Cases 


Cincinnati, Ohio 











Cut No. S. F. 


Advertising these rings steadily in your local 
paper will create a demand (desire). 


Many people will get interested after seeing 
the “Ad” regularly who otherwise would never 
think of buying one. TRY IT, and be con- 
vinced. 


BUFFALO JEWELRY MFG. CO. 


“The Mail Order House” 
Brisbane Building Buffalo, N. Y. 








90% of the Business Men that fail come from the ranks of the Non-Advertiser. Play Safe and 
= Advertise, 


Write for our Free Cut Service. 


SEND NO MONEY 


2 GENUINE DIAMONDS 4/100 Each 


Surprise your WIFE 


ON THE NEXT ANNIVERSARY 


Solid Gold 3 Genuine Diamonds 4/100 ea. 
eee tooks pind Weare 
Gold Top —_ 
Genuine { Soy 20Kt. 
Hope Ruby ee White Gold 
$25.00 ye Real 
Send ate oon 





of the nearest 
jeweler and the 
ring will be sent 
for inspection. 


FREE 


without diamonds 
same price. 


Cuts fur- 





local 


Insert this ad in your papers. 
nished without charge with one ring or more. 


cuts in all emblems and iniials | WRITE for WHOLESALE PRICE 


With One Ring or 


——— 
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Storekeeping Department. 


profits if merchandised intelligently. And 
they are goodwill builders for your store. 
They are seldom returned. They make 
satisfied customers and lend dignity and 
stability to your business, no matter how 
small it may be. 

Keep Complete Stock 

“Present the attractions of your mer- 
chandise from the viewpoint of the pur- 
chaser rather than that of the seller. 
Visualize the goods in actual use amid home 
surroundings. 

“The only way to be sure of holding your 
trade is by conducting a store that meets 
all the requirements of its patrons. It is 
important that stocks be complete. Go over 
all departments, especially the weak ones, 
regularly. Some departments which show 
only a small volume of business and small 
profits are valuable as good-will builders. 
Many departments which at present do not 
yield substantial profits can be built up by 
more intensive merchandising and more in- 
telligent buying. 

“Marking down merchandise in order to 
sell it is an indication of weakness. Any- 
body can sell goods if they are priced low 
enough. Price reductions are frequently 
made necessary as a result of bad judgment 
in buying and poor merchandising. Suc- 
cessful merchants put quality first and price 
second. But mistakes in buying are bound 
to occur and it is therefore necessary to 
feature price reductions once or twice a 
year. 

“Don’t invest your capital in slow sellers. 
Get rid of the slow numbers and sell what 
people want! 

“The best way to discover slow selling 
merchandise is to tag the goods with a 
serial number which indicates the year, 
half-year or month in which the goods were 
bought, this figure being placed above or 
in connection with the cost figure. For 
instance, goods put in stock September, 
1921, might be marked “921-4872”—the “9” 
standing for September, the ninth month, 
and the “21” indicating the year. The other 
figures carry the cost cipher. Thus, 1121 
would indicate November, 1921, while 122 
would signify January, 1922. 

“The perpetual inventory, now a feature 
of all the best informed stores shows 
accurately at all times just how each stock 
stands, how long the goods have been 
inactive, and exactly what turnovers are 
being made. 

“Be courteous, sell what people want and 
keep up with the times. These are the big 
three of successful retailing.” 











The Fisher Jewelry Co.’s Attractive 
Store in Pueblo, Cal. 


HE store of the Fisher Jewelry Co., 
Pueblo, Colo., was entirely destroyed 
by a flood last year, and the new establish- 
ment is illustrated herewith. The two safes 
visible in the rear on either side were the 
only things that were saved in the way of 
fixtures, The large safe in the center is a 
new one and is used to store silverware. In 
this way a saving is effected on fire insur- 
ance, 


The fixtures are birch with a light ma- 
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hogany finish. The wall cases are 12 feet 
long, as are the second and third sections 
of the horseshoe-shaped case. The watch 
and diamond departments are located at the 
left and right hand sides of the store, re- 
spectively, and well in front. The fixtures 
contain about 70 drawers and 12 large cup- 
boards, giving ample room in which to store 
advertising matter, boxes, etc. Fourteen 
lights are arranged around the top of the 
cases, four large globes between the sec- 
tions of the wall cases and nine 160-watt 
lights in the three rows extending down the 
center, 

Mr. Fisher keeps close tabs on his stock 
and has a convenient accounting system. 
His cash register indicates the “cash ex- 
empt,” “cash taxable,” “cash repairs,” 
“charges exempt,” “charges taxable,” “charge 
repairs,” received on account” and “paid 


27-7 | 
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Timely Windows 
Another Way of Displaying Decorated 
Wedding Rings 

A SUCCESSFUL window display need 

not always be obvious in its intention, 
Many times subtle suggestions produce even 
better results. One little display window 
along these lines and which rather charac- 
terized the store it represented was one de- 
voted entirely to an exhibit of decorated or 
emblemmatic wedding rings. A sign ap- 


peared containing only four words as fol- 
lows: » 


Present Day Wedding Rings 


Each ring was exhibited on a small velvet 
mount, there being behind each one cf these 
mounts a small metal calendar holder bear- 
ing a calendar representative of each month. 





otaint be ee ee Ee ee 


THE NEW STORE OF THE FISHER JEWELRY CO., PUEBLO. COLO, 


out.” These totals are put in a book every 
night and at the end of the month he knows 
the amount of government tax, repairs, etc., 
etc., without very little extra work. 

The optical department is located at the 
rear of the store at the right and is in 
charge of a registered optometrist. One of 
the show windows is often used for a spe- 
cial optical display. 

Over the store is an attractive lodge room 
owned by the jewelry firm. Here meet a 
number of different lodges and clubs. Par- 
ties and dances are also held here. This 
plan does much to give excellent advertising 
to the jeweler. 








Singleton: “Do you agree with the 
doctors who consider kissing dangerous ?” 

Benedick: “Oh, yes.” 

Singleton: “What dread effect do you 
think is likely to arise from it?” 

Benedick: “Marriage.”—Edinburgh Scots- 


man, 


Twelve rings were so displayed with twelve 
calendar months indicating their appropriate- 
ness for each month of the year with the 
designs harmonizing with the months before 
which they were displayed.—C. T, H. 
* * * 
A First-of-the-Year Window 

[ MMEDIATELY following New Years a 

window appeared in a store of a New 
England jeweler devoted entirely to a dis- 
play of bells—dinner gongs, table bells, alarm 
clocks and in the rear a big chime clock. 
Everything that had a “ring” to it was in- 
cluded, yet the window was not overcrowded, 
A placard with a border of bells presented 
the following words: 


May 1923 Ring in Happiness 
Prosperity’ and Success 
G. T. H. 








See forthcoming issues of THE JEWELERS’ 
CircuLar for live articles on “Price-mark- 
ing and Profit Figuring.” 
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Galalith 


Pendants 
La Vallieres 


Bakelite ana 


Earrings 
Necklaces 


The Delight of Your Christmas Trade 


ABSE BROS. 


155 Broadway Brooklyn, N. Y. 
Order Through Your Jobber 








Wire Mesh 


Silversmiths 


Cut Gin 


Manufacturers 
N. Y. Wire Frame Co. 


703 Second Avenue 
New York 











Engravers and Carvers 


We Specialize in Carving 


WEDDING RINGS 
Jos. DeNatale & Bro. 


82- 84 Nassau St. Phone: John 3116. New York City 








KEITH~ LANDIS 
Electric Clock 


Insured x) Better 
Accuracy Dealer Profits 


KEITH-LANDIS CORPORATION 
337 West Madison Street - Chicago 25 West 45th Street, NEW YORK 
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The Protection Ring Guard 


Has No Points to Catch or Scratch 


EASY TO PUT ON 
Made in 14K Da and White 


The Lion Safety Pin Clutch Co. 
81 Naseau St., New York 





Pat. Feb. 20, 1917 Pat. May 25, 1920 
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SEND US YOUR SPECIAL ORDERS FOR 


EMBLEMS 
gp, BADGES 
: , ; School, College MEDALS 


Fraternity Pins 















ii se 4 a and moe co. 
J. JURGENSEN, 23 Fifth Ave. NEW Y 









ARTHUR JOHNSON MFG. CO., 
14-16 Church St., New Veok 











Genuine 





a ee Directory 


high), Deer Teeth (small), 
Imitation Elk Teeth. Each la- 
beled correctly, on Memo. 


Novel, unique Rings, Brooches, etc. 
14 K. solid gold, grapevine design, 


beautifully made and very taking. 

Made in the — ‘Gold Belt’ on $ 

the Black Hills, So. Dakota. Sell P 00 
well everywhere. rice, $1. 
Synthetic Rubies and  Sapphires, 


Aquamarines, 
lines, Topazes, 
all faceted; all the leading Cabo- 
chon cut semi-precious Stones. 


Wholesale—Memo to Jewelers and 
Manufacturers—Price List free. 


sl 4 + 
Th bo h h W 
car Mer Gauk tock L. - Stilwell 11 John Street New York 
when mounted. Importer, Deadwood, So. Dakota 
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The Buyers’ 





Garnets, Tourma- 
Amethysts,_ etc., 





The Jewelers’ Circular 
Publishing Company 




















APEX WATCH CASES 


FACTORY TESTED 
APEX WATCH CASE MFG. CO., Inc. 


FULLY GUARANTEED 





82 Nassau St., New York | 
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ADVERT SING 











Practical Publicity for the Retailer. 








Written Expressly for The Jewelers’ Circular by Robert Francis Nattan. 

















(THERE is not much time left to speed 

up the turnover for the year, so it is 
up to every jeweler to use every vehicle of 
advertising in his power to bring in the 
Christmas shopping crowds. There is no 
better vehicle, as a last minute resort, than 
newspaper advertising, assuming that some 
thought is put into the copy. Talk plain 
in your copy, feature attractively priced, 
appropriate gifts, and keep your show win- 
dow timely and inviting. Talk quality, 
price and responsibility and you need have 


@ Opens Todur ‘A 
ie of cg i 0 fo is 


Brock & Company 


JEL 0 


eee... Tomorrow and Thursday 


porate sone, Steee ‘flee eg 


Dering the Jewel Show our store will 
open at 10 am. and close at 8 pm 





THIS ADVERTISEMENT REDUCED FROM 15 
INCHES, FIVE COLUMNS WIDE, BROUGHT HUN- 
DREDS TO SEE THE JEWEL SHOW 


little fear of department store or other out- 
side competition. Impress upon the public 
the fact that with every sale goes the re- 
sponsibility of your concern and this is 
what differentiates you from concerns in 
other lines where jewelry is only a side 
issue, 
You are a specialist. 


A Jewel Show 

Los Angeles is quite familiar with Fashion 
Shows, Flower Shows, Dog Shows, etc., 
but it beheld a new kind of a show, on Tues- 
day, Wednesday and Thursday, Nov. 21-22- 
23, a brilliant, resplendent “Jewel Show,” 
an exposition of gems held by the well 
known Brock & Company at their handsome 
new quarters on 7th St. Here’s how M. H. 
Anderson, of Los Angeles describes the 
event : ° 


“Guests were received from 10 a. M. until 
9.00 Pp. M. and beautiful music was played 
throughout the afternoon and evenings by 
the Pasquale de Nubila Quintette and organ. 
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addition to the great collection of diamonds, 
gem pieces, rare pottery, watches, and 
silverware. These special features were,— 
a 100-carat diamond with a romantic his- 
tory, dating back more than 150 years when 
it came into the. possession of a Persian 
noble and later became the crown jewel of 
the Persian ruler. Just before the war it 
was bestowed as a gift of gratitude to a 
Russian general who had been of vital serv- 
ice to Persia in her international difficulties. 

“In addition to the diamond, the general 
was given a gem-studded saber, mounted 
in go'd and set with diamonds, emeralds and 
rubies. These two treasures were on display 
by the courtesy of the owner, 

“Another object of great attraction was 
an ancient and very rare piece of jade carv- 
ing, the property originally of a Chinese 
merchant whose family possessed it for 
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ArthurA Everts Co. Jewelers | 
men oration Week} 
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jewelers in the country. 


of seat or return his money. 


| 
g to the Cost.” 
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In celebration of the 25th aniversary of the Everts store, we offep hit 
freds of truly wonderful values--trom every department. 


Heré are half a dozen, chosen at random from many, Sol are an index 
to the exceptional savings offered during the coming 


If kerit White Geld Ring Mounting for 
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$103.25 


Reserve Now for Christmay 
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WENTY-F IVE years ago the Everts Store had its be- 
ginning in a little room 12 feet wide and 18*feet long. 
‘Twenty-two dollars in cash, two borrowed show cases 
and a stock bought on credit were its “assets.” Today the 
Arthur A. Everts Co. is one of the largest Jewelry es- 
tablishments in America, employing 65 people through- 
out the year- a number equaled by but few of the largest 


We are justly proud of our success and realize that it has 
come as a result of zealously followed standards. 
25 years our policy has beep to have but one price, and 
that a low one, which would apply to all customers alike 

and an added policy to absolutely satisly every buyer 
These policies coupled with the unvarying high quality 


of Everts merchandise have made true the saying that 
“Everts on the Box Adds Much to the Gift but Nothing 


$Q.25 
te ear m4g 25 


“Everts on the Box Adds Much to 
the Gift, but Nothing to the Cost.” 


Arthur A = Co. Jewelers 







A week of Exceptional | 
Value-Giving in Honor; 
of our Customer Friends i 
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“The idea of such a Jewel Show had long 
been the cherished thought of Brock & Co., 
and once settled in their new building, the 
firm had the proper facilities and an ideal 
environment for such an event. 

“The unique exposition was made of 
fascinating interest by special displays in 





EXCELLENT EXAMPLE OF HIGH-POWERED ADVERTISING 


generations but it was given as a personal! 
remembrance to a large American jade im- 
porting house. It is considered one of the- 
finest pieces of jade carving in existence. 
“Guests were conducted through the shops: 
of the store, on the fourth floor, thus learn-. 
ing how gems are mounted, showing thee 
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Retail Advertising Department 
execution of original designs for which 


Brock & Co. is famous. 

“An appropriate decoration in the affair 
consisted of a series of pictures in oils, posed 
for by 15 of the foremost stars of the 
screen, expressing the symbolism of precious 
stones. 

“This magnificent Jewel Show was a 
great treat to all lovers of art in jewelry. 
Thousands of Angelenos and tourists at- 
tended the three-day brilliant event, and the 


the Bride 


—All the latest productions in 
sterling silver flatware. 

—New ideas in sterling silver hol- 
low ware. 
—Beautifully wrought 
diamond jewelry. 
—Exquisite Oriental pearl neck- 
laces. 

—Luxurious gold and silver toilet 
ware. 

—Smart gold novelties. 
—Diamond ornamented bracelet 
watches. 

—New hand bags 
goods. 

—and hundreds of other happy 
suggestions. 


pieces in 


and leather 


Our 52nd Year in Los Angeles. 


ROTASL' ent 68 
6617603 Eid. | 
BROADWA 


ADVERTISED 


RICH GIFTS WELL 


innovation was so successful that it justifies 
its recognition as an occurrence of national 
importance in the jewelry world.” 


A Paris Jeweler’s Handsome Booklet 

Two pages from a booklet issued by Van 
Cleep & Arpels, a well known jewelry con- 
cern in Paris, are illustrated. The jewels 
shown are magnificent specimens of high 
class jewelry craftsmanship. The jewel on 
the left contains in the upper circle above 
the pear-shaped diamond, a round blue 
stone of seven carats. The pear-shaped 
stone weighs 44 carats. The jewel illus- 
trated on the right contains the Prince Ed- 
ward of York diamond. The Marquise 
shaped stone weighs 25 carats and the pear- 
shaped gem weighs 64 carats. These artis- 
tic specimens are beautifully printed in 
color. 

The booklet itself is a splendid example 
of the highest type of printing art doing 
full justice to the unusual pieces illustrated. 
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Other Timely Announcements 

The advertisement headed “Gifts 
Women and Gifts for Men” occupied a half- 
page in the Rotogravure section of a well 
known New York daily. Although it might 
well be so, from its appearance, it is not 
the advertisement of a retail jeweler but 
of a department store. The merchandise 
advertised includes hand mirrors of rose and 


for ° 
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pencil and fountain pen. 

The Lang Jewelry Co., New York, has 
become a consistent user of a uniform space 
4% inches, single column. The copy is 
changed frequently and the results are 
satisfactory. The accompanying announce- 
ment features carved wedding rings of 
18kt. white, green gold and platinum. 

A real artistic touch characterizes the 
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GIFTS FOR WOMEN AND GIFTS FOR MEN. . 
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THE OFT SHOP INDIVIDUAL Street Fleer front my 14.50 


A Of 14t-karat sulid green gold. 65.00 








HOW A DEPARTMENT STORE GETS AFTER YOUR BUSINESS 


French blue silk, covered with gold lace 
and trimmed with pleated ecru val and silk 
flowers, with combs, hair brushes, and other 
articles to match. Jewelers might profit- 
ably feature articles of this kind for women. 
Reproductions of antique Dutch silverplate, 


announcement of L. Nordlinger & Sons, one 
of whose announcements, advertising gifts 
for the bride, is shown. An excellent assort- 
ment of suggestions are given in the an- 
nouncement. 

Miller, of Detroit, who has made quite a 
























































TWO PAGES FROM A PARIS JEWELER’S BOOKLET 


boudoir lamps, perfume burners and night 
lights, comprise the unusual and well 
chosen gifts advertised for women. For 
men, dress requisites are advertised such 
as sleeve links, watches, belt buckles and a 
sterling silver set comprising pocket knife, 


name for himself as an, enterprising jeweler 
and advertiser, always advertises in a maf- 
ner that is distinctly Milleresque. In af 
announcement which he used recently he 
says he is going to give 2,000 kids a party 
but that that is no sign his store will be 
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Retail Advertising Department. 





closed. He features in his advertisement a 
number of nationally advertised jewelry 
products. 

On the occasion of their 100th anniver- 
sary celebration, A. Stowell & Co., Inc. 
Boston, Mass., had some unusual displays 
and newspaper advertising. Two colored 











POSTER STAMP USED IN CONNECTION WITH 
100TH ANNIVERSARY, YELLOW BACKGROUND, 
PRINTED IN BLACK 


poster stamps which were used in connec- 
tion with the celebration are noteworthy. 
A complete report of the anniversary was 
published in a previous issue of THE 
JeEweLers’ CircuLtar. Much credit for its 
success is due to the advertising manager, 
Paul F. Donelan. 

Twenty-five years in business were fit- 
tingly celebrated in November by Arthur 


STOWELLS 
We Pa 


A W inter St. Boston 





ORIGINAL OF THIS POSTER STAMP IS BLACK 
WITH GREEN BORDER 


A. Everts Co., Dallas, Tex. Merchandise 
was offered at special prices during what 
was termed “Commemoration Week” and 
Many new friendships were made and old 
friendships augmented. 








THE JEWELERS’ 


The advertisement shown originally 
occupied a full page in a local newspaper. 
Note that gifts are advertised from 25 cents 
to over $100. The slogan, “Everts on the 
box adds much to the gift but nothing to 
the cost,” adds much also to the advertise- 
ment which in typography, illustration and 
text is excellent indeed. 

A very attractive little folder engraved 
in black, embellished with a light blue 
border has been issued by T. C. Tanke, 
Inc., Buffalo, N. Y., advertising their new 
establishment at 557 Main St., in that city. 
Tipped in on the first inside page of the 
folder is an artistic etching of the store. 
The text is dignified and in keeping with 
the policy of the concern. 





Holiday Advertising Copy 





W HAT better gift than a diamond? The 
ownership of a fine diamond is a pleas- 


ure which lasts forever. Since written his- 


Wedding Rings 


F 18-k. White, 
Green Gold and 
Platinum, hand 


carved, .n a number of 


widths and artistic pat- 
terns. Moderately priced. 


Gold $4.75 to $15 


Platinum $20 to $35 
Quality JEWELRY 


ANG 


JEWELRY CO. 


1051 Broadway 


Northwest Corner 51st. 








A PERSISTENT NEW YORK ADVERTISER 


tory, the diamond has been the most sought 
after and the most valued jewel and no 
more appropriate gift could be chosen for 
Christmas presentation. You may select a 
Christmas diamond now and arrange for 
easy divided payments. A small deposit 
will reserve for you the stone you select. 
Rosenberg, “The House of Diamonds,” 89 
State St., Rochester, N. Y. “Out of the 
High Rent District.” 

Give her a diamond—A diamond is truly 
the gift supreme. We urge you to come in 
and see our wonderful selection while the 
assortments are most complete. Hundreds 
of beautiful Rings to choose from. Credit 
to all. Open a charge account at Corning 
Jewelry Co.! Prices the same—a long time 
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to pay. Join our Christmas Club. There 
are no initiation fees or dues. You simply 
drop in and select your Christmas gifts. 
We put them aside for you and you pay as 
you like. Corning Jewelry Co. 19 E. 
Market St., Elmira, N. Y. 

*A revelry of Christmas Gifts! A revelry 
of delightful Christmas gifts here! Our 
cases and counters are laden with exquisite 
jewelry and charming silverware. Among 
them one may find suitable gifts as inex- 
pensive or costly as desired. And a small 
deposit will hold anything till Christmas. 
L. H. Riley, Corning, N. Y. 

A good watch is the pride of everyone. 
We handle only the better grades and our 





I’m giving 2,000 kids a party Saturday morn- 
ing—no sign my store will be closed. Party all 
day there for folks who make their dollar reach 
farthest down the Christmas gift list 

SJAclher 


BOYS: 1 hove the tchots tor Wesley Barey's 
Birand Tester, Sorwrdey paoning—ot be x3 
you don't meccwams 4! my wore 





WA TCHES— DIAMONDS— 
Not selling ~ the watches in town—but 1 mark my diamond prices on a level with 
o1 RIGHT Watches at RIGHT your pocketbook—not after your next year's 
ces—didn't go east to college to figure wages 
that out —Miller , 


Pe es 


Delicate, but so carefully py ed” . 
o meet any requirement 
. movement is a 17-jewel Goering—th 
aa 18-K White Gold and dial a jerngihe 
finish richly engra 





A rare design is this Hallwatgh, famous 
for its accurate time-keeping. I an 18-K 
White Gold long octagon case is the Hall- 
watch 15-jewel movement. 








2 Unusual Silverware Values 
Pyrex Casserole 
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THIS DETROIT JEWELER GETS BOTH FUN AND 
BUSINESS OUT OF HIS ADVERTISING 


guarantee coupled with that of the manu- 
facturer protects the purchaser. Our new 
store is a marvel of everything in jewelry 
and silverware of the best quality. We 
solicit your inspection of our stock. Hamil- 
ton & Pohlman. 

Several centuries ago wedding rings were 
made of divers metals—gold, silver, iron, 
steel and brass; and sometimes the clergy- 
man even used a circlet of leather cut from 
the bride’s left glove. 

The modern bride, however, looks for- 
ward with delight to choosing her own 
wedding ring with a beautiful significant 
design cither unjeweled or richly set with 
diamonds. 

We have a very large selection of all 
the newest designs for your inspection, 
Come in and see them; it’s a pleasure to 
show you. The Ernstine Co., San Diego, 
Cal. 
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THE 
HERPERS 


CATCH 





With Patch 


Twenty-one years old and still the 
Best and Most Reliable. 


“Try them and be convinced. 


999 997 MQ a 


1289 $15 761 g800_ 80! 855 iil 724 


Made in eight sizes 


WITH OR WITHOUT.KARAT STAMP 
rt O WITH YOUR TRADEMARK 


HERPERS BROS. 
NEWARK, NEW JERSEY 


ESTABLISHED 1865 














Refiners 


Gold 
Silver 
Platinum 
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Perfect Incorporation 


is Guaranteed in our 


WELDED PLATINUM-ON-GOLD SHEET 


(White, Green or Yellow Gold) 


Stock Combinations 
ee on Gold—49/50 


39/40 
“ 1/30 “ 4“ 29/30 
% ys- * 36 
«“ 1/22 “ “ 21/22 
. 1/20“ “ 19/20 
: 16“ “ 15/16 
. Wis“ “ = 14/15 
. 13.“ “ 12/13 
«“ 1/12 “ “ 11/12 
. 1/10“ “ 9/10 
“ 1/8 “ ti 7/8 
“ 1/7 « “ 6/7 
“ 1/6 “ “« 5/6 
“ 1/5 “ 6 4/5 
“ 1/4 “ “ 3/4 
Lt 1/3 “ “ 2/3 
“ 1/2 “ Ty 1/2 


Special combinations to order. 
Our 18Kt White Gold is distinctly superior. Try tt! 


R. & H. Platinum Works 


Refiners and Workers in Platinum, Gold and Silver 
a 709-717 6th Avenue, New York e 
-a 
































HANDY @® HARMAN 


31 Gold St., New York City Bridgeport, Conn. 
SHIP TO EITHER PLANT 











NOTICE 


Established 1858 


Over 64 years at this one business of RE- 
FINING and SMELTING gold, silver and 
platinum, puts us where we’re qualified to take 
all the “guess” out of your refining problems. 
We know the value of scientific refining and 
prompt service; we know you can’t get it in 
bigger measure anywhere than you can get it 
here. If certainties like that appeal, “get in 
touch” today. : 


We refine anything containng GOLD, 
SILVER and PLATINUM. Try us. 





Bullion Dealers, Refiners and Smelters 


L. Lelong & Bro., Inc. 


Halsey, Marshall and Nevada Sts. 
Newark, N. J. 
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On Taking in Work 








Written Expressly for the Jewelers’ Circular by H. S. Andrews 

















PEED in watch repairing is not attained 

so much by the rapid and hurried han- 
dling of tools as it is by having set methods 
of doing things and making it a habit to 
do it in that way. Speed consists in repair- 
ing a watch and hanging it on the rack 
“for keeps’—not having ‘to tear it down 
several times for re-correction. This kind 
of speed is accomplished by strict attention 
to details. 

It is readily realized by most of us that 
watchmaking is a disciplinary trade. We 
lay out’ a certain method of procedure 
which experience has taught us is the right 
way, and discipline ourselves to observe all 
the various details involved in this method— 
and, naturally, so many repetitions of this 
method brings expertness. 

Ever see an expert “trouble shooter” go 
after a stalled motor car? He proceeds by 
a system of elimination. Gas’ and gas line, 
ignition, etc., all gone through in a mas- 
terful manner, and he finds the trouble in 
short order. He has a definite plan to fol- 
low, knowing that the trouble is not at all 
mysterious but must lie in one of these 
things—no time wasted in hazy thinking or 
head scratching. He wouldn’t be a “trouble 
shooter” if he spent your time aimlessly 
wandering about the car, hoping the trouble 
will jump at him. 

When a watch comes in for examination 
or repairs, don’t open the case and, upon 
seeing a dirty watch, promptly tell the cus- 
tomer that the watch is dirty and that it 
will cost “three fifty” to clean it. What 
would you think of a physician who was 
called in an emergency and who, upon en- 
tering the room, would poke one of those 
“doo-dads” down the sick man’s throat and 
carelessly announce that he had the “pip” 
and that it would cost “three fifty” to get 
him going again? No, the doctor takes the 
case under dignified consideration; he makes 
the patient feel that he (the doctor) is right 
up on his toes ready to do all there is to be 
done; at the same time, he leaves the im- 
Pression that he is the man capable of 
doing it. Result: the patient feels that he 
has had a little better than the ordinary 
attention and the doctor has made a friend 
who will advertise him. 

Now, this holds just as true with the 


dandy. If it is 


man who has a watch to repair. Regardless 
of your opinion of the customer’s watch, it 
is his. And, being his, he thinks it is a 
worth repairing, your 
chance is here to make a friend in just the 
same manner the physician did. Approach 
that watch in a dignified manner; explain 
that examining a watch of that character 
cannot be done hurriedly, and that he should 
leave it and you will go through it carefully, 


‘properly, and if he will call that afternoon 


or tomorrow you will be prepared to go 
into detail with him. Ninety-nine times out 
of a hundred he will feel that you have be- 
stowed a little more than the usual attention 
on him and will feel flattered; but, if he 
happens to be the hundredth one, and in- 
sists on snappy judgment, you don’t want 
him for a customer anyway because he will 
be unreasonable in all his demands. , 

Presuming that the watch has been left 
for examination, you have scored a point 
for the store by eliminating the possibility 
of doing a lot of work on the watch that 
will not be paid for, and you have devel- 
oped your power of handling trade to just 
the extent that you inspired confidence in 
the customer. It is up to you, now, so 
let’s examine the watch. Remember, we 
are noting details, so we will begin by see- 
ing that the case is in good shape: crystal 
tight, pendant set to lever in good working 
order, bow tight in the case, joints tight, 
etc. Remove the bezel and examine the 
hands, try the cannon pinion, remove works 
from the case and see that the dial screws 
hold the dial in place; remove dial and ob- 
serve the dial works: look for bent teeth in 
the setting wheel, minute and hour wheels, 
see that the hour wheel fits cannon pinion 
properly. 

Now, we note the position of the regula- 
tor, for later we will poise the balance and 
it is well to know whether to remove or 
add weight in doing it. Note the hairspring, 
how it sets. Note the end-shake of the 
balance. ‘Now remove the balance and 
carefully examine the condition of the 
pivots and roller jewel; try the cock jewels 
with pegwood to see if they are tight in 
the settings and the settings tight in the 
bridge. Remove the jewels and examine 
endstone for pits. Next, try the escape- 


ment—note the draw and slide. Bank to 
drop and note the lock. If any corrections 
are necessary, make a mental note of them. 
Examine the train for endshake and side- 
shake. Now remove the mainspring barrel 
and examine the mainspring, noting care- 
fully the condition of the teeth on the bar- 
rel. Then remove the train wheels and ex- 
amine all pivots, pinions and teeth for indi- 
cations of rust or bent teeth. 

After noting the condition of the winding 
and setting parts, you have an exact idea of 
what must be done to the watch. Make a 
note of each repair needed on the tag, and 
when the customer returns you are in a 
position to deal honestly with him and your 
employer. The customer pays for what he 
gets, and, what is of more importance, he 
gets what he pays for because you have 
examined the watch thoroughly and made 
a nominal charge for correcting faults. 
Hence, your repair department gets the 
credit of delivering finished work, which is 
not a source of many come-backs, 


Therefore the customer is satisfied, and 
is in line for prospective jewelry sales; 
the boss is satisfied, because you made a 
profit on the job and a friend for the store; 
and you have the feeling that always ac- 
companies a duty well done. 


Lookjng at it from the other standpoint, 
we will assume that when the customer 
came in, you opened the back of the watch 
and found a broken staff. You are ex- 
tremely busy—too busy to make a friend, 
in fact—so, after a casual look, you decided 
that the watch needed a staff. Well, you 
think, that will be “three fifty,” but, for 
fear I run into a snag, I’d better add an- 
other dollar. So you tell the customer that 
his watch needs a staff and the escape- 
ment needs adjusting and that this will cost 
“four fifty.’ Chances are he is in just as 
much of a hurry as you are and leaves it. 
When you finally get around to examine 
this watch, you find a chipped pallet stone 
and a cracked plate jewel—“four fifty” was 
your price and it takes a lot of nerve to 
confess a mistake and hand a watch back 
to a customer and tell him you were care- 
less in making your examination and can't 
fix it for that money. He has waited a 
week for it now, and comes in expecting it 
to be done. All these thoughts pass through 
your mind and you decide to patch it up. 
So you lift up the pallet stone to get away 
from the chipped place and decide that, if 
the watch ran with a cracked jewel be- 
fore, it will run again. And it goes by— 
you deliver the watch and collect the “four 
fifty.” 

“Three fifty” legitimate charge and one 
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Precious 







In all Degrees of Hardness 
Works: 


NEWARK, N. J. 
BROOKLYN, N. Y. 


REFINERS and SMELTERS 


PLATINUM 


Metals 


Welded on Gold in all Ratios 
General Office: 


24 JOHN STREET 
NEW YORK 























Half Round 
N. J. R. R. Ave. at Oliver St., 


SEAMLESS WEDDING RING BLANKS 


Flat Square, Half Round 
Beveled, Half Round with Rim 


2M/M 2%M/M 3 M/M 
: 14 K & 18 K Yellow, Gree 
in Platinum '4 6% White Gold " 
Also 


in Albador (18 K Palladium White Gold) 


Ask for Folders on Wedding Ring Blanks and 
ALBADOR 


American Platinum Works 








Beveled 
NEWARK, N. J. 








Let us supply you with 
soft platinum plates, 
solders and wires, also 
5%, 10% and 15% irid- 
ebestmmole-Ceteltbect 


Sweeps, Polishings, 


Ring Blanks. 


Mountings. 
Purchasing and Sales Dept.: 


5 So. Wabash Ave. 





THOMAS J. 


DEE &# O 


REFINERS 


Platinum and Plated Scraps. 


MANUFACTURERS 


ENatelttscte-tile MM partic Mm Ove) (oR Ate leb te t:4 
Fancy White Gold 


Selections Sent on Request. 


CHICAGO 





We manufacture real green 
green gold—plates, wires, 
and solders in 10Kt., 14Kt., 
18Kt., also white golds 
red golds. DEE 
have excellent 
properties. 


Gold, Silver, 


and 
GOLDS 


working 


Refining and Manufacturing Plant: 
317-319 E. Ontario St. 





Quality 
Best Values 








assau St., 


“Repeat orders come only from satisfied customers.” 
are filling repeat orders every day. 


L, i C Watch Material, Jewelers’ Supplies, Find- 
ausner uO. ings, Tools and V.T.F. Watch Glasses. 


fe oe pales Crystals save you time in fitting. 





We 


Reliability 


Promptness 








New York 














The MOE Diamond Weight Gauge and Calculator 


Calculates the weight of Diamonds in the mounting 


NEW PRICE $4.00 Complete with New 


Metric Book. 
New Metric Books to use with your old Moe Gauge $1.75 each 
By Your Jobber or 


CHARLES MOE 35 west Adams st. CHICAGO 


















C.W.BUTTS, Inc. 49" 


Manufacturers of 


Crowns, Pendants and Bows 


We make a specialty of white gold crowns and bows, and are 
prepared to make very prompt deliveries of same for bracelet watches 
————_— 
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dollar safety margin. In other words, the 
customer paid a dollar for the privilege of 
patronizing one so busy he hadn’t the time 
to examine his watch. You have delivered 
a “butchered” watch, lost a prospective dia- 
mold customer for the store, and you lie 
awake that night wondering why you don’t 
get ahead and how long your job is going 
to last. 





How to Put a Hook in a Barrel 





Written expressly for THe JEWELERS’ CIRCULAR 
By Louis Levin 
T° put a hook in a barrel, especially in 
some of those very thin or very small 
models of watches is quite a troublesome job 
to the average watchmaker. A watchmaker 
can be considered a first class mechanic if 
he can make or. repair any part of a watch 
in such a workmanlike manner that if the 
job should happen to get into the hands of 
another mechanic he will not say, “Some- 
body made this or that part for this watch.” 
It must in every case look as good as the 
original if not better. 

It was the author’s experience to watch 
on different occasions different workmen 
putting hooks in barrels and in nearly every 
case their methods were such that they spent 
considerable time in completing the job 


and after they were through the barrel was 


marred or disfigured in one way or another, 
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manner. The views H and G are enough 
to show how the cutter is set in and used, 
while I, J, and K clearly show how the 
cutter is made, 

The barrel to be drilled is put on a table 
A held by the post B in the place of the 
T-rest. It should be held in such a posi- 
tion that the hole will be drilled off center 
as shown at D. After the hole is tapped 
and a thread cut on a tapered wire and 
screwed into the barrel as shown at D the 
outside is nipped off with a cutting pliers 
close to the rim. The inside is also cut off 
to about the length of the hook, Then the 
barrel is held in the wheel chuck and the 
hook is trimmed with the cutter described 
here maxing a nice rectangular hook as 
shown at F. The hole being drilled and 
tapped off center makes an ideal hook with- 
out going into the trouble of using any 
screwhead or triangular files for under- 
cutting and thereby marring and defacing 
the barrel. By using the cutter described 
here the hook can be made as narrow as 
wanted to fit the oblong hole in the main- 
spring. 





A New Classification at the Neuchatel 
Observatory Competitions 





FOR the purpose of encouraging a pro- 
gressive improvement in construction 
and more and greater perfection in adjust- 
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eters above this size a new class will be 
created. 

In making taese arrangements, the man- 
agement of the competitions would encour- 
age the manufacturers and the number of 
competitors would increase from year to 
year in place of diminishing, which appears 
to have been the case, according to the re- 
sults of the latest competition. 





Watch for Automobiles 





WATCH for automobiles, differing 
from those heretofore made in hav- 
ing a double back, by means of which it is 


9.1. 























attached to the vehicle, is the object of 
Swiss patent No. 94,872. 
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DIAGRAM SHOWING L. LEVIN’S METHOD OF PUTTING A HOOK IN A BARREL 


Not only was the barrel disfigured but in 
some cases after repeated trials by the work- 
man of putting in a number of different hooks 
and failing to make the hook hold in the 
barrel or to make the spring catch on the 
hook the idea of having a hook was aban- 
doned and a T-end substituted. 

The method described here will require 
the use of a slide-rest. The only special 
tool necessary is the cutter L shown in the 
illustration. It is not absolutely necessary 
to have the cutter held in such a holder but 
inasmuch as this holder is very useful on 
account of holding small cutters that may 
be used for a good many other things. As 
a small cutter, especially of round wire is 


much easier made than of large square 
stock, the method of making the holder will 
ew be described. 


An old siiderest cutter may be utilized 
for the square stock. About five millimeters 
of one end is turned down and a collar 
hammered on. The hole that takes the 
small cutter can be drilled in the proper 
Place by putting the holder in the sliderest 
and feeding it up against a drill held in 
the lathe. Another hole for the screw that 
holds the cutter may be drilled in a like 


ment, the Astronomical Observatory at 
Neuchatel has, for-a number of years, con- 
ducted an annual competition for the classi- 
fication of chronometers and the distribution 
of prizes to those showing the best results. 

It appears that for some years past, the 
practical purposes of this competition have 
been lost sight of, and a certain number of 
specializing manufacturers have made special 
movements, for the sole purpose of obtain- 
ing the best results in the competitions, but 
which, in other respects, were incapable of 
normal use as pocket chronometers. Their 
size was about 20 lines and they were higher 
than normal. They were really not pocket 
chronometers. 

These exhibits were interesting and not to 
be discouraged, but they should be made the 
object of a special classification. Otherwise 
they would eliminate the real pocket chro- 
nometer, by which it is possible to determine 
the progress of the regular manufacture. 

It has therefore been decided to revise 
the rules for the classification of pocket 
chronometers, so as to indicate the size of 
their movements and their height. Such 
chronometers must not exceed 20 lines and 
must be of normal height. For chronom- 


This arrangement is advantageous from 
many points of view. A rim may be at- 
tached to it, with perforations for screws, 
whereby it may be fastened in place. In 
this case it is desirable to join this piece to 
the double back by a hinge, so that the wind- 


S.2 


a 


b 
































~# 
ing and setting devices will be covered and 
protected from damp and dust, which in au- 
tomobile watches tend to find their way into 
the movement inside, through interstices be- 
tween the winding stem and the case rim. 





(Continued on page 124) 
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CASH for Your Entire 
Stocks and Fixtures 


For CASH I will buy your ENTIRE, PART 
or SURPLUS STOCK and Fixtures 


Among the numerous Stocks purchased recently are: 


$60,000 stock of Wm. Kennedy, Albany, N. Y. 

30,000 stock of J. McS. Buchanan, Petersburg, Va. 

50,000 stock of G. E. Smith’s Sons, Parkersburg, W. Va. 

35,000 stock of F. T. Pearce Co., Providence, R. I. 

110,000 stock of Webb T. Eby, Dayton, Ohio. 

35,000 stock of Philbin Jewelry Co., Lafayette, Ind. 

150,000 stock of S. D. Hardy, Norfolk, Va. 

70,000 stock of Atlanta Wholesale Jewelry Co., Inc., 
Atlanta, Ga. 

50,000 stock of J. Scher, Bridgeport, Conn. 

25,000 stock of L. R. Jewelry Store, Muskogee, Okla. 

15,000 stock of L. E. Fouquet, Morris, Okla. 

50,000 stock of W. E. Fellows, Flint, Mich. 

19,000 stock of Berner Bros., Albany, N. Y. 

72,000 stock of Ellis Jewelry Co., Ensley, Ala. 


All communications held in strict confidence. 
Reference, Hub Trust Co., Boston, Mass. 


Send in your dead stock and receive check in return mail. 
All goods held until acceptance of check. 


WRITE WIRE PHONE 


J. B. GORDON 


Cash Buyer of 
Jewelry Stocks and Fixtures 
387 Washington Street BOSTON, MASS. 





Shop and Factory Equipment 
Headquarters 
81 Walker St. . 


LEIMAN BROS. _ new York city 


Makers of Good Machinery for 35 Years. 
One and two seat sections—the two in one 
Work Benches tops—you can use both back and front— 
extra large drawer and metal pan, file pin 
and = rest. 

° omplete with blower and motor for 
Melting Furnaces the. large or small shop—Quick high 
heat—easy to handle—also hoods for 
the smoke and iron tables for the 
moulds— 
to supply air for the benches, the melting furnace 
and sand blast—motor driven complete—“‘They take up 
their own wear” and are noiseless 


Rolling Mills Flat stock and square wire or half round— 


single or double mills for hand or belt or 
Drawing Wire 














Blowers 








with motor attached— 


with our hand operated draw benches is 
easy—small and large ones— 











foot or hand operated for cutting or drawing—good 
presses save your expensive tools—light and heavy 


Presses 





| athes speed lathes for trimming, spinning, drilling, lapping, 
sawing, frazing, buffing and all work in the shop— 
aus with or without a motor mounted on bench— 


Drilling Machines fcr holding No. 80 gaat aay 


sensitive machines—foot 
Sand Blasts 


feed— 
Polishing 











for frosting and matt finishing, cleaning articles 
to be plated—plating takes hold quicker if 
sand blasted first 

Leiman Bros. Polishing Dust Collectors are nation- 
ally known and used—there is nothing surpassing 
them—you save the gold dust and keep your shop 
clean : 
Complete outfit for cutting and polishing gem 
stones—with instructions for doing the work 


Get Our Advice and Prices. 


LEIMAN BROS. 81 Walker St. 


New York City 
Makers of Good Machinery for 35 Years. 











Lapidary 























T. 





Gold, 


Platinum 
Refiners and Assayers 


Silver 


709 Sansom St., Philadelphia 


B. HAGSTOZ @® SON 











GRIMSHAW, BAXTER & J. J. ELLIOTT, Lt. 


29/37 Goswell Road, London, England 
Cablegrams, Grimbax, Barb, London. 


Manufacturers of the celebrated 
London made 5 


“ELLIOTT” 
Movements only supplied or clocks complete in richly 


Chime Movements 
designed cases. 











Novo Smelting and Refining Co. 


269 Pearl Street, New York City 











' 

PURE SHIP your Old Gold, NOVO 
PLATINUM | Platinum, Scrap, Filings, SUPREME 
PLATINUM- | Silver and Silver Plate | pLATINUM 

IRIDIUM and if after Analysis, our SOLDER 
In All Degrees of | Cheque is not entirely in Soft, Hard, 
aoe ange satisfactory, metal will be Medium, 

Wire returned. Batse Mad 




















REFERENCE:—Corn Exchange Bank (Fulton St. Branch), 
New York City and satisfied customers 











card a copy of their High Grade 

English Clock Catalogue. 

We repair and replate all kinds of silverware. Broken 
or damaged parts made new. Tell your customer you 


can restore the damaged piece. Guarantee it, and send 
the job to us. 


Advance Estimate furnished if desired 


ERVICE 18 Nistate-st 
Som a ciski: CHICAGO 


Will forward on receipt of business 
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{Patents Granted by the United States. 
The United States Patents That Have Ex- 
pired and the Registered Trade-Marks.] 








UNITED STATES PATENTS 





Issue of Nov. 21, 1922 


1,437,012. CHIME CLOCK. Witson E. Porter, 
New Haven, Conn., assignor to New Haven 
Clock Co., New Haven, Conn. Filed June 15, 
1922. Serial 568,420. 3 Claims. 

In a chime clock, the combination with a chime 
countwheel driven by the chime-train of the clock, 
of an oscillating guard-disk located adjacent to the 
said count-wheel and provided with four guard- 


fingers, one of which is elongated, a chime count- 
lever coacting with the said wheel and disk, a 
chime-control wheel driven by the time-train of the 
clock and having four operating-points, one of 
which is set outward to complement the elongated 
finger of the guard-disk, and operating connections 
between the said chime-control wheel and counter- 
lever. 
1,437,333. BUCKLE. Lawrence E. Barr, Attle- 
boro, Mass., assignor to Baer & Wilde Co., 
Attleboro, Mass., Filed Sept. 26, 1921, Serial 
503,125. 4 Claims. 

In a belt buckle, a hollow front member formed 
to receive one end of the belt therein and having a 
back plate formed with a spaced pair of T-shaped 
heads struck out therefrom, means between said 





heads to fixedly secure said end of the belt to the 
front member, and a back member including a 
plate having to fixedly secure the opposite ends of 
the belt thereto and having a pair of T-shaped 
slots to receive said heads so as to connect the 
members upon movement of the same to bring the 
shanks of the head into the narrowed parts of the 
slots. 
1,437,352. DIRECT OR SIGHT READING MI- 
CROMETER. Joun W. Parker, Barrington, 
R. I., assignor to Brown & Sharpe Mfg. Co., 
Providence, R. I. Filed Jan. 21, 1922. Serial 
530,874. 10 Claims. 


A micrometer comprising a frame having a 
a micrometer 


spindle bearing therein, spindle 


APTS, 
35 (Oe ree, 

















secured to the 
said shell 
a radial auxiliary shell 


a shell 
spindle and supported by the bear:ng, 


mounted in the bearing, 


having an opening therein, 
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fitting over the first shell to close the opening 
therein, and a wear take-up device within the first 
shell and including an adjusting nut accessible 
through the opening in the shell, 


DESIGNS 


SPOON, FORK, OR SIMILAR ARTICLE. 
Henrik Hittzom, Wallingford, Conn., as- 


en ae sy 


signor to R, Wallace & Sons Mfg. Co., Wal- 





lingford, Conn. Filed April 22, 1922. Serial 
1,915. Term of patent 7 years. 
61,696. WATCHCASE. GrorceE J. KeE.ter, 
Lee 
Newark, N. J. Filed June 13, 1922. Serial 


2,653. Term of patent 14 years, 
61,700. FINGER RING. Max WeEtnserc, Wilkes- 





barre, Pa. 


Filed July 27, 1922, 
Term of patent 3% years, 


Serial 3,216. 





UNITED STATES TRADE-MARKS 


{The following trade-marks have been adjudged 
entitled to registration under the Act of Feb. 20, 
1905, and are published in compliance with Section 
6 of said Act.] 





Trade-Marks Registered Nov. 21, 1922 


Ser. 163,565. (CLASS 27. HOROLOGICAL IN- 
STRUMENTS.) Simon Bruner, New York, 
Filed May 9, 1922. 


Particular description of goods.—Watchcases of 

Precious Metal. 

Claims use since Feb. 1, 1922. 

Ser. 167,177. (CLASS 28. JEWELRY AND 
PRECIOUS-METAL WARE.) INTERNATIONAL 
Sitver Co., Meriden, Conn. Filed July 21, 
1922. 








Particular description of goods.—Hollow Silver- 
ware and Hollow Silver-Plated Ware. 
Claims use since May, 1921, 


Ser. 167,370. (CLASS 28. JEWELRY AND 
PRECIOUS-METAL WARE.) J. H. Sprro, 
San Francisco, Cal. Filed July 25, 1922. 


Iwee-KisseD 


Particular description of goods. Finger Rings. 


Claims use since June 19, 1922. 
Ser. 168.580. (CLASS 27. HOROLOGICAL IN- 
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STRUMENTS.) HeEtrsein-Stone Co., 
New York. Filed Aug. 22, 1922. 

No claim is made to the word ‘‘Watches” 
from the mark shown in the drawing. 


Inc., 


apart 





Particular description of goods.—Watch Move- 
ments and Parts of the Same. 
Claims use since about Feb. 1, 1922. 











John A. Sinclair, Seattle auctioneer, is 
conducting a sale for the Globe Jewelry Co., 
Butte, Mont. 

Morris Green, formerly connected with 
the Davids jewelry store, has accepted a 
position with Lafayette’s. 

Henry Karfstedt, who recently closed out 
his business at Paloose, Wash., has opened 
up a jewelry store on University Way, this 
city. 

Bert Nordman, of Nordman & Aurich, 
San Francisco, was a recent visitor in this 
city. Mr. Nordman was en route home from 
Chicago. 

W. C. Nelson has opened up a watch 
repair shop at 514 Denny building, this city. 
Mr. Nelson was formerly connected with 
Stacey Shown. 

T. Almen, Omaha, Nebr., has returned to 
Seattle and accepted a position with Albert 
B. Jones. Mr. Almen was with Mr. Jones 
several years ago. 

Knox Bros. have installed a new electric 
street clock in front of their new store at 
519 Pine St. The clock was purchased from 
Jos. Mayer, Inc., this city. 

Carl R. Domes, representing A. I. Hall 
& Son, Inc., is covering the territory north 
of here by automobile and reports condi- 
tions to be very favorable. 

S. R. Hall, watchmaker for Albert B. 
Jones, was called for 30 days’ jury duty, 
Nov. 1. This will be Mr. Hall’s first vaca- 
tion from his bench in 11 years. 

Miss Grace M. Clark has resigned her 
position with L. W. Suter, and will accom- 
pany her brother, who is ill, to Rochester, 
Minn., where he will visit Mayo Bros. 

Mrs. Robert Simpson, from the Nugget 
Shop, Juneau, Alaska, who has been spend- 
ing several weeks in this city, returned to 
Juneau on the steamship Spokane, which 
left Seattle Nov. 28. 

O. C. Holden, formerly with L. W. Suter, 
but who for the past six months has been 
on the road for the Remington Arms Co., 
is again back at Suter’s and is in charge of 
the watch department at that store. 

In a recent issue of the CircuLar it was 
reported that E. M. Revitt, who has opened 
a new store in the White-Henry building, 
was formerly with Frank J. Victor, Inc. 
This was in error, as Mr. Revitt has at no 
time been connected with Victor’s store. 

Mrs. S. B. Prowell was a recent visitor 
in this city from Wenatchee. Mr. Prowell 
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has opened a new jewelry store in the Ar- 

cade building at Wenatchee, and Mrs. 
Prowell called on the local wholesale houses 
purchasing stock. Mr. Prowell was former- 
ly a watchmaker for John Rolin, Wenatchee 
jeweler. 

The following out-of-town jewelers have 
been visitors in Seattle recently, calling on 
the wholesale houses, and replenishing their 
holiday stocks: Fred Straub, Hoquiam; J. 
C. Ledbetter, Anacdrtes; Max Smith, 
Kirmse’s, Skagway, Alaska; Mr. Madson, 
Aberdeen; F. A. Kneipp, Snohomish; Ar- 
chie Jermain, Anacortes. 

Two bandits recently broke the window 
of R. W. Partridge’s jewelry store, Kent, 
Wash., and escaped with watches and other 
jewelry during the early morning. The 
theft was reported by the marshal of Kent, 
who said that the pair drove off in an auto- 
mobile. Mr. Partridge, while in this city, 
stated that no trace of the bandits or their 
loot had yet been found. 

Milton Chaudet has entered the Seattle 
Watchmaking School to take a course in 
watchmaking. Since the directors of the 
Seattle Watchmaking School passed the 
resolution that only certified watchmakers 
would receive diplomas from the school, a 
considerable number of the students are pre- 
paring to take the junior watchmakers’ ex- 
amination of the Horological Institute. C. 
D. Johnson, watchmaker of Seattle, is tak- 
ing a post-graduate course in watchmaking 
at the Seattle Watchmaking School. 














TRADE CONDITIONS 


Trade with the retail jewelry merchants of 
Evansville and other towns in southern Indiana 
continues good and merchants are expecting to see 
things hum until after the Christmas holidays. 
Local banks have paid out in the neighborhood of 
$500,000 from their Christmas savings funds and 
it is estimated that most of this money is being 
spent for holiday shopping. The local stores are 
carrying large stocks of holiday goods this year 
and it is believed that the holiday trade will be 
as large if not larger than last year. General 
trade ccnditions in Evansville continue to improve 
and some of the large manufacturing plants here 
are being operated cn a 100 per cent basis, The 
wholesale jewelers say that the outlook for trade 
is very good and that they are looking fcr a 
larger volume of business in 1923 than they en- 
joycd this year. 





Chris Hewig, traveling salesman for A. 
Bitterman & Bros., is expected here for the 
Christmas holidays to visit friends and 
relatives. He has had a very prosperous 
year, he reports. 

A. J. Heuring, who formerly conducted 
a retail jewelry store at Monroe City, Ind., 
but who is now the publisher of the 
Winslow Dispatch at Winslow, Ind., was 
a social visitor in Evansville a few days 
ago. 

The case of Charles Alderson, charged 
with first degree murder, has been venued 
to the Posey county circuit court at Mt. 
Vernon, Ind., and the trial, the date of 
which has not been fixed, will be held before 


Judge Herdis T. Clements. Alderson, 
whose home is at Henderson, Ky., 
is charged with having stabbed to 


death Wesley Holder, a retail jeweler of 
this city in a quarrel last September. The 
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men agreed to “go out into the country and 
fight it out” and it is alleged that on their 
way to the country, Alderson pulled a knife 
and killed Holder, who is survived by a 
family. Alderson has a police record and 
is alleged to have killed two men in 
Kentucky before coming here. 

Isaac Shideler, 87 years old, formerly a 
general merchant and handler of jewelry 
at Logansport, Ind., died at his home at 
that place a few days ago, the direct cause 
of his death being a fractured hip that he 
sustained in a fall. He was a veteran in 
the Union Army during the Civil War and 
was widely known in mercantile circles in 
northern and central Indiana. 

Charles Artes, of the Charles F. Artes 
Co., Inc., retail jewelers of 321 Main St., 
could have had the position of Republican 
district chairman the other day if he had 
said the word but he did not desire the 
place. The election was caused by the 
resignation of Edgar Durre as district 
chairman. Mr. Artes has been an active 
worker in his party for a number of years. 

The general store of Ernest Gustin at 
Mt. Etna, near Huntington, Ind., was 
robbed a few nights ago and considerable 
jewelry among other articles was taken. A 
small amount of cash also was obtained 
from the cash drawer. Two stores at 
Lancaster, Ind., nearby, also were entered 
the same night. The police in neighboring 
towns have been notified, but up to this 
time no arrests have resulted. 

Oliver Artes, who for several years has 
been connected with the Keystone Watch 
Case Co., is expected to come to Evansville 
during the Christmas holidays to visit rela- 
tives and friends. Mr. Artes is interested 
with his two brothers, Charles F. Artes 
and William Artes in the Charles F. Artes 
Co., Inc., at 321 Main St. He is the son 
of the late Charles Artes, who was one of 
the pioneer jewelers of Evansville. 

Oscar Esslinger, member of the old retail 
jewelry firm of Esslinger & Salm, is con- 
ducting a change in ownership sale during 
the holidays and is trying to get rid of his 
stock of goods in order to install a larger 
stock. He said this sale was made neces- 
sary by the recent death of his partner in 
the business, Mark Salm, and he has decided 
to take over the business of the late Mr. 
Salm. In order to do this by the first of 
the year he is compelled to make a settle- 
ment with the estate. Mr. Essliager will 
be the sole owner of the business after 

Jan. 1. He and Mr. Salm established the 
business at 217 Main St., several years ago 
and they have prospered. The store is one 
of the best known in the city and southern 
Indiana. 








Portland, Ore. 


Suit was recently instituted against a 
Portland jeweler, by Mrs. Alvine B. Miller, 
who complained that a pearl bought by 
Mr. Miller for $1,300 was worth less than 
$50. The jeweler, it is alleged, declared 
that the gem was worth $2,000 to $3,000. 
It was bought in 1917. 

Emanuel Beck, pioneer son of Oregon 
and well known in jewelry and financial 
circles, died recently in Portland after an 
illness of several months. Mr. Beck was 





born in Salem, in 1854, a few months after 


CIRCULAR 





December 13, 1922. 


his parents’ arrival in that city. Shortly after 
his birth, the family removed to Portland 
and built a home on the present site of the 
Columbia theater. Mr. Beck was educated in 
that city and engaged in the jewelry business, 
He also conducted stores in The Dalles, 
Astoria, and San Francisco. About 20 
years ago, Mr. Beck returned to Portland 
and was much interested in real estate, be- 
ing one of the builders of the Beck building, 
now known as the Artisans’ building. He 
was a popular member of the Elks and 
Oddfellows. Mr. Beck is survived by 
several brothers and a sister, his wife having 
died several years ago. Those surviving 
include Samuel and J. C. Beck of Portland, 
and Harry A. Beck of San Francisco, Mrs, 
Ella Eisenbach and Mrs. Clara Levy of 
Portland, Mrs. S. J. Strauss of Santa Cruz, 
Cal., and Mrs. M. A. Lippman of New York, 








Canada Notes 





Cyrille Duquet, head of the jewelry firm 
of Cyrille Duquet, Limitée, Quebec, died 
recently. 

The jewelry manufacturing firms of Gibb 
& Arrowsmith and Bartlett & Wakefield, of 
45 Richmond St., East., Toronto, sustained 
losses by fire and water on Nov. 27. 

Z. Auerbach & Co., diamond and jewelry 
importers of Montreal, who have been in 
business 60 years, have decided to liquidate 
and are selling off stock valued at $250,000. 

The Pacific Hotel at Sturgeon Falls, Ont. 
was burned down on Dec. 3, with the loss 
of two lives. Leopold Christman, a jeweler 
of Beachburg, Ont., broke his ankle in jump- 
ing from a third-story window and _ sus- 
tained serious burns. 

Ontario jewelers calling on the Toronto 
trade recently included, J. S. Gill, Sudbury; 
A. Grubin, Stouffville; W. G. Paterson, 
Wingham; Allan Hill, Alliston; A. H. Felt, 
Barrie; R. L. McGill, Galt; George Savage, 
Guelph, and E. Gaulin, Ottawa. 








Watch for Automobiles 





(Continued from page 121) 








As an example, in the accompanying dia- 
gram, a watch for automobiles according to 
this invention is shown. 

Fig. 1 shows it open, Fig. 2 presents it 
closed in section along the line II of Fig. 1. 

The case band of the piece represented is 
shown at a, a bezel, b, of large diameter, is 
provided, equipped with a pusher, by means 
of which a catch is operated which locks the 
piece when it is closed and which operates 
on the rim c of the double back d. 

It is this part, by means of which the 
watch is attached to the vehicle. It is pro- 
vided for this purpose with three fastening 
holes e, which pass through the rim ¢ and 
which are always covered by the bezel when 
the watch is closed. 

The exterior winding parts are not shown; 
they are located between the back and the 
double back. It is this method of protect 
ing the interior organs of the watch from 
dust and damp, that plays so important 4 
part in the automobile watch. The fact 
that the bezel covers the attachment holes, 
lends to the whole a certain degree © 
elegance. 
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